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HEN stocking the Molly Stark 
and George Washington patterns 
discreet buyers know that they 














are not taking on “dead-wood” 
but rather “good sellers.’ The long 
period during which these two patterns 
have been on the market and the ever 
increasing popularity of both have 
brought about such a deserving confid- 
ence with the trade. 

With the Molly Stark in gray finish and 
the George Washington in bright the 
combination proves most effective in 
meeting the taste of the buyer. The 
colonial designs of both, ‘conservative 
and rich in their simplicity, are always 
popular. Having these two patterns in 
your stock and with the New Year, which 
promises to be a prosperous one, you may 
well assure yourself, you have made a 
safe investment. 


ALVIN SILVER COMPANY 
Sag Harbor, New York 


NEW YORK 
Downtown 


20 Maiden Lane 


Uptown 
20 W. 47th St. 
209 Post St. 
SAN FRANCISCO 


10 5. \\ abash \ve. 
CHICAGO 
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A Word About Handles in the Arts 





By Clement W. Coumbe 




















ger handle is that part of a vessel by 
which it is held. It may serve the pur- 
pose of tilting, in order to pour out the con- 
tents, or it may serve only for use in more 
easily carrying the object. In either case 
the handle must be of such form that the 
fingers may clutch it. Handles may be fixed 
or movable; in the latter case it usually 
consists of a ring form, circular, oval, or 
otherwise. According to requirements han- 
dies to receptacles may be single, in pair, 
or in numbers. The single member is most 
usual with small or light articles, two being 
necessary where weight requires the use of 
both hands. A pair of handles, however, 
is quite usual where the article has to be 
passed from one person to another; in the 
case of “loving cups” and other exceptional 
vessels three handles may be applied. 

ut there are, from a functional point 
of view, handles and handles: (1) There 
are handles applied to bodies to make the 
lifting easier; and there are handles (2) 
added to an article solely for decorative 
purposes; also there are handles answering 
the double purpose of being both useful and, 
at the same time, decorative. The gold and 
silversmith is interested almost solely in the 
latter class of handle, one to which we will 
confine our attention. 

The mention of self-evident facts may 
generally be considered superfluous; but, if 
such is, as a rule, the case, it does not ap- 





Fic. 1—“Oprosen C’s” HANDLE ON EWER 


Pear to apply in the matter of handles, judg- 
ing from conditions surrounding us at pres- 
ent. So we will ignore the idea that a 
statement of obvious facts is a work of 
supererogation. Thus a remark that slen- 
der handles applied to heavy bodies is an 
‘rror in design finds application because we 
see that condition far too often. Slender 
handles attached to heavy bodies is, however, 
not only a physical incongruity, it is also 
an inartistic weakness, 

The canons of art require that bodies 
which are not in themselves heavy, but which 





convey to the observer an appearnce of being 
heavy shall have strong “looking” handles. 
As an example we may take the case of a 
light, slender walled receptacle built on 
“heavy” lines; this should have handles in 
accordance with the bare appearance of be- 
ing weighty. Here utility (contrary to the 
general laws ruling in the arts) must be 
ignored and the deceptive appearance must 
be carried through into the handles. Again, 
articles which are heavy (or which have the 
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Fic. 2—Mustarp Por sy PierrE GERMAIN 


appearance of being heavy) should have 
handles free from sharp edges or pointed 
protuberances that create pain to the fingers 
in lifting. Also axiomatic, but too fre- 
quently ignored by the designer. Some de- 
signers in the arts may declare that flowing 
lines, as handles, bare of excrescences pre- 
sent a simplicity often not in accord with 
the body of the piece; that strong irregular- 
ities alone can maintain in the handles the 
character of the decoration found in the 
body of a vase or other receptacle. Flowing 
lines, however, may receive ample relief 
work in “rope” or even in- “cable” pattern, 
while for more slender handles the sinuous 
S as serpent with “scale” relief often suf- 
fices. The sleckness of the “hound” pattern 
as handle has proven both comfortable to 
the hand and artistic to the eye. A much- 
favored, time-matured, practical and artistic 
handle device is the “opposed C’s” (see Fig. 
1) pattern of the Louis periods, 


rative than practical design. 





Carried to the fantastic and bizarre we 
get the last-mentioned motif in the rococo 
style, which loses sight of all else in the 
desire to show extravagance in contortions. 
In Fig. 2 is depicted a mustard-pot design 
by the celebrated French goldsmith Pierre 
Germain (middle of the 18th century) with 
its pretentious scrolled acanthus leaves atro- 
cious as a night mare, the handle “free.” 
Awkward to clutch and hold, in brittle ma- 
terial (as glass or porcelain) assured of 
early breakage at the leaf’s stem, and in 
metal equally certain of becoming bent on 
the slightest provocation. Talent in plenty 
is shown by this Pierre, probably son of the 
greater Germain (1673-1748) and grandson 
of the greatest Germain (all Pierres), who 
died in 1684; but the latter Pierre was a 
born victim to his rococo period and forced 
to follow in the lines called for at the Court. 

Talking of handles reminds us that the 
“beaker” has no handles (or should not have 
such). John Chinaman will tell you the 
same about teacups, as he holds his hot- 
beverage receptacle in his hand one finger 
gently inclined over the rim. Of such was 
Icurope’s first style teacups, but the con- 
venience of the handle obtruded itself in 
later years. Before closing the topic of han- 
dles in the arts, we must not omit mention 
of one special kind of handle—we mean the 





Fic. 3—Minton VAseE (1878) 


pair attached to such pieces as a chimney- 
piece garniture of vases. These are articles 
de virtu, purely ornamental, obviously use- 
less as containers (unless for plants or cut 
flowers), and their handles may be consid- 
ered as points indicative of their “orienta- 
tion” requirements (often to aid avoidance 
of publishing the fact that their rear- 
quarters are not “presentable”’). Of such 
kind we may consider the single-handled 
vase depicted in Fig. 3, in which the “veg- 
etable” reliefs clearly show more of a deco- 
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January /, 1925 , 
Greek Art 
pity indeed are the following words of 
Verleye ’ 
“Greek ari is one of those most accessible 


to our sentimentality: we love the humanized 
majesty of its figures; the ordonnance of its 
architecture has penetrated all the plans of 
public monuments. This comes from the fact 
that the Grecks, without being nomads, lived 
in the open air. This holds as well to the 
invasions, long fought with success, which 
united communities at first hostile though 
of common origin in the epoch of their im- 
plantation on that territory which became 
Hellas and the Pelopenesus. This holds also 
for that form of oligarchic and democratic 























EXAMPLES OF GREEK DECORATION 


society in its turn, where the arts tended not 
only to private satisfactions but to general 
suffrage. Unfortunately, for that in which 
we are particularly preoccupied, the Greeks 
gave us only lessons in design and modeling ; 
they did little outside the works established 
with the materials that the soil offered in 
abundance. There remains of them temples 
and statues, there are no remains of their 
paintings other than the copies executed by 
the Romans. 


“=ach people, each race, gives us thus the 
best that is in them: of the Byzantines we 
ask that they disclose their geometrical dis- 
coveries, of the Greeks we ask the academic 
tules of statuary. Where will we better 
‘nd the power of Laocoon, the gracefulness 
of Apollo and the Lizard? What an admir- 
able example of active beauty is Diana the 
Huntress? What simple richness in the ar- 
rangement of drapery of a Venus of Milo, 
admirable pedestal of an admirable bust? 
And the Victory of Samothrace which at- 
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tracts the whole body of men who look upon 
it to become its attendants! 

“The decoration of surfaces was less to 
the taste of the Greeks, although frets and 
rinceaux remain, classics, on the bellies of 
vases or encircling bas-reliefs, crowning 
funerary steles ; but, best of all and the glory 
of Greek art resides, sufficiently luminous 
without values, is the statuary.’—La Grav- 
ure, la Ciselure, le Modelage. 





Pearls Good for Centuries 





THOSE who, as owners or prespective 

owners, are financially interested in 
pearls have in recent years gone through 
the agonies of several rude shocks. They 
survive, so do the pearls, also pearl prices. 
One of those shocks was the persistent re- 
port that pearls decay, lose luster, “die.” 
To persons interested in pearls Major-Gen. 
Younghusband’s statement appearing in his 
book, “The Jewel House” (he is Keeper of 
the Jewel House, Tower of London, where 
the Royal Regalia are preserved) must read 
decisive in some respects that pearls may 
live for a number of centuries in their luster. 
We reprint his statement hereunder. 

“A marked example of the comparatively 
short life of pearls is furnished by a very 
celebrated one known as the Pearl of 
Portugal. This pearl was as large as a 
pigeon’s egg and of that shape, and naturally 
at its zenith was of enormous value. Seen a 
few years ago by an expert, he described it 
as having deteriorated into nothing more 
valuable than a piece of chalk of the same 
size and shape. Owners of valuable pearls 
will immediately exclaim: ‘Oh! but that is 
because it was not constantly worn next the 
skin.’ There are hundreds, perhaps thou- 
sands, of women who religiously wear their 
pearls next their skins all day, and some 
even at night, under the impression that they 
are so preserved. One of the highest ex- 
perts in pearls and precious stones, however, 
puts this practice on a much lower plane. 
He says that the wearing of pearls next the 
skin is no doubt good as a burnisher, liken- 
ing, from a purely commercial point of view, 
a woman’s skin to a finer form of chamois 
leather. But as to any preservative quality 
in the contact he will have none of it. 

“Queen Elizabeth’s earrings, the four 
great pearls which hang beneath the arch 
in the King’s State Crown, are, therefore, 
apart from their personal connection, of 
considerable interest, as regards the life of 
a pearl as a gem of value. These pearls 
have probably never been worn next the 
skin, even of a Queen. They are drop- 
shaped and manifestly only suitable for ear- 
rings or pendants. Yet though Queen Eliza- 
beth died more than 300 years ago they are 
still in good preservation. Thus they may 
remain for several centuries more if, as at 
present, they are kept in a perfectly air-tight 
compartment at an even temperature. But 
at best they can never outlive a diamond.” 

Note the statement that these old pearls 
may last “if kept in a perfectly air-tight 
compartment at an even temperature.” Sev- 
eral Parisian pearl experts have expressed 
the opinion that the decay of pearls is 
brought about largely by dust, and that the 
microscopical minuteness of many dust parti- 
cles forbids the usual jewel casket, when 
closed, from absolutely inhibiting penetra- 
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tion. The “air-tight” compartment, as used 
for preserving the British Regalia, is the 
desideratum, apparently. And the jeweler 
does not need to go far out of his way to 
get “air-tight” jewel caskets for his patrons 
who own priceless jewels. But, with this 
“commercial” interruption of the narrative, 
we will continue the romance of the “Queen 
Bess” pearls as related by Sir George 
Younghusband. 

“The exact history of these pearls is diffi- 
cult to follow, and it is more by tradition 
and indirect evidence that it is assumed that 
they came from Queen Elizabeth. That 
great lady was, as all her pictures show, 
fond of pearls. She was a great Sea Queen, 
and we may be assured that her captains 
who quartered the globe brought home any 
great pearl they came across from distant 
seas or lands, knowing it would find a Royal 
purchaser. James I probably had not much 
use for pearls, except to horde them, but 
they seem not to have been among the 
Crown Jewels which he succeeded to, for 
they are not mentioned in the careful list 
that monarch made out in his own hand- 
writing, and signed both at head and foot. 
This is understandable, for the pearls were 
Queen Elizabeth’s private property to be- 
queath to whom she pleased. It is not clear 
whether Charles I ever had these pearls, but 
the suggestion is that he had, and that he 
disposed of them to meet his necessities in 
his wars against Cromwell. Into whose 
hands they fell is a matter for conjecture 
as well as how they passed through the next 
century, for the next portrayal that we 
come across of them is in the State Crown 
of another great Queen, Victoria. 

“They hung as pendants beneath the cross 
of the arches of the crown, one at each cor- 
ner. Here they were retained by Edward 
VII, and still occupy the same position in 
the State Crown of George V.” 





The Cleopatra Pearl Myth 





TERNALLLY that old Cleopatra pearl 
myth keeps bobbing up serenely, al- 
though it has been knocked on the head very 
many times. If it comes across your path 
scotch it with Dakin’s (he is a high author- 
ity on pearl facts) following statement: 
“Almost everyone has heard or read of the 
wager made by Cleopatra with Mark An- 
tony and its sequel. The story is both an- 
tique and we regret to say absurd. Cleo- 
patra is supposed to have dissolved one of 
the pearls suspended from her ears (a pearl 
the value of which has been estimated at 
£60,000!) in vinegar, and to have drunk the 
solution. Chemically this is quite impossible, 
for the organic: matter would certainly not 
dissolve, and very little if any of the inor- 
ganic would have been affected by the vine- 
gar in the time. She might, of course, have 
swallowed it as a pill! The other pearl, its 
fellow, is supposed to have been cut in 
halves and placed in the temple of the Pan- 
CC. eee 


theon.” 








C. S. Kepner, of Chester, Pa., was recently 
the victim of a burglary in which he lost 
jewelry worth $57. In his report made to 
the Jewelers Security Alliance, Mr. Kepner 
stated that entrance was gained to the store 
through the cellar, 
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Start the New Year 
with a LIVE Line of Pearls | 
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REGENT PEARLS ARE LIVE SELLERS BECAUSE— 


= 1. Grade for grade, they are unsurpassed in 
quality and are absolutely guaranteed. 
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2. They are the longest-established line of trade- 
marked pearls on the market. 


3. A steady and growing demand for them has 
been created through national! advertising. 


4. Dealers who handle them are given every 
needful form of sales co-operation, including 
liberal supplies of advertising literature and 
display materials. 


REGENT PEARLS are produced by one of the oldest and best-known houses in the jewelry 
trade—a concern whose word is as good as its bond. When a house like that backs a live 
selling proposition you have the ideal combination—on one hand the assurance of a quick 
turnover and on the other hand the certainty of excellent service and a general square deal. 


Whether you are a retailer or a jobber we know you will 
find it both pleasant and profitable to handle Regent 2 
Pearls. Write us to-day and get our proposition. | 


MALL 


ALBERT LORSCH & CO.inc 


PACIFIC COAST: 





= See your Main Offices and Salesrooms: Lorsch Bldg. LEE & KIERSKI d : 
2 jobber or 35-39 MAIDEN LANE, NEw York sly gy Founde : 
: Uptown Salesrooms: ol io” | 8 6 9 z 





sce Us 24-26 West 36th Street 
: f aehee CANADA: 3 
Branch Office: 131 Washington St. P. W. ELLIS & CO., LTD. Z 

Providence, R. I. 31-37. Wellington St., East = 


Toronto, Canada 
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Holiday Trade in Paris 








Big Demand for Jewelry and Gems Reported—Paris Jewelers Guard Against 
Crooks 

















Paris, Dec. 23.—Paris is full of people 
from the States, come to spend the fetes in 
France, before going to the Riviera or to 
attend the Winter Sports. As they walk 
along the great Boulevards, between the 
Madeleine and the Place de la Republic, a 
sood two miles of broad roadway, they take 
oreat interest in the shops with their 
wonderful displays of jewelry. | What 
astonished them much more than the shops, 
however, is the Xmas and New Year Market. 
Right along the roads there are hutments, 
many of them sheds left over from the 
Great War, where toys and other Christmas 
goods are sold. This year, however, all the 
hooths seem to have gone into the jewelry 
trade. Every third establishment is dealing 
in gems of some kind or other. Needless 
to say that real, genuine high-class stuff is 
the exception, but the curious thing is to 
see it there at all. It shows what a demand 
for jewelry there is just now. In fact it 
is the only thing that is really booming just 
now. Every girl thinks that she would like 
a gold chain, a brooch, a ring, rather than 
anything else just now, for it is easy to 
remove. This is. the secret of the boom in 
the small, retail jewelry trade. Naturally 
the poorer classes believe that articles sold 
by cheap jacks and peddlers, or on the New 
Year market, are necessarily cheaper and 
better value altogether than those offered 
by the regular trade. And the buying is 
intense. 

x * x 


The Paris trade is taking special precau- 
tions against thieves during the holidays. 
Extra employes are engaged to keep watch 
on the steady stream of Christmas custom, 
that 1s not always what it looks. Of a 
night, the places of business are shuttered 
and barred, while a lot of the valuable stuff 
is sent down to the vault, or deposited in a 
bank. 

The cream of the burglar profession, how- 
ever, is making its way down to the Riviera, 
with the wealthy visitors and the jewelers 
who are transferring part of their stocks to 
Nice, Cannes or Monte Carlo. One case 
after another of clever train thefts is re- 
ported, and it is difficult to understand why 
valuables cannot be deposited in a kind of 
sale in the guards’ van, just as they are in 
strong room in steamboats. A_ sister of 
Count Lasocki, a Polish aristocrat, was 
robbed while sleeping in the Paris-Monte 
Carlo express a couple of days ago. The 
count says that she was carrying a jewel 
case that she laid down beside her, and 
that never left her. She was with two 
triends in the train, and all went to sleep, 
during the journey. When she reached her 
hotel at Monte Carlo she found her jewels 
had been abstracted from the case. They 
are worth at least 200,000 francs. She can 
only suppose that the case was abstracted 
While she was asleep, the jewels taken, and 
the empty case returned, to avoid raising 
Suspicion, 


Some days ago, one of the leading shops 


in Monte Carlo was looted. Owner and 
employes left for lunch as usual, simply 
closing the door without even pulling down 
the iron shutter, During their absence thieves 
managed to gain access to the shop and 
carried off 500,000 francs worth of jewels. 
One of the curious features of the opera- 
tion is that they took second-hand jewels, 
deposited with the firm for sale, as it lends 
money on jewelry. This, of course, is a 
flourishing business at Monte Carlo, as 
people are apt to want money in a hurry 
when short at the tables. They appeared to 
scorn the new jewelry, on the other shelves, 
for they had not attempted to carry it off, 
although among other things there was a 
pearl necklace lying there worth over 
100,000 francs. It is probable that this coup 
has some story behind it. Maybe the 
thieves were acting for a woman who had 
been forced to pawn her valuables and 
wanted them back, using this economical 
if somewhat irregular means of recovering 
her lost property. 

A crime, that is quite out of the ordinary, 
is exciting much indignation in Paris. A 
girl 12 years of age, the daughter of a 
doctor, went out to tea with some friends. 
She was wearing a necklace of seventy 
pearls, worth 5,000 francs. She took the 
underground railway, changing once, and 
when she reached her destination discovered 
her necklace was missing. In Paris her 
parents are much blamed for allowing her 
to walk about alone, in a big city, with 
property of such value upon her person. 
More than that people ask what a girl of 
12 years of age wants with pearl necklaces 
at all. 








Luxury Tariff Went Into Effect 
December 31 


Wasuincton, D. C., Dec. 31.—The Jap- 
anese luxury tariff will apply to all goods 
affected by that country’s convention with 
l‘rance that becomes effective today, the 
Japanese Foreign Office has advised Amer- 
ican Ambassador Curtis, at Tokyo, the Com- 
merce Department was informed in a cabled 
report. 

On and after this date the following ad 
valorem duties will apply on luxury articles 
imported into Japan from France, the United 
States, and other countries entitled to the 
benefits of the conventional tariff: Binocu- 
lars and monoculars with precious metals, 
metals coated with precious metals, precious 
stones, semi-precious stones, pearls, corals, 
elephant’s ivory, tortoise shells or shells 
with prisms, 66.7 per cent., others 83.3 per 
cent. 


Japanese 








The R. F. Simmons Co., Attleboro, Mass., 
is distributing to its many customers leather- 
bound pocket note books which have been 
gratefully received by those fortunate enough 
to receive them. The note books contain 
valuable tables and information in addition 
to being handy for vest pocket use. 


Ubiquitous Silver Ware 


N spite of the knowledge as to how very 
largely silver enters into the life proc- 
esses of a modern household, Benjamin 
White’s graphic illustration is a striking one 
and would make good matter for the re- 
tailer’s advertising. He says: “Conceive a 
visit paid by a visitor to an upper middle 
class home in the neighborhood of London. 
When the domestic opens the door a silver 
salver is presented to receive his card, and 
his umbrella or walking-stick is placed in 
the hall-stand, where similar articles are to 
be found some of which are certainly silver 
mounted. As he awaits the hostess in the 
drawing-room, a cabinet of antique silver 
engages his attention, and his eye is attracted 
pleasurably by silver photograph frames and 
by an ornate reading lamp constructed of 
the same metal. 

“He notices on the entry of his hostess 
that she wears a silver chatelaine, advertis- 
ing her observance of housewifery duties. 
When the tea-table is drawn into the middle 
of the room, not only are teapot, sugar 
basin, milk and hot water jugs of silver, but 
also the large tray itself upon which the tea 
set has been brought into the room, and the 
maid invites him to partake of cake from 
a dish of the same material. If the visitor 
stavs to dinner, the appearance of the table 
assists his appetite owing to its restful ap- 
pointments all fashioned out of silver. Forks 
and spoons, entrée dishes, as well as the 
épergne and flower vases, which ornament 
the board, are resplendent in silver. When 
the ladies have retired, it is quite possible 
that cigars and cigarettes will be handed 
from silver boxes, and silver-handled pen- 
knives and silver matchboxes will be pro- 
duced. 

“Should he have been invited to spend the 
night, he will have brought with him a 
portmanteau the fittings of which are prob- 
ably of silver, as also are those of the toilet 
requisites used by the ladies of the house. 
It is not necessary to pursue further the line 
of thought, though it could be done with 
ease. It is enough to state that the meta? 
could not have found its way into such close 
touch with the life of humanity unless it 
could be described as a useful thing. 

“There is little need to demonstrate its 
right to be reckoned as an article of trade. 
Taking India alone, the census returns gave 
the number of individuals employed in con- 
nection with jewelry, bullion dealers and 
banks as between one and two millions.” 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Jan. 3, 1925 

The U. S. Assay Office reports: 
Cold bars exchanged for gold ecoin.. $478,851.76 
Gold bars paid depositors..........+- 35,203.75 








TORE ng hn 6c tk ee eeeoawesrtetnenes $514,055.51 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchanges 

Dec. 29 ....... Laptcuanedpewnedienwn $77,877.79 
Tee: SP. kn ccaenneenesehs ee whcdaweead 147,099.83 
PM FE ik ciiosnuaies sannesakackuaeeavan 76,322.63 
Vat 2 accdcwnce cutee na snignedage mer 111,763.37 
Cite 2 ov cckceeret eres oe qremiwewsings 65,788.14 
Total ss acse ie aN Per ereTee. 
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SAPPHIRE 





HOPE 








For A Hopeful New Year 


HELLER HOPE SAPPHIRES 


Identical in hardness, chemical composition, color, lustre 
and other characteristics, the Heller Hope Sapphire rivals 
the genuine mined gem in every respect. And, being but 
a fraction of the cost of the natural stone, it presents far 
greater sales possibilities. Hope Sapphires, in gold or 
platinum jewelry, are an item for the New Year. 


HELLER HOPE RUBIES 


The pigeon-blood red of the expensive genuine ruby, with 
all the properties and intrinsic worth of the natural/gem, 
is brought to your customer in the Heller Hope Ruby. 
For almost all kinds of jewelry, Hope Rubies are appro- 
priate. Another leading item for your New Year’s sales. 


L Heller 6 Son, nr. 


PARIS - PROVIDENCE - GENEVA 
358 Fifth Avenue, New York 


BY THE MAKERS OF DELTAH PEARLS 
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The News from England 





Business Conditions at Sheffield—The Wernher Jewel Collection, Stolen Last 
June, Has Been Returned—South African Diamond Producers Hold 
Conference—Latest Jewelry Fashions 




















Lonpon, Dec, 24.—Sheffield reports that 
the deliveries of cheap plated goods, espe- 
cially spoons and forks, are still heavy and 
that there is likelihood of this business ex- 
tending over well into the New Year. 
Cutlery and plate orders for the yuletide 
trade were completed several days ago. 
Cabinets and canteens of cutlery continue 
to be asked for in big quantities and this 
section of the industry is regarded as most 
satisfactory. German and American com- 
petition in cutlery is still severe, according 
to the Birmingham manufacturers. Com- 
petition in the cheaper grades of jewelry 
goods also is noted from Germany and 
Czecho-Slovakia. Bohemian glass and 
crystal necklaces and dress ornamentation 
also do well here. Now that the holiday 
business has been disposed of the jewelry 
manufacturers and wholesalers will turn 
their attention in the New Year to the big 
British Industries Fair which is to be held 
in Birmingham from Feb. 16 to 27 and 
space at which already is being reserved 
by the big industries interested. It is  be- 
lieved the jewelry industry will be strongly 
represented and that it will attract jewelers 
from many sections, 

x * * 

Mining circles in South Africa are per- 
turbed at the proposed return of sterling to 
gold parity. The price of gold has fallen 
to less than $22 per fine ounce. If the gold 
mines have recourse to the Mint they will, 
of course, lose the benefit of the gold 


premium. 
* * 4 


It is understood that the famous gems 
and trinkets that were part of the $5,000,000 
collection of the late Sir Julius Wernher 
and which were stolen under mysterious 
circumstances last June have been returned 
owing to the inability of the jewel thieves 
to dispose of them. The collection, the 
property of Lady Ludlow (Sir Julius’ 
widow) was ransacked at Bath House, 
Piccadilly. Her attorney says the value of 
the stolen gems was exaggerated they being 
vorth around $150,000 instead of $1,000,000. 
Scotland Yard, he says, trailed the stolen 
— soon after they were taken and they 
‘ave been in safe hands for some months. 
The reason why Scotland Yard kept the 
recovery of the gems quiet is not known. 
The robbery was one of the most sensational 
m years, It bore the marks of an amateur. 
Candle grease was dropped over the floors 
and a trail of down torn from cushions for 
‘ise as packing indicated the manner in which 
the thief departed. All the stolen pieces 
ot jewelry dated around the 14th and 15th 
centuries. It is believed the thieves found 
t hopeless to attempt to get rid of the gems 
vane they were so well known no receiver 
aga handle them. It is understood that 
le Teward of $25,000 offered for the return 
of the gems has not been claimed, but that 


4 substantial sum was paid for their 
recovery, 


Conferences between the big South 
African diamond producers in connection 
with the renewal of the sales agreement 
which expires at the end of 1924, having 
failed to produce a_ satisfactory result 
another conference has been arranged for 
at Kimberley, according tv the latest cables, 
when it is hoped the agreement will be 
promulgated. The De Beers chairman says 
that little headway towards a renewal of 
the agreement was made at the previous 
meetings. 

>” ~ , 

Scotland Yard has at last discovered a 
hoard of gems, silver ware, watches and 
other valuable articles that are considered 
to be part of the proceeds of the “cat 
burglars’” activities. Fashionable, jewel- 
clad women have for the past few days been 
visiting the Yard where they have identified 
much of their property. The collection of 
gems and precious metals is valued at 
$50,000, Many of the gems had been taken 
from their settings while a quantity of gold 
articles had apparently been melted down 
into one large lump. The Yard is now 
spreading a net over the known pawnshops 
operated by professional receivers. 

a 

Quaintly shaped sea shells dangling from 
slender platinum chains constitute a new 
type of earring now appearing in the 
jeyelry shops. The woman who favors the 
smooth mannish style of hairdressing thereby 
revealing the ears is partial to the elongated 
earring. Very large gold ring earrings are 
becoming popular this side. The latest 
evening shoe here is made of fish skin that 
has undergone a special process and which 
brings out the original metallic shimmer of 
the scales. Pastel tinted satin shoes have 
high Louis heels of mother-o’-pearl. 

* og * 


Small electric timepieces driven by a 
minute battery that requires renewing only 
once or twice in a decade and need no 
winding are appearing in the jewelry shops 
this yuletide and are proving acceptable 
gifts. A folding alarm clock that shuts 
neatly into a metal case and is very useful 
for a person who travels a good deal is on 
the market here. 

x x * 

A new fashion has been set here in 
jeweled wedding rings as a result of the 
preference shown by a well-known society 
bride for a wedding ring composed of a 
circle of diamonds instead of the usual 
plain gold or platinum symbol of matrimony. 
Wedding rings have been gradually getting 
more ornate this side and it is not unlikely 
that the gem-set wedding ring is to have a 
vogue with the new generation. 





S. Davidson has opened a shop at 421 Peo- 
ples Bank building, Seattle, Wash., which is 
known as the Seattle Art Watch Case Co., 
and he is manufacturing for retail stores. 
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WIN AUCTION FIGHT 


Last Legal Action Against Milwaukee Ordi- 
nance Collapses When Temporary 
Injunction Is Dissolved 


MiLtwaukKEE, Wis., Jan. 2—The last legal 
action under way here to have declared un- 
constitutional or otherwise nullify the Mil- 
waukee jewelry auction ordinance collapsed 
on Dec. 27, when Circuit Judge J. J. 
Gregory dissolved a temporary injunction 
obtained three weeks before by Joseph 
Glasspiegel, jewelry dealer at 212 3rd St. 

In his complaint Mr. Glasspiegel said that 
he had obtained a license to sell his jewelry 
stock at auction on Oct. 12, 1924, and that 
on Oct. 27 the auction ordinance was passed 
by the common council to become effective 
on Dec. 3. He held that he should be per- 
mitted to continue his auction without in- 
terference until Feb. 1 when his lease ex- 
pires and he is forced to vacate his store. 

Mr. Glasspiegel also attacked the ordinance 
in his complaint as being “unreasonable and 
in restraint of trade, destructive of legitimate 
business; not necessary; a vielation of the 
State and federal constitutions; a police 
regulation extending beyond reasonable 
interference with the rights of property.” 
The 6 p. M. closing provision and that limit- 
ing the period of an auction to 30 days 
were esptcially objectionable to Mr. 
Glasspiegel. 

The decision of Judge Gregory ends a 
long fight of the Milwaukee Retail Jewelers’ 
Club which formulated and had the auction 
ordinance passed in a manner which is re- 
ported to be very gratifying to leading 
jewelers here. “The way is now paved for 
ethical jewelry practices in Milwaukee,” 
William H. Upmeyer, of the Bunde & Up- 
meyer Co., retailers, said in commending 
“We are all much 





upon the victory. 
pleased.” A 
Two similar injunctions obtained by 


other Milwaukee jewelers had been dissolved 
in Judge O. M. Fritz’s court here just a 
week before Judge Gregory’s final decision 
so the victory was not entirely unexpected. 








Black Forest Clock and Watch Industry of 
Germany Recovers from Depression 


WasHINGTON, D. C., Jan. 2.—The Black 
lorest watch and clock industry of Germany 
exhibited a marked recovery in the latter 
part of 1924 from the acute depression that 
had prevailed during the Summer when 
operations were reduced to four working 
days a week on account of credit stringency 
and other adverse factors, including the 
sritish anti-dumping tariff, Trade Commis- 
sioner Douglas P, Miller, at Berlin, reports 
to the Commerce Department. 

Increased demands for German clocks and 
watches in foreign markets have greatly 
stimulated the industry. China and Japan, 
which are the best market for Black Forest 
clocks at present, are buying actively. The 
German manufacturers concentrate on the 
sale of high-class ornamental clocks in the 
Oriental market and receive a good price 
for their product. 

A good demand also is renorted from the 
United States and South American coun- 
tries, and sales of German clocks to Great 
Britain are of good volume in spite of the 
3ritish anti-dumping tariff 




































































presence 0 si a eee REI SHO NN RM 





THE JEWELERS’ CIRCULAR 


J. MEHRLUST 


6&8 W.48!%ST. NEw YORK 
MANUFACTURER Of 


DIAMOND JEWELRY 
on 
DIAMONDS 


AND 


PRECIOUS STONES 
bal 


We use Platinum and Iridium 
exclusively. 

















January 7, 1925 


THE JEWELERS’ CIRCULAR 








= 


Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 




















Lonpon, Dec. 19.—Every indication points 
towards an excellent holiday trade among 
retail jewelers in this city, and it is con- 
fdentially expected that business will be 
much better than it was last year. Most 
of the sales are expected to be for moderate 
amounts and purchases of medium quality 
articles which are now coming within the 
means of the general public. The West End 
dealers, who have their establishments on, the 
more fashionable thoroughfares, are showing 
more expensive articles and excellent ex- 
hibits of rings, pendants and many other 
beautiful pieces of jewelry are to be seen. 
Pearls of good quality are meeting with a 
ready market at the present time. At the 
weekly auction held by Christie’s, a pearl 
necklace, consisting of 203 graduated pearls, 
was sold for £6,000. It can be reported that 
there is a very brisk demand for emeralds 
of good quality and of desirable sizes. The 
demand for sapphires has somewhat declined. 
There has been the usual activity in the mar- 
ket for rough material, as many buyers of 
“rough” have visited this market and done 
business with the London Syndicate during 
the month. Among the visitors were repre- 
sentatives of some of the leading American 
firms, who purchased large consignments. 
This week Premier diamonds are to be shown 
for which many applications have already 
been made. This “sight” will be the last of 
the commercial year. Importers are looking 
forward hopefully for good business condi- 
tions during 1925. 





AMSTERDAM, Dec. 18.—Although this is a 
period of the year when business is usually 
quiet, it is reported in the trade here that 
there is more activity than was the case last 
month. A considerable number of representa- 
tives of American firms, who have been visit- 
ing the market during the last fortnight, have 
stimulated business, and a large number of 
sales of polished stones have been made. 
This naturally inspires the rank and file of 
our merchants with optimism. The demand 
is usually for good quality stones, ranging 
Irom two grainers upwards, and good quality 
small diamonds in assortments of 100 to 150 
to the carat are in good demand. As a whole 
it can be stated that prices are firmer and 
duyers are gradually becoming accustomed 
to these increases in prices. It is reported 
that some of the big American firms who 
have been visiting the rough diamond mar- 
ket in London have made large purchases 
tor the American market. During the early 
part of the month news was received from 
the Antwerp market relative to the difficul- 
ties of a well-known firm in that city which 
's involved to a considerable extent. This 
has had an effect upon the Antwerp and 
Amsterdam markets for a short time, in 
view of the fact that many concerns in both 
cities are creditors. A proposition of 50 
cents on the dollar has been made by the 
debtor to customers, The firm is said to be 
one of the most respected in the Antwerp 
market. The failure js attributed in great 
Part to the earthquake in Japan, which oc- 


curred at a time when large consignments 
belonging to the firm had been shipped there. 
During the iast fortnight some consignments 
of South African diamonds have been im- 
ported from London. 





Paris, Dec. 18—On the eve of Christmas 
and the New Year’s festivities the jewelry 
trade in this city is characterized by brisk- 
ness, which is most welcome. Jewelers here 
are displaying their best designs, and it may 
well be said that France is again well up to 
its previous mark as the leading center for 
designs. Pearl necklaces and diamond pen- 
dants are meeting with a ready market at 
the present time and financial conditions gen- 
erally are much better. The public seems 
eager to invest money in luxuries and the 
sale of diamonds in the wholesale market is 
progressing favorably. Although it is re- 
ported that the trade is somewhat restricted 
in this branch of the industry, there is some 
demand for large stones, ranging from two 
carats upward. Prices which are offered for 
them are often such that they do not hold a 
reasonable profit to owners. Diamonds in 
fancy shapes find some market and are bring- 
ing reasonable prices. An interesting com- 
petition in the cutting of diamonds took place 
recently here. — 








Master Clock Which Controls Enormous 

Ribbon Time Sign Now Giving Time 

to New York City Residents 

Boston, Mass., Jan. 2—The E. Howard 
Clock Co. has a specially designed “master 
clock”? in its Devonshire St. window, made 
to accomplish the following result: namely, 
to furnish exact time for a very large elec- 
trically lighted ribbon sign, 16 feet high and 
a great many feet long, which is mounted 
on top of a building owned by the Corn 
Products Refining Co. in New Jersey. This 
electric sign has as a feature the furnishing 
of exact time at predetermined intervals. 
When fully lighted at night, the wording 
suddenly appears in the midst of the sign, 
“Now it is just 10:25,” or “Now it is just 
12:00,” and this has been found to be of 
great use to dwellers in New York city in 
the vicinity of Riverside Drive, who observe 
the sign from their homes on that side of 
the river in the neighborhood of Graut’s 
Tomb. 

The controlling mechanism. or “master 
clock” as it is called, is located in a private 
residence in New York city which over- 
looks Riverside Drive, and is so situated as 
to afford a fine view of the sign on the New 
Jersey side of the river when it is illumi- 
nated. The observer looks at this master 
clock and at the sign also, checking them 
both from time to time. 

The master clock consists of a standard 
time regulator, such as is used by the Penn- 
sylvania and New York Central railroads 
for division points. It is equipped with a 
full length seconds beating pendulum, which 
has a rod of straight grained seasoned 
cherry which, with the brass-covered zine 
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bob, produces a compensated pendulum. The 
clock movement is fitted with a minute in- 
terval circuit closer, which opens and closes 
an electric circuit each minute, and at these 
intervals the figures in the big signs on the 
other side of the river advance one figure. 

It is a comparatively simple matter to keep 
the entire equipment in adjustment, for the 
reason that the essential thing is to have the 
battery supply adequate and constant, and 
the only other important thing is to have the 
contact points of the circuit closer clean and 
free from carbon. If those contact points 
receive an overdose of battery, it carbonizes 
them; but if the battery supply is uniform, 
they rarely need cleaning. 








NEW AUCTION ORDINANCE 





Members of Canton District Twenty-Four 
Karat Club Behind New Legislation 
Which Becomes Effective Jan- 
uary 15 
Canton, O., Dec. 30.—The newly passed 
ordinance regulating jewelry auctions in the 
city of Canton becomes effective Jan, 15. 
Members of the Canton district 24 Karat 
Club are responsible for influencing the 
council in passing the legislation which is 
expected to protect the legitimate jewelry 
business in Canton. The ordinance follows: 


OrpINANCE No. 5987 


Ordinance No. 5987, Regulating the Auction Sales 
in the City of Canton, Ohio 

Be it ordained by the Council of the City of 
Canton, State of Ohio. 

Section 1. That it shall be unlawful for any 
person or persons or corporation to sell, dispose 
of, or offer for sale, in the City of Canton, at 
public auction, or to cause or permit to be sold, 
disposed of, or offered for sale in the City of 
Canton, at public auction, any gold, silver, plated 
ware, precious stones, watches, clocks or jewelry, 
whether the same shall be their own property or 


whether they sell the same as agents or empoyes ~ 


of others; provided however, that this section shall 
not apply to judicial sales or sales by executors 
or administrators, nor to sales by or on behalf 
of licensed pawnbrokers of unredeemed pledges in 
manner provided by law, nor to the sale at public 
auction of the stock on hand of any person or 
persons or corporation that shall, for the period 
of one year next preceding such sale, have been 
continuously in business in the City of Canton 
as a retail or wholesale merchant of gold, silver, 
plated ware, precious stones, watches, clocks or 
jewelry; provided further, that such sale at public 
auction of the stock on hand of such merchant or 
merchants shall be held on successive days, Sun- 
days and legal holidays excepted, and shall not 
continue for more than thirty days in all within 
the period of one year. By “stock on hand” is 
meant merchandise which a _ jeweler ordinarily 
carries in the conduct of his business and not 
merchandise brought in expressly and purposely 
for especial sale. 

Section 2. That any person or persons or corpo 
ration convicted of a violation of the preceding 
section shall be fined the sum of twenty-five 
($25) for the first offense and one hundred dollars 
($100) for every subsequent offense. Each sepa- 
rate sale, at public auction, of an article or arti- 
cles of gold, silver, plated ware, precious stones, 
watches. clocks or jewelry in violation gf the pre- 
ceding section shall constitute a separate offense 
hereunder. 

Section 3. This ordinance shall take effect and 
be in ferce from and after the earliest period 
elowed by law. 

Approved: Dec. 16, 1924, 
By Cuartes M. Batt, Mayor. 

Passed: Dec. 15, 1924. 

Attest: W. Edgar Jackson, 
Clerl: of Council. 
Harry W. Oliver, 
President of Council. 
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Continuous Shipments 


Direct From the Mines 


a 


Gem Sapphires 
Gem Rubies 
Gem Emeralds 
Star Sapphires 
Star Rubies 
Calibre Sapphires 
Calibre Rubies 
Calibre Emeralds 


a 


ALBERT RAMSAY & CO. 


2 WEST 47TH STREET 
NEW YORK 


LONDON OFFICES: Telephone FACTORIES: 


4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 
London, E. C. London, E. C. 


INDIA 
Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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Industrial Conditions in the Jewelry Trade 





Review of Trade During 1924 and a Forecast Concerning Business During the 
New Year 














Provivence, R. L, Jan. 3.—With the be- 
ginning of a new year it 1s interesting to 
pause for a few minutes and take an ac- 
count of stock as to industrial conditions 
among the jewelers during the last 12 months 
with a forecast concerning the coming year. 
The consensus of opinion is that 1924 was 
an improvement over 1923, and there is gen- 
eral optimism that 1925 will prove even bet- 
ter than the year just closed. A careful 
survey of the situation has been made, com- 
bining the views and opinions of individuals, 
trade organizations and commercial agen- 
cles. 

Statements concerning the financial phases 
of the trade are always among the most in- 
teresting and usually are accepted as a sort 
of barometer of the conditions. [rom fig- 
ures compiled by one of the trade agencies 
the number of failures in which manufac- 
turing jewelry concerns were interested dur- 
ing the past year was 771, as compared with 
72% in 1923, 693 in 1922 and 524 in 1921. 
But these figures include every firm of 
manufacturers, wholesalers and retailers that 
failed in 1924, that carried any articles pro- 
duced or handled by the jewelry trade, 
whether the failure was that of a depart- 
ment store, a drug store, a stationery store, 
or any other store. 

This, of course, has resulted in totals con- 
siderably in excess of the accompanying 
figures, which were compiled by another 
trade organization, but which include only 
such concerns as are classified strictly as in 
the jewelry trade in one or the other of the 
three branches of the industry-manufactur- 
ing, wholesale or retail. According to these 
figures the number of failures and the ag- 
gregate amount of the liabilities for each 
year since 1919 have been as follows: 


er eee 94 $688,000 
. Soe 139 3,931,000 
. Serre 488 13,834,000 
2 EE 11,935,000 
1923. . (<a 11,292,000 
oo ee 466 5,748,000 


This makes a total of 2,266 failures with 
aggregate liabilities of $47,428,000, or an 
average of 378 failures each year for a total 
average liability of $7,904,667. This would 
he 31.5 failures per week during the entire 
1X years, with an average weekly liability of 
$658,722. : 

The local branch of the Bradstreet Co.. 
through its manager, Charles P. Backus, in 
its review of business conditions during 1924. 
says: “Trade and industry in Rhode Island 
during 1924 followed, in general, the trend 
of economic conditions in the country as a 
whole. The year was one of ups and downs, 
irregularities cropping out all lines of busi- 
ness with the general tendency downward 
during the first half of the year, quiet dur- 
ing the early Summer, with a_ gradual 
quickening starting in the latter part of the 
Summer and continuing slowly throughout 
the remainder of the year. 

That the result of the national election 


was reassuring to business is reflected in the 
revival in manufacturing which is evident in 
this State. The uncertainties of the pre- 
election months added considerably to the 
conservatism which characterized trade, and 
that confidence has been restored is evident 
from the gradual increase in orders. 

“The jewelry industry has been spotty and 
less active than in 1923. Holiday buying 
caused activity in the Fall, particularly 
among the novelty manufacturers. Although 
the outlook for 1925 is more encouraging it 
can hardly be called bright. The efforts of 
manufacturers of silverware in the past few 
years to popularize their product is retlected 
in increasing sales in this line.” 

Robert S. Dean, manager of R. G. Dun & 
Co, at Providence, in reviewing business con- 
ditions in the local district for 1924, says: 
“The optimistic predictions which were made 
generally at the opening of 1924 were real- 
ized for only a short period, and about the 
time of the opening of the so-called oil in- 
quiry business slumped decidedly and _ re- 
mained in that condition, due to various 
causes, until after the November election. 

“Locally, political conditions, as represent- 
ed by action of the State Senate in its fail- 
ure to pass the annual appropriation bill, 
affected various merchants, but was some- 
what relieved by the advances made by bank- 
ers to cover the financial requirements of 
some of the departments. 

“Manufacturing jewelry business has been 
spotty. Certain lines of novelties have shown 
a good sale and some staple lines have done 
well, but in general it is believed that the 
volume of business for the year as a whole 
has not been entirely satisfactory.” 

In its annual industrial résumé for the past 
year the Providence Journal says concerning 
the jewelry business and its immediate fut- 
ure: “A feeling that the jewelry industry in 
Rhode Island will share in the period of 
prosperity which it is believed the country 
is facing in. 1925 isyexpressed by prominent 
local manufacturing jewelers. It is generally 
stated that 1924 was not a very good year 
fo rthe industry, due principally to two fac- 
tors—styles of ladies’ clothing, which have 
not been particularly adapted to the display 
of jewelry, and increased expenditures for 
such other luxuries as automobiles, radios, 
theatres, etc. 

“The jewelry industry throughout the 
country is apparently in normal condition 
now. There have been comparatively few 
large failures in either the wholesale, retail 
or manufacturing branches of the trade dur- 
ing the past two years, according to the state- 
ment of Horace M. Peck, secretary of the 
Manufacturing Jewelers’ Board of Trade. 
Mr. Peck explains that the large stocks of 
merchandise in the hands of the wholesale 
and retail jewelers in 1919 and 1920 have 
been to a large extent liquidated, and the 
trade has taken its loss. He adds: 

“During the past two years the buyers 
have been extremely conservative, and the 
tendency has been to purchase from hand to 


CIRCULAR 


65 


mouth. This method of buying has been un- 
satisfactory to the manufacturer as it has 
increased the cost of selling, manufacturing 
and shipping. There is no doubt, however, 
but that the trade generally is in better finan- 
cial condition because of this. conservative 
method of buying. Very few of the financial 
troubles of the past two years have been 
directly caused by excessive buying or an 
over load of merchandise. 

“*While there have been no changes in 
the bankruptcy laws during the past four 
vears there has been considerable improve- 
ment in bankruptcy practice, and this applies 
to the jewelry trade as well as all lines of 
business. During the past four years the 
courts have attempted to give bankruptcy 
cases a more business-like administration, 
have frowned on exorbitant attorney’s fees 
and in many ways have endeavored to cut 
down the expense of administration. 

“*The jewelry-trade has made use of the 
bankruptcy courts where necessary, but there 
has been a tendency during the past’ few 
years to encourage friendly adjustments and 
many extensions and settlements have been 
arranged outside of the courts because of the 
willingness of creditors to co-operate. 

“*The Credit Men’s Associations and the 
various organizations in the jewelry trade 
have all assisted in bringing about improve- 
ments in credit conditions. Credit informa- 
tion is more accurate and dependable to day 
than in former years. Then, too, the creditor 
is today more inclined to base his credit on 
such reports than upon the information re- 
ceived from his customer or even from his 
salesmen. Debtors who make fraudulent 
failures have considerable difficulty today 
in obtaining credit for new business ventures. 
Unfortunately, very little progress has been 
made in the revision of terms and long time 
which still prevails in the jewelry industry. 

“*White gold has to a great extent re- 


placed yellow gold in the jewelry industry, ° 


and the lines that have been the most active 
during 1924 are the better grades of watch 
bracelets, rings, bar pins, link buttons, beads 
and novelties.’ 

“Men in the trade,” continues the Journal’s 
synopsis, “feel that conditions may improve 
if the country embarks upon a period of freer 
spending. They point out that confidence in 
the Administration at Washington brings 
confidence to the business man to expand his 
efforts and that as employment conditions 
become better they expect a better demand 
for their goods.” 

Quoting from replies to inquiring letters 
sent to manufacturers the Journal says: 
“Theodore W. Foster, of Theodore W. Fos- 
ter & Bro. Co., manufacturing jewelers and 
silversmiths, says: “The jewelry and silver- 
ware business in this section and, in fact, 
generally throughout the country, like the 
tariff, has been good and bad in spots. Im- 
porters manage to dodge the high spots in 
the tariff by undervaluation and contesting 
rates assessed, and many rates are too low, 
so that the manufacturers of many lines have 
had hard competition and reduced sales 
through that cause. 

“‘*Many sections of the country have felt 
the depression, especially the western farm- 
ers, and New England has been hard hit 
through depression in cotton and woolen in- 
dustries, but the great industries of the coun- 
try other than these above mentioned have 
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peen fairly busy and wages high. The style 
of ladies’ ss require less jewelry than for- 
merly, and some millions of our people in- 
7? e . 
dulging in the pleasures of the automobile, 


radio, movics, etc., less money has been used 
for personal adornment and the jeweler has 
suffered. 

“From Jan. 1, 1924, up to three weeks be- 
fore election business was slow. [rom that 
time there has been busy times for most of 
the factories, and the year will round out 
fairly well. All retailers have had a good 
business the past two months, and will be 
able to pay up and replenish stocks, so that 
everything points to a fairly good volume of 
business for 1925. 

“Confidence in the Administration at 
Washington brings confidence to the business 
man to expand his efforts, and confidence by 
the people in the future will result in liberal 
expenditures. 1 look for a fairly good busi- 
ness for 1925.’ 

“Edgar M. Docherty, secretary-treasurer 
of the William C. Greene Co., and for the 
past three years president of the New Eng- 
land Manufacturirfg Jewelers’ and Silver- 
smiths’ Association, also states that trade has 
been spotty in 1924. His statement is as fol- 
lows: ‘In my judgment, 1924 can not be con- 
sidered an especially good one for the manu- 
facturing jewelry business. In the vernacular 
of the trade, it has been spotty. The fact 
that the year as a whole has been somewhat 
below the average in volume of sales may 
be accounted for by uncertainties attending 
the Presidential election year, by the depres- 
sion in agricultural regions and in textile 
centres, 

“As regards the calendar year of 1925, | 
am looking forward to a year of good busi- 
ness in that I expect conditions to steadily 
improve, culminating, not necessarily in a 
pronounced boom, but what is better still, 
sane prosperity built upon real business con- 
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fidence permeating the nation’s entire com- 
mercial structure.’ 

“A similar view is expressed by Charles 
E. Hancock, president and treasurer of the 
Charles E. Hancock Co., and honorary vice- 
president for New England of the National 
Jewelers’ Board of Trade. He replies: ‘The 
year 1924, like 1923, in the jewelry manu- 
facturing centre of New England, has not 
been as profitable in general as we antici- 
pated, although some special lines, and those 
who have made the cheaper grade of jewelry 
have had an increased business. With the 
Presidential election settled and general busi- 
ness looking up, we hope for changing styles 
to cause a larger demand for New England 
made jewelry. The increased buying abroad 
is making somewhat serious inroads in the 
manufacturing and sale of numerous lines in 
the East.’ ” 
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Stolen Jewelry Exhibited at Scotland 
Yard in London 





‘HAT the epidemic in jewelry robberies 

is not confined to the United States is 
to be noted from the cable dispatches re- 
ceived from abroad from time to time. 
Additional evidence of the work of the 
thieves in England has also been re- 
ceived in some_ photographs _ recently 
taken at the famous offices of Scotland 
Yard, in London, showing the amount of 
loot that had been recovered from various 
thieves captured. 

One of the photographs in question, 
which is illustrated herewith, shows a table 
loaded with jewelry, silverware, clocks, 
fancy goods, etc., which had come into the 
possession of the London police and which 
the Scotland Yard authorities are anxious 
to have identified by the owners. Most of 
the pieces shown have been recovered from 
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burglars or from “fences” where they 
disposed of the articles, and about which no 
complaint has been received by the London 
police. 

These pictures have been published in the 
sritish papers urging the people who have 
been robbed to come to Scotland Yard and 
see if they can identify any of their property 
from the pieces collected there. 








DEATH OF A. E. BARKER 





Minneapolis Retail Jeweler a 
Victim of Smallpox 


MINNEAPOLIS, Minn., Dec. 31.—Alliston 
E. Barker, one of the charter organizers 
of the Minnesota State as well of the 
national retail jewelers’ associations, died at 
his home in Minneapolis on Dec. 26, at the 
age of 72 years. He was active as head of 


Prominent 





THE LATE ALLISTON E, BARKER 


the Barker Jewelry Co., 1311 Washington 
Ave., N., to within a few days of his death, 
which was casued by smallpox. 

Establishing the business in 1881, Mr. 
Barker remained in the same location for a 
period of 43 years. He was born near 
Yonkers, N. Y., and while a young man took 
the trail for the west, pausing in Iowa for 
a year or so before coming permanently to 
Minneapolis. 

He is survived by his widow, Mrs. Hattie 
C. Parker; two sons, Earl Barker, of 
3emidji, Minn., and Bert Barker, of Madi- 
son, S. Dak., both of whom are in the 
jewelry business, and a daughter, Mrs. Deva 
Johnson, White Bear, Minn. Funeral 
services were conducted by the Masons of 
Plymouth Lodge, of which the deceased had 
been a member. 

The widow plans to dispose of the busi- 
ness at once. 








Announcement has been made of the open- 
ing of the J. B. Nielsen jewelry store at 28 
N. Mercer St., New Castle, Pa. Mr. Niel- 
son, a well known jeweler and optician, re- 
tired from active business last January, but 
since that time has been connected with H. 
Lloyd Rich. 
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Crime Wave in Brooklyn and Astoria Jewelry Trade 





One Jeweler Murdered and Another Bound and Robbed While a Third Jeweler 
Shoots Bandit in Arm When He Attempts Hold Up 




















The first business day of 1925 was ushered 
in on a wave of crime in the jewelry trade, 
particularly in the Brooklyn and Astoria sec- 
tions, the day’s toll being one jeweler mur- 
dered, one bandit shot and wounded and an- 
other jeweler bound arid robbed. The mur- 
der victim of the bandits was Morris Wortis, 
174 Grand St., an old established and highly 
respected jeweler of Brooklyn and a promi- 
nent business man of the Williamsburg sec- 
tion of that borough. Almost at the same 
moment that Mr. Wortis was being shot 
down for protecting his property, C. J. 
Wolfert, a jeweler at 388 Broadway, Astoria, 
L. L, was engaging two bandits in a gun 
battle with the result that the jeweler saved 
his stock and wounded one of the robbers 
although they made their escape. The other 
victim of a visit from robbers was M. 
Rosenbaum, a retail jeweler of 7 Astoria 
Square, also of Astoria, L. I., who, after 
being tied hand and foot, was robbed of 
jewelry said to be worth between $18,000 
and $20,000. At the Wortis and Wolfert 
stores, the robbers secured no loot. 

Since the murder of the Brooklyn jeweler, 
the police have taken three men into custody, 
one of whom, it is claimed, had a garage 
receipt in his pocket for an automobile bear- 
ing the same license number as the one said 
to have been used by the thieves who com- 
mitted the Williamsburg hold up. 

MURDER AT WORTIS STORE 

In the attempted robbery at the Wortis 
store, in which the jeweler was shot and 
killed, the thieves apparently took advan- 
tage of the Winter’s worst snow storm. 
Ordinarily Grand St., where the Wortis 
store is located is crowded during business 
hours but this day owing to the storm, the 
streets were practically deserted. 

Mr. Wortis and his family live above the 
store and at the time of the hold up the 
jeweler was alone in his place. His wife 
was in the rear of the establishment behind 
4 partition and about 10.45 o’clock, on Fri- 
day morning, heard a shot. She immediate- 
ly rushed to the store and saw two young 
men disappearing through the front door. 
She also found her husband lying dead near 
the door, which indicated that he had 
attempted to pursue his assailants but had 
succumbed to a bullet which struck him 
near the heart. Mrs. Wortis could give no 
description of the bandits or tell just what 
transpired between the thugs and her hus- 
band, but upon investigation found that no 
Jewelry had been stolen. 
A boy who was passing the place at the 
—- said to have been able to give the 
"ep a fairly good description of one of 
old i ag — was about 35 years 
fe a : ands about five feet, 10 inches tall. 

dh. 1ghs about 160 pounds and has a sharp 
eBay This man, according to the 
"oy ~ wore dark clothes and a Fedora 
Sie Ronge it is known, ran a short 
automobile pt ‘ — and jumped —_ _— 
tion of th which carried him in the direc- 

€ Greenpoint section. 


ti 


As the police station is located only a 
few hundred feet from the store, detectives 
were on the scene in a few moments and 
immediately an alarm was_ broadcasted 
throughout the city. The description of the 
car it is said was partly responsible for the 
arrest of three men last Sunday and on one 
of the trjo it is claimed the police’ found a 
garage receipt for a car bearing the license 
number furnished by eye witnesses to the 
escape. The automobile, it is alleged, was 
stolen previously from a_- resident of 
Hoboken, N. J. This trio was also identi- 
fied as the same men who committed several 
other robberies in Brooklyn. 

Mr. Wortis was probably one of the 
oldest established jewelers in the Williams- 
burg section of Brooklyn and was a promi- 
nent business man in his locality. He was 
born. in Russia 46 years ago and came to 
this country in 1890. He knew watch re- 
pairing and the retail jewelry business and 
in 1901, started in on his own account a few 
doors from his present location. Mr. Wortis 
remained there for 10 years and about 1911, 
moved to 174 Grand St., where the store is 
now located. 


He saw Grand St. grow to one of the 


most important business localities in Wil- 
liamsburg. He was progressive and accord- 
ingly kept up with this growth until he built 
up probably the biggest jewelry business in 
that section of the borough. 

Mr. Wortis was an active member of the 
Masonic order which organization held serv- 
ices on Sunday morning. Church services 
followed the Masonic ceremony, after which 
the body was interred in Mount Hebron 
Cemetery, Middle Village, L. I. 

The deceased is survived by his widow, 
two sons, one daughter and three brothers. 
One of his brothers, Harry, is in the jewelry 
and optical business at 243 Grand St., 
Brooklyn, 

DRIVES BANDITS FROM STORE WITH REVOLVER 

A pair of youthful bandits were apparently 
surprised when they met with sharp opposi- 
tion on their visit last Friday morning to 
the jewelry store of C. J. Wolfert, who is 
located at 388 Broadway, Astoria, L. I. 
Mr. Wolfert was the victim of robbers sev- 
eral years ago and since that time had 
installed an alarm system which connected 
with a store nearby. Although Mr. Wol- 
fert’s action in stepping on this alarm caused 
the bandits to become so enraged that they 
threatened to kill him, it was later found 
that the alarm was out of order and did not 
register in his neighbor’s store. 

About 11 o’clock on Friday morning, a 
woman called on Mr. Wolfert in search of 
a scarf pin and after looking over an assort- 
ment left the place without making a selec- 
tion. Her visit was followed 10 minutes 
later by a call from two men, one of whom 
produced a watch with the request that the 
old crystal be replaced for a new one. Ag 
Mr. Wolfert turned around to put the glass 
in the watch, he was commanded by the men 
to “stick ’em up” at the same time being 
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confronted with two automatic revolvers in 
the hands of his supposed customers, 

Mr. Wolfert obeyed the command of the 
men but at the same time stepped on the 
alarm which is connected with a store next 
door. One of the men noticed the jeweler 
standing on this alarm and commanded him 
to get off. The jeweler denied that he had 
given an alarm but one of the men said to 
Mr. Wolfert, “We are going to let you have 
it for giving that alarm.” 

Mr. Wolfert keeps three revolvers at dif- 
ferent places under his counters and as he 
was standing near one of the guns, he 
dropped to the floor, grabbed a pistol and 
began shooting at the men. . With the firing 
of the first shot, one of the pair ran out of 
the store while the other one dropped to 
the fleor in front of one of the counters. 
Mr. Wolfert fired six shots. After empty- 
ing this gun the bandit’ believed that he had 
the jeweler at his mercy, and fired at the 
proprietor. At the same moment, however, 
Mr. Wolfert grabbed another gun and again 
began shooting at the bandif who started to 
run from the store. As thé man was run- 
ning toward the door, Mr. «Wolfert hit the 
handit in the arm. The thidf fell but before 
the jeweler could grab him, he jumped to 
his feet and ran out of tHe place holding 
his arm. Mr, Wolfert then ran from the 
store and fired several shots in the air to 
attract the attention of the police. One man 
ran to a subway station and made his escape 
while the other man disappeared. 

The police immediately began searching 
all doctors’ offices and hospitals in the hope 
of getting some trace of the man who had 
been shot in the arm, 

One of the bandits is described as being 
about 27 years ‘old, standing five feet, seven 
inches tall and weighing about 160 pounds. 
He has a light complexion, is well built and 
wore a light Fedora hat and tan raincoat. 
The other man is believed to be about 25 
years old,: five feet, five inches tall, and 
weighing about 140 pounds. He is also well 
built, was smooth shaven, has a dark com- 
plexion and wore dark clothes and a dark 
cap. The watch which one of the pair had 
presented to have a crystal put in, was left 
behind by the men. This bears the mono- 
gram “E, M. B.” and is a Waltham time- 
piece, 12 size, 15 jewel, in a gold case. The 
police have taken this in the hope of tracing 
the men. 


THUGS HOLD UP AND ROB JEWELER 

Several hours before the attempted rob- 
bery at the Wolfert store, a pair of hold up 
men looted the establishment of M. Rosen- 
baum at 7 Astoria Square, and escaped with 
jewelry said to be worth between $18,000 
and $20,000. This hold up was committed 
shortly after 7 o’clock in the morning and 
Mr. Rosenbaum was so badly treated that 
he was confined to his bed. 

The proprietor was in the store about 7 
o'clock on Friday morning and expected a 
window cleaner to arrive most any moment. 
While he was arranging his stock, two men 
walked into the place, one of them asking 
for a diamond ring which he had seen on 
display the day before. Mr. Rosenbaum 
opened the safe and got out a tray of rings 
and as he turned around to the counter, the 
two men pointed revolvers at the jeweler 
and commanded him to keep quiet. 

One of the men tied Mr. Rosenbaum’s 
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hands and feet with picture wire and then 
told him to lie down on the floor. After 
this was done, the other man walked over 
to the front of the store where he pulled 
down the shades on the door and began 
rifling the show cases and safe. 

While the robbery was going on, the win- 
dow cleaner arrived but did not walk into 
the store. Instead he immediately began 
cleaning the outside of the windows and 
seeing the shade drawn on the door, ap- 
parently believed that the jeweler had not 
yet arrived. After about 10 minutes, the 
robbers left the place by way of a hall door 
which leads to the street. 

Shortly afterwards, the window cleaner 
finished his job and upon entering the store, 
found the jeweler bound with picture wire. 
He immediately gave an alarm but as the 
robbers had left several minutes before, they 
had no trouble in making their escape. 








CHARGED WITH ROBBERY 





Brothers Arrested by Indianapolis Police 
Are Accused of Stealing Diamonds 
Valued at $16,457 


INDIANAPOLIS, Ind., Jan. 3.—The hold-up 
and robbery of the Samuel Trattner jewelry 
store, 141 S. Illinois St., Dec. 3, in which 
sample cases containing diamonds valued at 
$16,457 were stolen, is believed to have been 
solved in the slating by police of two men 
charged with robbery. They are Fred Scott, 
20 years old, Indianapolis, and Archie Scott, 
21 years old, his brother. 

Roth have been bound over to the Marion 
county grand jury by city court, Fred under 
$3,000 bond and Archie under $1,000 bond. 
Later in the afternoon of the day of trial, on 
motion of Claude M. Worley, Criminal Court 
investigator, Judge James A. Collins, of 
Criminal Court, raised Fred’s bond to 
$10,000. The two brothers were arrested 
Dec, 15 when they were found with a couple 
of girls in their rooms. The arrests were 
kept secret by the police, however, until 
they were slated on robbery charges. 

With the slating of the Scott brothers, it 
was announced that vagrancy charges 
against Herbert Trattner, 23 years old, son 
of Samuel Trattner and an employe in the 
store, and against his brother Bernard, a 
salesman for the Max Bernstein Co., St. 
Louis, had been dismissed and the men re- 
leased, 

The hold-up occurred Dec. 3 when police, 
called to the store, found Herbert bound 
to a bed in the rear of the store and the 
diamonds, which he said had been left there 
by his brother, Bernard, missing. Detec- 
tives who have been working on the case 
say they found a price tag from one of the 
diamond rings in the Scott brothers’ room 
and seven loose diamonds in a music roll in 
a store on W. Ohio St., where Archie Scott 
Was employed. Detectives also said Fred 
had powned or attempted to pawn between 
30 and 35 diamonds and had pawned 40 
mountings. Fred Scott, in city court, testi- 
fied he bought the diamonds found in his 
room and that his brother was not involved 
in handling them, 








Henry W. Rasmussen has moved from 
Ventura to Ojai, Cal. 


THE JEWELERS’ 
FIGHTS OFF BANDITS 





Buffalo Jeweler Resists When Held Up in 
His Store and Thieves Flee After Beat- 
ing Him Over the Head 

3UFFALO, N. Y., Dec. 31.—The attempt 
today of two armed bandits to rob Samuel 
Hubar’s jewelry store at 63 E. Eagle St. was 
frustrated when Mr. Hubar, proprietor, 
brushed aside their revolvers, grappled with 
the men and forced them to flee. The jeweler 
was struck over the head four times with 
the butt ends of the bandits’ guns-and was 
taken to the Emergency hospital to have 
his wounds dressed. 

“They might as well have killed me as 
to take everything I own,” he explained 


. 





SAMUEL HUBAR, WHO FOUGHT HOLDUP MEN 


afterwards to his clerk as the reason why 
he had offered resistance in the face of 
threatened gun play. 

About 10 o’clock as Hubar and Miss Mona 
Hoefner, clerk in the store, were getting 
ready for the New Year’s trade, the two 
bandits walked in. Both were well dressed 
and bore themselves nonchalantly. One was 
about six feet tall and well built. His com- 
panion was about five feet six inches in 
height. Both wore brown overcoats. 

“We would like to see an ivory set,” said 
the shorter of the pair, walking to the rear 
of the store. 

As Hubar reached down to slide back the 
door of the showcase the bandit whipped 
out a blue steel automatic revolver. 

“Put your hands up,” he ordered. At the 
same time the tall bandit who had asked 
Miss Hoefner to show him some watches in 
an adjoining case, shoved a gun in her face, 
commanding her to put her hands up and 
keep her mouth shut. 

Hubar then leaped from behind his show- 
case and seized the short bandit. They 
wrestled back and forth in the narrow aisle 
of the store and smashed the top of a show- 
case. The bandit cut his hand and blood 
dripped onto the floor. Hubar, who is only 


medium sized, hurled the man against the 
wall and was on the point of overcoming 
him when the tall bandit rushed to his pal’s 
aid. 
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The big fellow seized Hubar and forced 
him to release the short gunman, who then 
brought the butt end of his revolver down 
upon Hubar’s head three times. Miss Hoef- 
ner screamed. 

Then Daniel Cassetta, who with his 
brother Samuel, operates a barber shop next 
door, rushed into the jewelry store. The 
bandits trained their guns on him, telling 
him to “beat it.” They then rushed for the 


open door. The short bandit, however, 
turned back and hit Hubar across the head 
again, 


The pair ran north in Eagle St., turned 
into Ellicott St. and disappeared up North 
Division St. toward Washington St. Nich- 
olas Gregory, who was in the barber shop, 
chased them for a short distance, but when 
he saw the bandits were prepared to shoot 
to gain their liberty, he turned back. 

The jewelry store is very small, and the 
aisle in which the jeweler grappled with the 
bandits is only about three feet wide. 

The hold-up men dropped a pair of gloves 
in the store. These were turned over to the 
police. The authorities were furnished with 
a good description of the men. 
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JEWELER FATALLY INJURED 








Harry G. Hassinger, Dansville, N. Y., Hit 
by Fire Truck 


Burrao, N. Y., Jan. 3.—Harry G. Has- 
singer, 28 years old, Dansville, N. Y., 
jeweler, was fatally injured about 6 o'clock 
last evening in that town while. engaged in 
fighting a fire as a member of the Union 
Hose Company. 

He was unreeling a section of hose, and 
to avoid being run over by an auto, he 
stepped into the path of a big hook and lad- 
der motor truck. He was thrown 60 feet 
into the air and died soon after being taken, 
to the Dansville General Hospital. 

Mr. Hassinger, whose store was located 
on Main St., had been in the retail jewelry 
business for several years, and was well 
known in Buffalo’s wholesale trade. 

He is survived by his widow, his parents, 
three sisters and a brother, Mrs. Elroy Sull, 
Batavia; Mrs. Arthur Davis Perry, Ella 
and Walter Hassinger, Dansville. 

Mr. Hassinger was a member of several 
fraternal societies and had a host of friends 
in the town in which he had made his home 
for most of his life. 








The Alling Trust Fund of $400,000 estab- 
lished by Mrs. William R. Alling, of Newark, 
N. J., who died last year, was released for 
distribution recently, according to a report 
made by the Newark trustees. Mrs. Alling 
was the widow of a Newark jeweler. The 
release of the fund was contingent upon the 
death of Mrs. Alling’s son, Madison Alling. 
The latter, who lived at 77 Lincoln Park, 
Newark, died on Dec. 24 in Charleston, S. C. 
In dividing the fund the Newark Eye and 
Ear Infirmary will be the largest recipient, 
getting $100,000. Other beneficiaries include 
the Presbyterian Hospital of Newark, the 
Newark Y. M. C. A., the Society for the 
Relief of Respectable Aged Women, Job 
Haines Home in Watssesing, N: J., and the 
Association to Provide and Maintain a Home 
for the Friendless, 
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The Better Pearl 
At a Lower Price 


HE, Omar plants in Barcelona, Spain, are known as the largest 

preducers of indestructible pearls in the world, accomplishing 
marvels of beauty and craftsmanship by means and methods wholly 
their own. 


Omar is the phenomenon of the pearl trade. Such richness of 
color and beauty of lustre and softness of finish and texture as 
prove our claim that Omar is second to none in its field. A fact 
conceded by experts. 


Omar is a packaged and trade-marked line of unlimited variety, 
nationally advertised, and known by name to thousands of women. 
Handsome clasps and beautiful cases accentuate their 'appea'—big 
sellers and fine profit makers. 





For Jobbers’ Attention 


We are always prepared to fill quantity orders'on’short 

notice. Immense stock of fine goods and rare novelties 

always on hand. Splendid opportunities for selling un- 

der private brands, insuring an easy''and profitable 
business. 


INDRA PEARL Co.Inc. 392 Jy th Avenue, New York_. 
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THE ROSENBLATT CASE 





Developments in Big Robbery Being Closely 
Watched by Philadelphia Jewelers as 
Underworld Syndicate Trys to 
Block Extradition Pro- 
ceedings 
PHILADELPHIA, Pa., Jan. 7—Local jewelers 
are still watching the New York proceed- 
ings in the cases of the Rosenblatt robbery 
suspects with increasing interest because of 
the determined attempts to prevent extradi- 
tion of the men to this city and efforts of 
the jewelry hold-up syndicate that is back- 
ing them to block their trial when it comes 
here, Already the police have been informed 
that they are not likely to get Hyman Gross, 
one of the suspects in the $69,000 hold-up 
of the Rosenblatt store as the New York 
police want him for a jewelry store theft 
and an automobile robbery there. However, 
the police heads here are still confident that 
the personal appeal of Mayor Kendrick to 
Governor Smith to have the New York 
county prosecutor hasten extradition of all 
four men will bear fruit, the Governor hav- 
ing promised the Philadelphia executive to 

do all in his power to that end. 

That the powers back of the Rosenblatt 
theft gang are well organized and financed 
is evidenced by police knowledge of a 
$10,000 defense fund to fight their return to 
this city for trial and the schemes attempted 
here to intimidate or fool witnesses to the 
robbery. Following an attempt at murder 
of William Reitzenheimer, a city fireman, 
who helped pursue the robbers after they 
fled from the Rosenblatt store on German- 
town Ave., near Lehigh, two New York 
emissaries of the “syndicate” interviewed 
several other witnesses depended upon by 
the police to identify the suspects, and pos- 
ing as detectives from Inspector Caleb 
srinton’s office, attempted to tell them what 
to testify at the trial. One of those the 
“detectives” called upon was Miss Lillian 
Daly, employed in a millinery shop opposite 
the Rosenblatt store, who had in a New 
York police court, identified “Sheik” 
Joseph Stephens, as one of the robbers. The 
two men introduced themselves as Philadel- 
phia detectives and said they had been sent 
by Inspector Brinton to ascertain just what 
Miss Daly would testify against the 
prisoners at their trial here. Suspecting 
nothing, at first, Miss Daly told them what 
she had seen of the affair and how positive 
she was of Stephens’ identity. Then the 
“detectives” cautioned Miss Daly not to talk 
any more about the case and to “forget” 
certain parts of her knowledge of the affair, 
kindly suggesting other matters for her to 
tell on the witness stand. They said the 
police wanted to “frame up” the prisoners, so 
they would have no chance to escape con- 
viction. 

Miss Daly by this time was convinced 
that something was wrong about the men 
but she kept her suspicions to herself and 
agreed to everything they said. No sooner 
had they left than she called Inspector Brin- 
ton on the telephone and told him of the 
call and the actions of her visitors. The 
detective department got busy at once, Every 
si of the eighteen witnesses to the Rosen- 
_ robbery was visited by Inspector Brin- 
ton himself and cautioned not to talk about 
the case to persons other than those they 
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know to be detectives. Miss Daly had given 
a description of her callers and this was 
furnished to the other witnesses with in- 
structions to be on the watch for them. 

It was found that the men had called on 
two other important witnesses in the case 
and given them the same instructions as 
they had Miss Daly. The prompt action 
of the police has, however, blocked the 
game to confuse witnesses at the trial by, 
having them testify really in aid of the 
prisoners. 

General Butler, Director of Public Safety, 
was indignant when he learned of the at- 
tempt on the witnesses. “We have no need 
of trying to ‘frame’ anyone,” he = said. 
“We've got the goods on the four men under 
arrest and even if we had not we would 
not try to railroad them for something they 
didn’t do. 

“The four suspects are members of the 
biggest jewelry robbing ring in the country 
and have unlimited resources to draw upon 
in their fight to avoid prison terms. What 
they have done is to arrange for their asso- 
ciates to come here and misinstruct the 
witnesses so that their stories would be 
knocked into a cocked hat by their clever 
lawyers.” Meanwhile the police and the 
district attorney are waiting for the out- 
come of the extradition proceedings in New 
York. All four suspects have been indicted 
by the Philadelphia Grand Jury and arrange- 
ments have been made for their trials within 
a day or two after they are brought here. 

Thus far no trace has been found of the 
loot although two of the best detectives on 
the city force are in New York on this hunt. 
General Butler stated this week that their 
search had narrowed down to two “fences” 
one of whom is said to have made an initial 
payment of $15,000 to the bandits for the 
jewelry. It is supposed that part of this 
money at least is being used in this city to 
aid the prisoners when they come up for 
trial. The detectives believe the “fence” who 
made the payment has been frightened by 
the close pursuit and has not taken the loot 
from its first hiding place. 

The detectives also have descriptions of 
the two men who came here from New York 
and interviewed Miss Daly and two other 
witnesses to the robbery. Their accent was 
decidedly of the East Side and with other 
peculiarities the sleuths think they may yet 
nab them, In that case they will be brought 
here on charges of attempting to obstruct 
justice. 





Witnesses in Habeas Corpus Proceedings 
Sustain Alibi of Suspect Arrested in 
New York for Philadelphia 
Jewelry Robbery 


Justice Proskauer, of the New York Su- 
preme Court, heard on Wednesday last argu- 
ment on a writ of habeas corpus obtained by 
Joseph Stephens, an automobile mechanic, 
wanted in Philadelphia for alleged complic- 
ity in the Rosenblatt jewel robbery there on 
Dec. 11. Stephens, with Joseph Feenicks 
and Herman Gross, were arrested here, and 
the proceeding in his behalf was brought he- 
fore Justice Proskauer, to obtain his release, 
by Henry A. Uterhart, his attorney, on the 
ground that Stephens was not in Philadel- 
phia at the time of the robbery. 

One of the witnesses called in support of 
this contention was Charles McGrath. em- 
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ployed in a garage at 2 W. 90th St., who 
swore that Stephens was doing repair work 
at the garage at 10:30 o’clock in the morn- 
ing of Dec. 11, whereas the robbery in which 
jewelry valued at between $70,000 and $100,- 
000 was taken occurred shortly before 9 a. M. 
Frank Watters, owner of the garage, cor- 
roborated the testimony, while May Ste- 
phens, wife of the defendant, stated that he 
was.in this city “every minute of the time” 
on Dec. 10 and 11, and that she was ill dur- 
ing this period and needed his attention. 

Dr. Israel Strauss, of 333 Central Park 
W., and Dr. Maurice Fischberg, of 117 W. 
57th St., also testified in behalf of Stephens, 
stating that Dr. Strauss had borrowed 
Stephens’ car late on the night of Dec. 10. 

Assistant District Attorney Lemuel B. 
Schofield was in court in behalf of the Phila- 
delphia authorities. Through Assistant Dis- 
trict Attorney Driscoll, who appeared to aid 
Mr. Schofield, the latter offered the testi- 
mony of Charles Beiland, of 808 .N. 8th St., 
Philadelphia, a garage owner, who said that 
Stephens’ car was in Philadelphia overnight 
on Dec. 10-11. In the presence of Justice 
Proskauer, Clara Daly, of 483 Hocking St., 
Philadelphia, identified Stephens “as the 
driver of the Buick car occupied by the hold- 
up men.” When questioned as to the un- 
certainty of her previous identification at 
Police Headquarters, she said that Stephens 
wore a light suit in the car and a dark suit 
at Headquarters. Her testimony was at- 
tacked by Mabel Hall, a restaurant employe 
of 265 Germantown Ave., who said that 
Stephens was not the man she saw driving 
the car, and that Miss Daly told her that she 
(Miss Daly) could not identify Stephens. 

After hearing the testimony, Justice Pros- 
kauer stated that it appeared to him that a 
mistake had been made in the arrest of 
Stephens, but that as the burden of proof in 
establishing an alibi rested upon the peti- 
tioner in a habeas corpus proceeding, he’ 
would dismiss the writ and admit Stephens 
to bail under a bond of $5,000, pending ap- 
peal to the Appellate Division. 








GUNMAN ROBS JEWELER 


Vandergrift, Pa., Merchant Held Up bv 
Thug Who Gets Loot Valued at $20,000 
PitrsBpurGH, Pa., Jan. 2—A bold robber, 

unmasked and unknown, this morning robbed 
I. Protech of Grant St., Vandergrift, Pa., 
of diamonds and other jewelry valued at 
around $20,000 and $46 in cash, according to 
reports received from that place. Vander- 
grift is between 30 and 40 miles from Pitts- 
burgh on the Allegheny Valley Railroad. 

The report from Vandergrift says that 
the thug used two revolvers and compelled 
Protech to unlock the safe and hand over 
the jewelry to him, mostly diamond rings. 
The gunman, after receiving the valuables, 
backed out of the store, warning the 
jeweler not to make an outcry. It is be- 
lieved that the thief had broken into the 
store and then awaited the owner’s coming 
to his place of business. The man is said 
to have been in the store when the owner 
opened it this morning. 

The Vandergrift police were notified and 
also the State constabulary at Greensburg. 
Capt. Thomas McLaughlin, of Greensburg, 
detailed Private Dodson and four troopers 
to investigate the robbery. 
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Quality Rings 


EW IDEAS in stone rings are continually being developed 

in our gold jewelry department. This newest ring, No. 1640 
illustrated, is conventional in treatment yet it suggests a purely 
classical origin in its modeling and flow of line. When actually 
seen in the combination of antique green gold set with any of 
the popular stones, amethyst, reconstructed sapphire, garnet, re- 
constructed ruby, etc., it presents a truly artistic and satisfying 
effect. In fact, one will not tire of this ring because the design 
will never go out of date. 


We believe Wheeler values will convince you that Wheeler 
merchandise can be of assistance to you in rendering a more 
complete service to your customers. 


ESTABLISHED 1852 


The Wheeler Trade Mark Guarantee of Quality, 
on a ring is your Service and Satisfaction 


TRADE MARK 
REGISTERED 


HAYDEN-W-WEHEELER & CO. J. 


+ 58 West Fortieth ( H W \ Street *"“New York * 
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Southern Travelers Hold Annual Banquet 








Songs of the Southland, a Fine Dinner and an Excellent Program of Entertain- 
ment Features of Gathering in New York 

















Last Saturday night more than 200 sales- 
men traveling below the Mason and Dixon 
Line gathered in the ball room of the Hotel 
Astor in New York to take part in the 17th 
annual banquet of the Southern Jewelry 
Travelers Association. Like every other 
yearly get-together this organization has 
held, this one served not only to provide a 
good time but also as a means for these 
genial southern travelers to renew old ac- 
quaintances and to talk over matters of 
mutual interest. 

Under the direction of Louis Nussbaum, 
chairman of the banquet committee, the 
arrangements for this affair were excellent 
and although the evening’s activities were 
slightly delayed (which is nothing unusual 
for any banquet) the dinner and entertain- 
ment which followed were most enjoyable. 
Newly elected President George Wallace 
acted as master of ceremonies and although 
he had little to do, he achieved the almost 
impossible feat of keeping the salesmen quiet 
long enough to listen to two brief addresses 
which were the only talks of the evening. 

The banquet was scheduled to start at 
6:30 p. M. but it was an hour later before 
word came from the ball room that every- 
thing was in readiness. In the meantime, 
however, the salesmen used this hour to 
good advantage in talking over old times 
and “swapping” southern yarns. 3efore 


entering the ball room, each diner was given 
the location of his place at the various tables 
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which were scattered throughout the banquet 
hall and as a result no confusion resulted 
from this After everyone was 


source, 





Underwood & Underwood 
GEORGE N. WALLACE, PRESIDENT 
seated, the accompanying group photograph 
was taken. 
The travelers and their guests then en, oyed 
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the following tasty and sumptuous menu: 
Fruit Cocktail 
Okra a la Creole 
Salted Nuts 
Chicken Halibut Braise Hongroise 


Celery Olives 
Potatoes Persillades 
Medallion of Lamb Matignon 
Brussells Sprouts with Chestnuts 
Young Maryland Turkey Roti au Cressow 
(Sage Dressing) 
Cranberry Sauce 
Chicory and Escarole Salad 
Clementine 
Buche Glace Astor 
Moka 
Cigars Cigarettes 

During the serving of the dinner, the 
well-known Century Versatile Octette, 
Broadway’s famous jazz orchestra, and 
Lysle Evans, song leader, entertained with 
a number of old southern melodies and 
popular airs. When the last course of the 
menu was reached, President Wallace rapped 
for order and after some effort, finally re- 
stored quiet long enough to extend the 
greetings of the association to its members 
and guests and then introduced Rev. Dr. 
O. L. Mohn, of Staten Island. 

This speaker was brief in his remarks 
and assured the salesmen that he was 
always glad to be among good fellows. The 
next speaker presented was Judge Charles 
W. Boote, of the Bronx. This speaker 
showed rare judgment by confining his re- 
marks to advice to travelers that if they 
wished to hear an address they should come 
to his court any day and he would give 
them one from the bench. He told the 
salesmen that he was just as anxious for 
the entertainment as they were and so for 
that reason would conclude his remarks, 





MEMBERS AND GUESTS WHO ATTENDED THE ANNUAL BANQUET OF THE SOUTHERN JEWELRY TKAVELERS ASSOCIATION, AT THE HOTEL ASTOR, 
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January 7. 
After a littl preparation, the stage was 
cleared and the iirst number of the all girl 
program was presented. The first enter- 

' “Mionon” who was introduced 
dancer of the Golden Inn., 
Atlantic City. ‘This entertainer danced to 
lively music played by the orchestra after 
which Renee Renard was presented. This 
actress is known as the “Sunshine Girl” 
and is a Winter Garden star. She made a 
hig hit with her song, “Follow the Swallows 
Back Home.” While singing this latest 
Broadway hit, Miss Renard threw cardboard 
-wallows into the audience which the sales- 
men made a wild scramble to capture. 

The next feature presented was Cecile 
Korman, the original gypsy violinist of the 


tainer Was 
as a feature 














BANQUET 


CHAIRMAN 
COM MITTEE 


LOUIS NUSSBAUM, 


Midnight Frolics. Her playing was loudly 
applauded and she was followed by the Bay 
Sisters. This pair sang several songs and 
then showed the audience some fancy steps. 

The next feature of the program was 
Molly Doherty programmed as “The Girl 
with the Big Eyes” and advertised as direct 
irom the Monte Carlo Review. She was 
tollowed by Betty Hall, Premier Danseuse, 
irom the Princess April Co., after which 
Beth McCoy, Prima Donna soprano, who 
recently appeared at the Palace Theatre, 
‘ew York, was introduced. Miss McCoy 
made the hit of the evening with her singing 
and was loudly applauded. 

Other entertainers included Emilie Fitz- 
_~ cyclonic dancer, recenty with George 
= Cohan's play “Little Nellie Kelly”; 
Hrystal Spencer, South Sea Island dancer 
— the Wigwam Cabaret; Gracialita 
Palma, the international dancer; Durea 
Bouchard, recently with Ziegfeld’s Follies, 
who depicted the Dance of the Far East. 
One feature not on the program but which 
— annual event was the dancing of Joe 
9 eA gpaid of the organization. 
tah Sins wee bee iis “ye stunt of buck 
by his fellow se A oudly applauded 

é S. 
he program came to a close shortly 


after 11 P M . 
: . M., much to the regre ; 
diners, e regret of the 
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HOLD ANNUAL MEETING 


Members of Traveling Jewelers’ Association 
Meet in New York and Elect Officers 


Despite the poor attendance, plenty of 
enthusiasm and interest was displayed at 
the 20th annua! meeting of the Traveling 
Jewelers’ Association held last Saturday 
afternoon in the rooms of the Jewelers 
24-Karat Club of New York at 15 Maiden 
Lane. The only business transacted was 
the election of officers and a board of di- 
rectors and the reading of several brief re- 
ports. 

In the absence of President Eckfeldt, the 
meeting was opened at 2:20 Pp. M., with 
George Kelly, one of the directors, in the 
chair. After the call of the roll was dis- 
pensed with, Secretary-Treasurer Hugo 
Staiger read the minutes of the last annual 
meeting which were approved and ordered 
placed on file. 

Secretary Staiger next presented his an- 
nual report which showed that five members 
had died during the past year and that one 
member had resigned. Since the last meet- 
ing, six new members had been added to 
the association, making the total membership 
318. After this report was ordered placed 
on file, Mr. Staiger read his report as 
treasurer which indicated that the organiza- 
tion is in a sound financial condition. 

As none of the members of the nominat- 
ing committee were present, Secretary 
Staiger reported that this committee had in- 
structed him to place the name of Arthur 
B. Tuthill in nomination for president. As 
there were no other candidates for this 
office, Mr. Tuthill was elected by one ballot 
cast by the secretary. 

President-elect Tuthill immediately took 
over the mecting after which he addressed 
the members briefly, thanking them for the 
honor and also urging better attendance at 
these annual gatherings. Hugo Staiger was 
next renominated for the office of secre- 
tary-treasurer and without any opposition 
was re-elected. The nomination and elec- 
tion of three directors to serve for two years 
was made from the floor, the following being 
selected: G. H. Niemeyer, Royal Smith and 
L. D. Reynolds. 

At this point of the meeting, several mem- 
bers teok occasion to call attention to the 
small attendance and the apparent lack of 
enthusiasm displayed by the members of 
the organization. Mr. Niemeyer made the 
suggestion that the officers of the Traveling 
Jewelers Association confer with the heads 
of the Brotherhood of Traveling Jewelers 
and if possible make some arrangement with 
the latter organization to hold both annual 
meetings on the same day. This arrange- 
ment, Mr, Niemeyer believes will result in 
a bigger attendance at the annual gatherings 
of the Traveling Jewelers’ Association. 

L. D. Reynolds, president of the Brother- 
hood of Traveling Jewelers, who was 
present at the meeting, spoke on the same 
subject and assured the members that he 
would do everything possible to bring about 
such an arrangement. As there was no other 
business to come before the meeting, ad- 
journment was taken at 3 P. M. 








Fire recently did about $3,000 worth of 
damage to the jewelry store of A. E. Ber- 
tolami at Coxsackie, N. Y. 
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FAILURES IN CHICAGO 





Year Starts With Bankruptcy Proceedings 
Involving Several Houses and Offers 
of Settlement by Others 


Cuicaco, Jan. 3.—Voluntary and involun- 
tary petitions in bankruptcy filed here during 
the past week involved several concerns. 
Three houses alone represent liabilities of 
approximately $40,000, with claimed assets of 
about $18,000. 

The Lorraine Novelty Co., operated by 
Saul R. Goldstein and ‘H. Baskes, at 159 N. 
State St., filed voluntary petition in bank- 
ruptcy after the proprietors had reported 
that they had been robbed of $800 worth 
of merchandise. In their petition they claim 
assets of $1,800, with liabilities of $3,600. A 
receiver has been appointed. 

An involuntary petition in bankruptcy was 
filed against O. F. Wennerlund, who has 
been conducting a jewelry store at 3356 N. 
Paulina St. Prior to opening his store in 
Chicago in the Spring of 1924 Wennerlund 
was in business in Minnesota having stores 
in both Duluth and West Duluth. All three 
stores are involved in the bankruptcy with 
the liability of about $32,000, with assets 
claimed to be about $15,000. Edwin D. Buell 
has been appointed receiver. 

J. W. Orleans, operating as a jobber at 
159 N. State St., filed a voluntary petition 
in bankruptcy scheduling assets at $1,084.52 
with liabilities at $2,628.49. 

Other financial difficulties reported were 
those of Goodman & Zalkin, retailers at 426 
S. State St., and of Jos. Wienieck, of 1583 
Milwaukee Ave. 

A meeting of the creditors of Goodman & 
Zalkin held today was voted to accept a 
composition settlement of 20 per cent., 10 per 
cent. payable in cash and 10 per cent. in 
notes. The assets in this case are given as 
$2,500, with liabilities of $16,000. 


In the case of Jos. Wienieck, his attorney ~ 


requested a meeting of creditors which will 
be held on the afternoon of Monday, Jan. 5. 








DISMISS COMPLAINTS 


Magistrate at Davenport, Ia., Sustains Attor- 
neys Defending Jewelers Charged with 
Violating Auction Ordinance 


Davenport, Ia., Jan, 3.—Attempts of the 
city council to block auction sales held by 
jewelers have been frustrated by Magistrate 
Harold Metcalf, who reversed his opinion 
in an earlier hearing, and dismissed the 
complaint against Joseph Brown, Jacob Le- 
vine and M. Rattner, arrested for violation 
of the city ordinance which prohibits con- 
tinuance of an auction sale for a period 
longer than 30 days. The magistrate sus- 
tained the attorneys for the defendant 
jewelers in their argument that the ordinance 
did not specify the kind of year, whether 
calendar or fiscal, 

City attorneys cited Supreme Court de- 
cisions that such a year began Jan, 1 and 
ended Dec. 31, but the jewelers’ attorneys 
argued that a natural right was invoived 
and the law must be strictly construed, so 
that it was within their right to claim that 
the first 30-day period was at the end of 
one fiscal year while the second continued 
in the beginning of a new fiscal year. 
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RETIRES FROM THE ROAD 





Arthur Bradshaw, Veteran Silver Salesman 
Resigns After 53 Years with Meriden 
Britannia Co. 


Merwwen, Conn., Jan, 6—Arthur Brad- 
shaw, one of the leading traveling represen- 
tatives of the International Silver Co., Fac- 
tory “E,” Meriden, severed his active connec- 
tion with that company on Jan. 1, after 53 
years of faithful service. 

Mr. Bradshaw is probably as widely and 
favorably known as any salesman in the 
silverware and allied lines. Starting, in 
1871, as an office boy with the Meriden 
Britannia Co., he was advanced steadily 





ARTHUR BRADSHAW, WHO HAS RETIRED AFTER 
FIFTY-THREE YEARS OF FAITHFUL SERVICE 


until, in 1882, he was promoted to a posi- 
tion as traveling salesman. His long record 
as representative of the Meriden Britannia 
Co, (and its successor, the International 
Silver Co.) speaks volumes for both Mr. 
Bradshaw and the company. 

For all these years Mr. Bradshaw’s ter- 
ritory included Philadelphia, Baltimore, 
Washington, Pittsburgh, Cincinnati, Louis- 
ville, Indianapolis, St. Louis, Cleveland, 
Buffalo, Rochester and Syracuse and he 
covered it, regularly, every six weeks, with 
the exception of three months in. 1907, when 
typhoid fever kept him from the road. Mr. 
Bradshaw originally sold both hollowware 
and flatware to jobbers and retailers but, 
for the last seven years he specialized on 
1847 Rogers Bros. flatware to the jobbing 
trade only, 

In the 42 years that he was on the road, 
Mr. Bradshaw has seen many changes in 
rn trade. Some of his early important cus- 
hare appeared envely. ‘Te enknown 
firms which started off tit lv a de ae 
gel iog ff timorously a decade 
4 lore ago have grown into great mer- 
gt ag te aga, others have given 
changes in dew “a a — —_ a 
and not all of them ‘hz ey sega poorsg 
ines, te eo ee epee in the cus- 
retired, “. = : — — said before he 
‘tite sian it ing salesman today is on 
— a he ever was in the early 

ys. Today, manufacturers desire only the 
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man of honesty, integrity and character to 
represent them.” 

The executives of the International Silver 
Co. regret the retirement of the dean of their 
representatives but express pleasure in the 
thought that his long and successful busi- 
ness career has earned for him the right to 
retire while he is in good health and able 
to enjoy to the full his leisure and inde- 
pendence. Mr. and Mrs. Bradshaw expect 
to leave, about the middle of January, for 
an extended tour of California, returning to 
their home in New York about April 15. 

His many friends in the trade (some of 
whom have known him ever since he first 
started out in the silk hat that was then an 
essential part of a “drummer’s” equipment) 
will wish “Brad” the best of good fortune 
in his travels and in all his plans for the 
future, 








DEATH OF HENRY T. SMITH 





One of the Founders of the United Wire & 
Supply Co., Passes Away at His Summer 
Home at North Kingstown, R. I. 


ProvipENCE, R. I., Jan. 5.—Henry Thur- 
ston Smith, one of the founders of the 
United Wire & Supply Co., of this city, died 
this morning in his 60th year at his Summer 
home at North Kingstown, R. I., following 
a long illness. 

He was born at Warren, R. I., the son of 
the late Peter Carpenter and Ann Jane 
(Luther) Smith, and following his educa- 
tion in the public schools of his native town, 
he served his apprenticeship as a silversmith 
with the Gorham Mfg. Co. In 1888, when 
but 23 years of age, he invented a process for 
the manufacture of plated seamless wire, and 
associating with Charles D. Wood he started 
the Standard Seamless Wire Co., of Paw- 
tucket. In 1902 this company purchased the 
Burdon Seamless Wire Co., of this city, and 
formed the United Wire & Supply Co., 
which was eventually incorporated. 

An uncle of Mr. Smith’s, Charles S. 
Smith, was president, and Mr. Smith be- 
came general manager and one of the di- 
rectors of the concern, which grew to be one 
of the largest of its kind in this country, 
with plants at Pawtucket and this city. 
Later the plant at Pawtucket was sold when 
the present extensive plant at 1497 Elmwood 
Ave., in Auburn, a suburb of this city, was 
opened and the business concentrated there. 
Mr. Smith remained as general manager of 
the concern until Jan. 1, 1919, when he re- 
tired from the active management, but re- 
mained in an advisory capacity until Oct. 13, 
1921. 

He married Elmira Jenks Perkins, who 
died in 1914. He is survived by his second 
wife, Rose A. Smith, and a grandson. 








Market Prices and Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 

Selling Price 
U.S. Gov’t New York 


London 


Date Official Assay Bars Official 
Dec. 31, 1924.. 314? 69% 66% 
Jan. 1, 1925.. 31% Holiday Holiday 
Jan 2, 1925.. 31% 69% 67 
Tan. 3, 1925.. 32 69% 67% 
Van: 5S; 19829... 32% 70% 68Y4 
Dec. 30, 1924.. 314% 68% 66% 
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DEATH OF E. P. MARUM 


Well Known Member of the Chicago Jewelry 
Trade Expires Suddenly at His Home 


Cuicaco, Jan. 5.—Edmund P. Marum, well 
known to the jewelry trade throughout the 
country, was buried this morning from his 
home 811 Drexel Square, with services at 
the Church of St. Thomas the Apostle, 55th 
and Kimbark Aves. 

The death of Mr. Marum Friday came as 
a shock to his family and friends, because 
he seemed in apparent good health on New 
Years day and enjoyed the day in his home 
with his family listening to the radio. When 
Mrs. Marum went to awaken him the next 
morning she found he had passed away dur- 
ing the night. 

Mr. Marum is very well known to the 
traveling men especially as he was jewelry 
buyer for the Oskamp-Nolting Co. of Cin- 
cinnati, for a number of years before coming 
to Chicago where he became associated with 
Montgomery Ward & Co., as one of their 
directing managers and manager of their 
jewelry department. Mr. Marum remained 
with Montgomery Ward & Co., for about 
30 years, until five years ago he resigned his 
position with them to enter into a partner- 
ship with C. E. Barrett, in the manufacturing 
of fountain pens. At the time of his death 
he was still connected with Mr. Barrett 
and was president of the National Pen Pro- 
ducts Co. of 313 S. Peoria St., Chicago. 

Deceased is survived by his widow and one 
son, Edward J. Marum. 











Business Troubles 


A voluntary petition in bankruptcy has 
been filed by Scher & Burgowker, Dallas, 
ex 

The Varsity Jewelry & Credit Co., Spring- 
field, Mass., has been closed out by a mort- 
gagee. 

An involuntary petition in bankruptcy has 
been filed against Otto F, Wennerlund, 
Chicago, III. 

A voluntary petition in bankruptcy has 
been filed by William Finkel, Bayonne, 
N. J. The assets are reported to be $6,835 
with liabilities of $27,091. 

A voluntary petition in bankruptcy has 
been filed by the Metropolitan Jewelry Co., 

3oston, Mass. The assets are reported to 
be $2000 with liabilities of $22,049. 

A voluntary petition in bankruptcy has 
been filed by the Lorraine Novelty Co., Chi- 
cago, Ill., and a receiver has been appointed. 
The assets are said to be $1,800 with liabili- 
ties of $3,600. 

J. Slaven, Clarksburg, W. Va., is in finan- 
cial trouble and has filed a petition in bank- 
ruptcy. He has offered a compromise settle- 
ment of 20 cents on the dollar, payable in 
10 cents cash and 10 cents in one year. 

Solomon H. Brick, retail jeweler at 
Buffalo, N. Y., is in financial trouble and 
an involuntary petition in bankruptcy has 
been filed against him. The assets are re- 
ported to be about $3,000 and the liabilities 
about $10,000. 











Grenstein’s, Inc., Knoxville, Tenn., was re- 
cently robbed of articles valued at $1,100, 
which was covered by insurance. 
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Co., distributed gifts 
their employes at New Year. 

Eustace Crees has commenced the erection 
of a fine new residence on Ocean Ave., in 


Kestenman [ros. 


among 


Edgewood. ; 
The La Salle Ring Co. has removed from 


109 Summer St. to larger quarters at 107 
Stewart St. 

The Kinney Co. expressed its good will 
toward its employes New Year by a distribu- 
tion of gifts. 

Employes of Blanding & Blanding were 
the recipients of New Year’s greetings in the 
form of greenbacks, 

The Gardner Novelty Co., conducted by 
Samuel Brier is removing from 535 Broad 
St. to 38 Friendship St. 

A patent on a bracelet clasp has been 
granted to Almyr L. Newman, of the A. L. 
Newman Co., Pawtuxet. 

Mr. and Mrs. Thomas A. O’Gorman and 
daughter left last Monday for their Winter 
home at Palm Beach, Fla. 

The Rhode Island Hospital Trust Co. has 
discharged a mortgage for $6,000 against 
property of Nils Sundberg. 

A patent has been granted to Arthur I. 
Noble, with George H. Fuller & Son Co., 
Pawtucket, for a lip stick holder. 

Parker Ford of the Payton & Kelley Co. 
is on an extended business trip in the inter- 
ests of his firm, through the west. 

Clarence Rochr left early last week on a 
two weeks’ trip through the west in the in- 
terests of the Bassett Jewelry Co. 

Frank Kelley of the Manufacturing Jewel- 
ers’ Board of Trade was a business visitor in 
New York and vicinity the past week. 

Charles H. Kestenman, of the Kestenman 
Bros. Mfg. Co., of this city, was awarded a 
patent the past week on an expansible brace- 
let. 

Samuel M. Magid, secretary-treasurer of 
the Brier Mfg. Co., accompanied by his wife 
left last week for Miami, Fla., where they 
will remain until Spring. 

The Florida Jewelry Co., which has been 
conducting a retail and auction jewelry store 
at the corner of Washington and Union Sts. 
has discontinued business. 

The solid gold Past Master’s jewel pre- 
sented the retiring Worshipful Master at St. 
Johns Lodge No. 1 of Masons, last Monday 
evening was made by Harvey & Otis. 

Frederick A. Ballou, Jr., of B. A. Ballou 
& Co., Inc., was elected Vice Commander of 
Providence Post No. 1, American Legion at 
the annual meeting last Tuesday night. 

Mrs. Archibald Silverman was in New 
York last week attending the semi-annual 
conference of the National Board of 
Hadassah, the woman’s Zionist organization. 

Edward Brooks, manager of the Chicago 
office of the M. F. Williams Co., who has 
een at the firm's factory in this city for the 
Past fortnight, returned to his duties the past 
week, 
ae " * el manager of the Chicago 

t Parks Bros. & Rogers, Inc., who has 
been spending a couple of weeks at the firm’s 
factory in this city, returned the past week to 
Chicago, 


A thief broke a pane of plate glass in the 
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show window of Louis I. Green’s retail 
jewelry store, 286 N. Main St., last Friday 
night and stole a string of imitation pearls 
valued at $10. 

Mr. and Mrs. Frank P. Bonnett left last 
Monday for the south, where they are to 
spend six months touring. Last Sunday they 
entertained a number of their friends at the 
Providence-Biltmore Hotel. 

Henry D. Sharpe was one of the host com- 
mittee for the entertainment of the delegates 
to the convention of the Alpha Delta Phi 
fraternity at the clambake at the Squantum 
Club on Thursday afternoon. 

Gregor Krichbaum of L. Krichbaum & 
Co., was a member of the committee of. ar- 
rangements for the annual Watch Night 
ceremonies of the First Light Infantry 
Veterans last Wednesday night. 

Howard F. Barker and Mrs. Joseph B. 
Leeman were members of the committee in 
charge of the Christmas Frolic last week of 
more than 200 Rotarians and “Rotary-Anns” 
at the Providence Plantations Club. 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., was the principal 
speaker at the meeting for men at the Y. M. 
C. A. at Pawtucket last Sunday, his subject 
being “Looking Backward and Forward.” 

At the reorganization of the Providence 
Society for Organizing Charity as the Family 
Welfare Society of Providence on Wednes- 
day last, Henry D. Sharpe was appointed a 
member of the executive and finance com- 
mittees. 

Jenjamin Brier, president of the Brier 
Mfg. Co., with his bride who are spending 
their honeymoon traveling through the south 
are at Miami, Fla. this week. They will 
visit Cuba before their return to this city the 
latter part of January. 

Edward J. Mulchahey, of the C. Sydney 
Smith Co., was one of the speakers at the 
honorary dinner given Alexander D. Camp- 
bell at the Church of the Epiphany last Mon- 
day evening in recognition of his completion 
of 25 years as chorister. 

William Gow, salesman for the Potter & 
3uffinton Co., of this city, was taken ill in 
New Orleans, where he is at present under 
treatment. During his temporary incapacity 
Eugene A. Abbott is calling on the trade 
through the middle west. 

The “Wild Cats” in the Berkander Bowl- 
ing League added to their lead the past week 
and now have 28 won, 11 lost, pinfall total 
of 18,795 or an average of 482. The other 
three teams in the league are respectively 
“Wood Choppers,” “Bear Cats” and “Moon 
Shiners.” 

The regular monthly meeting of the direc- 
tors of the Manufacturing Jewelers’ Board 
of Trade will be held at the Turks Head 
Club following luncheon on Friday, Jan. 16. 
This will be the final directors’ meeting 
previous to the annual meeting the last of 
the month. 

Ernest H. Lohrmann Co., Theodore A. 
Droz, manager, die and hub cutters whose 
plant, 137 Weybosset St., was badly damaged 
by fire, water and smoke during the fire in 
the building last Friday morning, have taken 
temporary quarters with Fosters, corner of 
Weybosset and Dorrance Sts. 

The Star Jewelry Co., Inc., of Providence 
was granted a charter under the laws of 
Rhode Island last week to deal in jewelry 
and novelties with a capital stock of $39,090. 
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The incorporators are Santo DiSisto and 
Pasquale Forleo, both of Thornton, R. L., 
and Jules Jackson of ‘New York city. 

The Ostby & Barton Co., bowling team 
No. 1 still holds first place in the Casino 
Industrial League with 37 games won, 11 
lost, total pinfall of 18,293 an average of 508 


per game. With eight teams in the league 
the Armbrust Chain Co. stands seventh and 
the Ostby & Barton Co. No. 2 team, last. 

The board of directors of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association at its meeting the past 
week voted to hold a banquet again this 
Spring and President Ralph K. Stone was 
authorized to appoint a committee to make 
and carry out the necessary arrangements. 

Fred B. Thurber, Henry D. Sharpe and 
William A. Viall were among those who at- 
tended the 149th General Court of the So- 
ciety of Colonial Wars in the State of Rhode 
Island and Providence Plantations at the 
Providence-Biltmore on Tuesday evening. 
Col. H. Anthony Dyer was the principal 
speaker. 

Clarence M. Dunbar, of Cook-Dunbar- 
Smith Co., who is Imperial Chief Rabban of 
the Supreme Council of the Ancient Arabic 
Order Nobles of the Mystic Shrine, was 
present and took an official part in the 
dedicatory ceremonies of the $2,500,000 build- 
ing of Mecca Temple, at New York on Mon- 
day last. 

Mr. and Mrs. A. L. Dubuc of Woonsocket 
entertained several guests at dinner last 
Wednesday evening in honor of the engage- 
ment of Miss Lottie Simon of New York 
city to Samuel Kamaron, a member of the 
firm of Samuels, dealers in watches, dia- 
monds and jewelry at 114 Main St., Woon- 
socket. The wedding will take place in New 
York in the near future. 

Asa Cushman, with the Potter & Buffinton 
Co., was a member of the committee in 
charge of the annual municipal dinner given 
at the Providence-Biltmore Hotel on Tues- 
day night in honor of retiring members of 
the City Council. Among the latter was 
William A. Schofield, formerly of Schofield- 
Battey Co., who has been president of the 
lower branch for 12 years. 

Among the special guests at the head table 
last Monday evening in Freemasons Hall at 
the banquet following the 167th annual com- 
munication of St. Johns Lodge No. 1 of 
Masons were Howard B. Rice, Eric E. Berk- 
ander, Edgar M. Docherty and Charles A. 
Mealey. The latter who is of The Hadley 
Co., was one of the speakers responding for 
the latest class of candidates. 

The San Souci Realty Co. to be located in 
this city with a capital stock of $50,000 for 
the purpose of dealing in real estate, was 
granted a charter last Monday under the 
laws of Rhode Island by the Secretary of 
State. The incorporators are Joseph O. San 
Souci, Sarah G. San Souci, Paul A. San 
Souci, George E. San Souci and Joseph O. 
San Souci, Jr., all of Providence. 

The Standard Emblem Co. held its first 
Christmas party last Monday evening at 
King Fongs restaurant where dinner was 
served at 7 o’clock with Charles G. Emmett 
general manager, as toastmaster. During the 
dinner a telegram was read from T. H. 
Foley of New York, president of the con- 
cern, regretting his inability to be present, 
but extending cordial greetings to all. 
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iven to each guest and prizes 
were awarded to Mrs. J. C. Gould and 
James Connelly. Features of the evening 
included an int resting monologue in South- 
ern dialect by Mr. Emmett and the McGinty 
dance by Misses Violet Hodgkins, Helen 
MacCann and .\gnes Neilan. Dancing was 
enjoyed until midnight. 

Louis H. Pastore, retailer, formerly at 89 
Eddy St., is now in larger quarteres at 111 


Favors were 2 


Empire St. , 

A patent on a separable button has been 
granted to Henry Wolcott of the Wolcott 
Mig. Co. of this city. 

FE. Irving Rogers, Jr., of Parks Bros. & 
Rogers of this city has heen granted a 
patent on a jewelry displaying stand. 

Michaels-Bauer Inc., 365 Westminster St., 
remembered its employes by a liberal dis- 
tribution of greenbacks at New Years. 

Elmer Lother, who has charge of the 
stock room and has been connected with the 
C. Sidney Smith Co. of this city for a num- 
ber of years, was nominated last Wednesday 
by President Coolidge as postmaster at War- 
ren, R. I., where he resides. 

Among those who enjoyed the Christmas 
tree and watch night celebration of the First 
Light Infantry Veterans last Wednesday 
night were Leander C. Belcher, Edward 
Ladeau, John Ladeau, James W. Bradshaw, 
M. J. Walsh, Gregor Krichbaum and A. Leo 
Kilkenny. 

Louis A, Sundlun, Pawtucket, R. I., will 
open a gift shop in the Biltmore Hotel Block 
on or about March 1. The shop will be 
known as the Biltmore Remembrance Shop. 
He will be in New York on a buying trip 
for the shop about January 20, stopping at 
the Claridge Hotel. 

Henry 1D). Sharpe, of the Brown & Sharpe 
Mfg. Co. was a member of the committee 
for the dinner of the Committee of 100 of the 
Providence Chamber of Commerce at the 
Providence-Biltmore Hotel on Tuesday 
evening, given in honor of Rt. Hon. Sir Wil- 
loughby Dickinson, of London, Eng. 

E. A. Eddy Machinery Co., Inc., a concern 
that has been doing business in this city for 
a number of years was granted a charter as 
a corporation last Tuesday under the laws 
of Rhode Island. It will conduct a general 
machinery business, specializing on jewelers’ 
machinery and tools and the authorized cap- 
ital is 1,000 shares of non-par stock. The 
incorporators are Ralph M. Greenlaw, Clara 
.. Barnbrook and Clara E, Waterman. 

The Charles E, Hancock Co., of this city, 
has discontinued its New York office and in 
the future Walter E. Hatch will call upon 
the trade traveling direct from Providence. 
The Hancock concern also announces that 
E. H. Ingerson will be the representative 
after Jan. 1 in New England and New York 
State. 

Precysirg jewelry buyers reported in this 
mi renee during the past week were 
Gilet c, Joseph Goldsmith, of Joseph 
of T, Fat Ps New York city; Mr. Olsen 
Kind of “" ae Toronto, Ont. ; Oscar 
Hein, a ~ & Sons, Philadelphia; Mr. 

» OF “A. Hh, Bendheim & Co., Inc., New 


York city ; Charles Brown, of Stein & EIl- 
Chicago; Irving Brandt of Chi- 


cago; M. S. Vogel, New nh 
Meyer of Philadel New York city; Aaron 


Gimbel Bros., 
the Continent 


bogen Co. 


adelphia; Mr. Cummings, of 
Philadelphia; Mr. Lindahl of 
al Jewelry Co., Cleveland and 
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Ben Felsenthal and Harry Levy, of Ben 
lelsenthal & Co., New York city. 











Richard Bald was last week appointed re- 
ceiver for Sol. H. Brick, wholesale jeweler, 
with offices in Room 535 Brisbane building, 
against whom involuntary bankruptcy pro- 
ceedings were instituted two weeks ago. 

Harry C: McCormack, of Tanke, Inc., was 
to leave Buffalo on Jan. 4 to attend a Kiwanis 
club trustees conference at Albany on the 
following day and a ladies’ night program 
of the Troy Club the same evening. From 
Troy Mr. McCormack plans to spend a few 
days in New York city. 

The new building being erected on Fill- 
more Ave. by Charles M. Jerge, whose store 
is now located across the street at 2194 Fill- 
more, is rapidly nearing completion, and will 
be ready for occupancy early in the new 
year. The building, of two-story construc- 
tion, will have two stores on the street level 
and living apartments above. Mr. Jerge will 
lease one of the stores. 

William Comerford, Seneca St. jeweler, 
whose store was damaged by smoke and 
water in a fire about two years ago, had a 
close call from meeting a similar fate on 
Dec. 31, when fire swept the block adjacent 
to his establishment. Though reported by 
some of the local dailies to have suffered 
loss in the recent blaze, Mr. Comerford de- 
nied that any damage had been done. 

Albert Zilliox, 413 William St., has sold 
the property at 406 William St. to Max 
Segel, another jeweler who is at present 
located between Madison and Jefferson Sts., 
on William St. The store is at present 
leased from Mr. Zilliox by Morris Golds- 
man, the auctioneering jeweler. It is under- 
stood that Mr. Segel intends to move his 
present store to the new site at an early 
date. 

Inasmuch as both the Buffalo Retail 
Jewelers’ Association and the 24 Karat Club 
of Buffalo are contemplating holding ban- 
quets late this month or early in February 
it has been suggested that the two jewelers’ 
organizations get together and hold a joint 
affair. The suggestion will be taken up at 
the regular meeting of the retailers on Jan. 
15 and at the next executive meeting of the 
24 Karat Club with the expectation of fa- 
vorable action. 

Jewelers, wholesale and retail alike, re- 
port an excellent Christmas business. It was 
one of the best Decembers enjoyed by the 
jobbers, chiefly because purchases which are 
normally made in October were not made 


this season until the actual holiday shopping. 


began. It is doubtful, however, if many job- 
bers will find the volume of their business in 
1924 as large as the year previous, because 
of a long dull period which extended from 
July until the Yuletide rush. Retailers’ sales 
were confined mostly to the larger items, 
smaller merchandise moving fitfully. 
Charles T. Evans of this city, treasurer of 
the A. N. R .J. A., has been notified of his 
appointment by President Brotherly of that 
organization, on the silverware committee of 
the national association. It is explained that 
members have been selected from the east 
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for convenience of meeting each other at 
frequent intervals. Emil J. Scheer, presi- 
dent of the New York State Association, is 
chairman of the committee. The other mem- 
bers, with Ellis Gifford, of Fall River, 
Mass., acting in an advisory capacity, fol- 
low: Edward Hufnagel, Mount Vernon, N. 
Y.; R. E. Brigham, Oneonta, N. Y.; Jer- 
ome Wiss, Newark, N. J.; Prentice Luckey, 
Brooklyn; Charles T. Evans, Buffalo. 











Frank P. Kennedy left early the past week 
on an extended western trip for his firm. 

The George L. Paine Co. is increasing its 
chasing department and increasing the num- 
ber of workmen therein. 

Christmas and New Year’s gifts were gen- 
erouly distributed among the employes by 
the Saart Bros, Co, 

The Evans Case Co. furnished its employes 
with a generous supply of gifts for Christ- 
mas and New Year’s, 

After spending the holidays here, James 
A. Doyle, Jr., has left on an extended busi- 
ness trip through the west for his concern, 

Miss Alice G. Leonard, for a number of 
years bookkeeper for the Webster Co., died 
at her home in Pawtucket last week, after 
a brief illness. 

Charles Sekowski, of the T. G. Frothing- 
ham Co., Inc., accompanied by his wife, is at 
Miami, Fla., where they are enjoying a three 
months’ vacation. 

The Webster Co. factory was closed a part 
of the past week for the annual taking of 
stock. The company supplied its employes 
with a generous bonus for a holiday present. 

Mr. and Mrs. Harry W. Fisher and Mr. 
and Mrs. Andrew E. Morris were among. 
those who enjoyed the New Year’s festivi- 
ties at the dinner-dance of the Rhode Island 
Country Club at its clubhouse at Nayatt, 
ee. 

William H. Saart, of the Saart Bros. Cq., 
whe is also proprietor of the Mirimichi 
Poultry Farm at Foxboro, showed a large 
number of Rhode Island Reds at the annual 
poultry show in Boston the past week, win- 
ning a number of prizes. 

Among the firms who distributed green- 
backs, gold pieces and gifts among their em- 
ployes at Christmas or New Year’s were H. 
ID. Merritt Co., Swift & Fisher Co., A. L. 
Lindroth Co., Homer-Alden Co., H. F. Bar- 
rows & Co., Bugbee & Niles Co., and Oscar 
A. Hillman & Co. 

The R. F. Simmons Co. bowling team 
with the four M. & M. Horsemen in the line- 
up—Manager Barrows, Doc Reynolds, Will 
Messier and Frank Fitzpatrick—defeated the 
Whiting & Davis quintet two strings in the 
first clash of the intertown series last Fri- 
day night at the Anawan alleys. 

The business men and taxpayers of this 
town are much interested in the protest that 
has heen made by Inspector Dow, of the 
State Department of Taxation, to the North 
Attleboro Board of Assessors, alleging that 
the valuation of property here was too low 
and that it had not kept pace with the in- 
crease in neighboring towns and cities. Lo- 
cal property owners in the past have favored 
a low valuation and higher tax rate. 
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Gilbert left last week on his 
4l sales trip to visit the trade for the 


initi 
James E, blake Co. 


Harlan A. Alien returned the past week 
from a business trip to Chicago in the inter- 
ests of his tirm. 

Mr. and Mrs. James E. Blake left last 
Sunday for Daytona, Fla., where they will 
spend the Winter. 

Christmas and New Year’s gifts were gen- 
erously distributed among its employes by 
the C. A. Marsh Co. 

C. H. Eden Co. furnished their employes 
with a generous supply of gifts for Christ- 
mas and New Year’s. 

Sykes & Strandberg are increasing the fa- 
cilities and number of employes in their en- 
gine-turning department. 

Employes of the Electric Chain Co. were 
recipients of generous gifts of greenbacks 
from the firm at New Year’s. 

Maurice J. Baer, of the Baer & Wilde Co., 
left last week on a business trip for that 
concern through the middle west. 

Joseph Rioux, of Bliss Bros. Co., distrib- 
uted venerous gifts to the employes of the 
firm as New Year’s remembrances. 

Laurence E. Baer, treasurer of the Baer 
& Wilde Co., has returned from a vacation 
period with relatives at Pittsburgh, Pa. 

Mr. and Mrs. Edward L, Gowen and Mr. 
and Mrs. Samuel M. [cinstein were among 
the New Year’s guests at the Hotel Somer- 
set in Boston. 

Official figures show that the combined 
Attleboro and North Attleboro vote at the 
recent election on the child labor proposi- 
tion was 2,296 in favor and 4,094 against it. 

The jewelry jobbing establishment of 
Charles A. Monahan in the Dean building, 
off Park St., was damaged by smoke during 
a fire in the Wells block early last Tuesday 
morning, 

The factory space in the S. O. Bigney 
building, formerly occupied by Dominick & 
Haff, of Newark, is being made ready for 
the McRae & Keeler Co. to move into as 
soon as completed. 

Thursday, New Year’s Day, is a legal holi- 
day in Massachusetts and business generally 
was suspended in the factories and_ stores. 
In fact, many of the factories closed 
Wednesday night over the week-end. 

\t a dinner tendered the retiring officers 
of Hope Chapter, No. 41, Order of the East- 
ern Star, the other evening, Harlan A. Allen 
Was presented a handsome pair of book-ends, 
as he is retiring as Worthy Patron. 

i'x-Mayor Harold E. Sweet, Harlan A. 
Mlen and Charles O. Sweet were members 
o1 the committee in charge of the inaugura! 
ball given in the State Armory, Tuesday 
evening, Jan. 6, in connection with the in- 
duction of the municipal officers. 

_John Malcolm, who represents the Walter 
E. Hayward Co. through the eastern terri- 
tory, started on a business trip the past week. 
Elmer E. Smith, western representative of 
the same concern, left last week for an ex- 
tended business trip through his territory. 

The election of officers for the W. E. 
Richards Co. Relief Association was held 
last Thursday, when the following were 
chosen for the ensuing year: President, W. 
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P. Waugh; vice-president, Thomas Maguire; 
secretary, Miss Alice Gilroy ; treasurer, Wil- 
liam Crowley; directors, D. J. Murray, Sam- 
uel Byers and Benjamin Stevens. 

The West Side Club held its annual New 
Year’s ball and ladies’ night last Wednesday 


evening at the clubrooms on Bank St. Con- 
fetti, streamers and novelties and favors 


kept the fun going during the dancing which 
followed the musical program. James L. 
Wiggmore as general chairman was assisted 
by Stephen H. Garner, Frank Nerney and 
Ervin Sweet. 

Mr. and Mrs. William F. Pond, of Wil- 
marth St., on Wednesday celebrated the 50th 
anniversary of their wedding in the home- 
stead that has been in the Pond family for 
five generations. Mr. Pond is one of Attle- 
horo’s veteran jewelers, having been em- 
ployed by the A. A. Bushee Co. for 25 years. 
He also worked for the Freeman, Daugha- 
day Co. at Chartley for 20 years. 











Christmas checks were distributed to all 
employes of William Kendrick’s Sons on 
Dec. 24. This system is now being used in- 
stead of a dinner and bonuses paid after the 
close of the year as formerly. 

Carl Wiseman, head of the Southern Op- 
tical Co., and Kentucky Optical -Co., is one 
of the directors of the new Kentucky Hotel 
at 5th and Walnut: Sts., which will be the 
tallest building in Louisville when com- 
pleted. ; 

The Roth brothers, operating David Roth’s 
Sons, local retailers, recently purchased the 
old and established jewelry house of C. M. 
Wiseman & Son, which will be continued as 
a separate and distinct business at the same 
location. 

A number of houses won’t close their fiscal 
year until Jan. 31, in this. list being Matt 
Jrion & Sons and William Kendrick’s Sons. 
However, both houses reported good holiday 
business, and prospects for closing a better 
year than that of 1923. 

Jacob Gordy, back at the store after a 10- 
days’ illness, which kept him away during 
part of the Christmas rush, has until August 
to secure a new location, and is endeavoring 
to secure space in the new Kentucky Hotel 
at 5th and Walnut Sts., which will “open in 
May. 

Dave Gleeson, of the Gleeson Jewelry Co., 
jobbers, reported a good business over the 
year, and especially during the holiday rush. 
The inventory is now being made up and 
sales for the year were larger than in 1923. 
The company has just published the largest 
catalogue in its history. 

The local jewelry trade is finally resting, 
following a very active holiday season, which 
kept the retailers, manufacturers and en- 
gravers busy right up to the last minute, 
with some engraving left over until after 
Christmas, but with diamond work fairly 
well supplied. General demand was good in 
all classes of jewelry stores and for all 
classes of jewelry. Diamonds, watches, gold 
and platinum jewelry, silverware, etc., were 
all in the active list. Local houses as a 
whole appear to have had a larger volume 
of business this year than last. holiday busi- 
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ness having exceeded that of 1923 in several 
instances, although in some cases the year 
as a whole is reported as just about on a 
par with 1923. The trade appears to be very 
well satisfied with results as a whole, and is 
starting the new year in an optimistic spirit. 
One of the features of the holiday trade this 
year was that the last auction sale was closed 
up some weeks before the active Christmas 
rush started, and legitimate stores got all the 
business that was handled, thanks to the good 
work of William Irion and other jewelers in 
getting through the City Council a local or- 
dinance, which places a lot of restrictions on 
auction sales and makes it practically im- 
possible to successfully operate them. 

Two men are being held at New Albany, 
Ind., for preliminary hearing in connection 
with the breaking of a window and theft of 
several hundred dollars’ worth of diamonds 
from the window of A. J. Irion. The rob- 
bery was committed early in the evening of 
Dec. 15, while Mr. Irion was waiting on cus- 
tomers in the store. The men got away, but 
through efforts of detectives of the Jewelers 
Security Alliance, two Jeffersonville, Ind., 
brothers, were arrested and charged with the 
window smashing. One was a telegrapher 
and the other a railroad fireman, both hav- 
ing steady jobs. 








Plainville, Mass. 


J. F. Sturdy’s Sons Co. generously remem- 
bered its employes at Christmas and New 
Year’s in the way of gold pieces, greenbacks 
and gifts. 

The Whiting & Davis Co. bowlers re- 
sumed their schedule in the shop league at 
the Anawan alleys the past week, Team No. 2 
winning two out of the three strings rolled 
Monday evening against Team No. 4. Both 
teams showed a decided improvement in 
form and the team totals were much higher. 
On Thursday evening Team No. 3 defeated 
Team No. 1, when Wilson was the high 
roller of the match, with a three-string total 
of 258, while Sweeting put up the high sin- 
ele of 97. 








Pacific Coast Notes 





rank La Mont, of Tempe, Ariz., is re- 


ported to have discontinued his jewelry 
business. 
Joseph Domines, jeweler, of 1962 San 


Pablo Ave., Oakland, Cal., is preparing to 
move to Los Angeles. 

W. C. Perry, of 709 Bannock St., Boise, 
Ida., advertises that he is closing out his 
jewelry business at that address. 

The death is announced of Louis W. 
Collarino, Italian watchmaker and jeweler, 
of the firm of Collarino & Ciraolo, 556 7th 
St., Oakland, Cal. 

Edward A. Taylor, jeweler, of 139 Main 
St., Salinas, Cal., has published notice of 
the sale of his interest in the business to 
Byra D. Taylor, his wife. This transaction 
is in the course of a property settlement. 
Mrs. Byra D. Taylor is to continue the 
store. 

The Chesler Jewelry Mfg. Co., formerly 
at 217 Railway Exchange building, has en- 
larged its quarters and now occupies rooms 
219-20 Railway Exchange building, Denver, 
Colo. 
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Always at your service 


EMERALDS 

RUBIES 

SAPPHIRES 
and other PRECIOUS 


and SEMI-PRECIOUS STONES 


AQUAMARINES 
CHINESE JADE 
BLACK OPALS 


Miners : Cutters : 


Importers 
SIX WEST FORTY-EIGHTH STREET 


NEW YORK 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


<. salesmen are preparing to visit you 


with a complete stock of the latest im- 
portations and up-to-date cuttings in 
ring stones and calibre. 


It Will Pay You to Wait for Them. 


71-73 NASSAU STREET, NEW YORK, N. Y. 
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SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-ping 


for all sizes of scarf- ete. 
pin wire. Guaranteed. 


EAR WIRES FP 


for unpierced ears, 


SO 


Closed. 
ag Sisae an on on 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


@ IRVING WASHBURN, 108 Fulton Street, N.Y, 
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J.&H.BERGE 33 23 Se 


New York City 
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SAFETY CATCH 
for Brooches, etc, 
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work where pin tongues 
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WATCH GLASSES 


Perfect Fitting Dust Proof 


114 Fulton St., New York 
UGER & KEIH 


SEND YOUR DIAMOND SETTING 
To a Reliable Man 


A. BALZE 87 Nassau St. 


New York City 
CALIBRA 


PLATINUM WHITE GOLD 
I Do Everything in the Line of Setting 


| Attention — Manufacturers 


| ONYX RING:STONES 
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Established 1886 
CHARLES KOHLBUSCH 


Manufacturer of 


hts 
F ine Balances and Weig 


B, 120 Hatton St., Jersey City, M. J. 
\ Phone, Webster 6654 


Hercules Bead Cord 


A great time saver, simply slide the beads from 
the old string on to “Hercules.” We will send 
you a detailed instruction sheet and sample post- 
paid without charge. 
GEORGE PHILLIPS & COMPANY, 
Scranton, Pa. 
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Ome 4 


Price d samples on_ application. 
MMERCIAL INC. 
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James May, of the watchmaking staff of 
H. O. Hurlburt & Sons, 1s back from a holi- 
day visit to friends in Springfield, Mass, 

George C. Harrison, representing the W. 
A. H. Wells Co., jewelers’ findings, of Provi- 
dence, has been calling on the trade in Phila- 
delphia. 

William Lieberman, of 4333 Lancaster 
Ave, West Philadelphia, has registered in 
Common Pleas Court the Reliable Jewelry 
Shop, at the same address. 

Oscar Kind and Louis Block, of S. Kind & 
Sons, have returned from a buying and in- 
spection trip to manufacturers and whole- 
salers in Providence and the Attleboros. 

The Philadelphia Wholesale Jewelers’ As- 
sociation will hold its annual meeting and 
banquet on Jan. 12, and a pleasant evening 
under the direction of the officers is assured. 

Among the suits listed in municipal court 
this week is one entered by Bates & Bacon, 
Attleboro, Mass., against Fred Baus, of the 
Jefferson building, to recover $466 for mer- 
chandise which it is claimed was sold. 

Members of the staff of John F. Blisard 
& Co., 132 S. 8th St., are now busy on the 
annual stock taking, after a successful year’s 
business. Meanwhile the Bermuda trip is 
slowly fading into the category of unfulfilled 
dreams. 

Among out-of-town jewelers noted in the 
manufacturing and wholesale sections this 
week were Frank Kline, Spring City, Pa.; 
H. B. MacFarland, of Downingtown, Pa.; 
A. E. Baylies, of Bristol, Pa. and FE. C. 
Morrison, of Millville, N. J. 

Employes of Fulmer & Gibbons, manufac- 
turers at 10th and Sansom Sts., are busy 
just now with the annual inventory and ath- 
letics have been relegated to the rear until 
this work is completed. Then basketball and 
other indoor sport activities will be 
resumed, 

The Seth Thomas Clock Co., Philadelphia 
branch, has just completed and put in place 
a big timepiece for the 175-foot tower of 
St. Joseph’s Church at East Maunch Chunk. 
Its dial is visible all over the town and is 
illuminated by electric light. The cost was 
$1,800. 

Alfred Humbert & Son, dealers in dia- 
monds and fine wedding rings at 117 S. 10th 
St, say the 1924 demand for the latter in- 
dicated that Cupid was a busy young man 
all through the year, while the call for fine 
diamonds combined to make the year one of 
the hest in their long experience. 

In the federal district court here, John E. 
Thomson, a retailer at Reading, Pa., filed a 
voluntary petition in bankruptcy. He placed 
his liabilities at $2,851, with available assets 
of $1,335. The court named John H. Briden- 
baugh as referee. Mr. Thomson has few 
=o creditors, and most of their 

One poet a ee. . 
oa rh e ag artistic New Year’s cards 
ao “ the trade locally is that of S. 
ihsinam .'? manufacturing jewelers on 
atop “s : a shows two robins perched 
“Tan, 1” : Py endar bearing the legend, 
iva aiasied racked with holly. Below is 

ciation for the business of 1924 and 


a wis 
Siar h for a happy and prosperous new 
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Jan. 10 has been set for the opening of 
the new store of Albers & Schuler at N. 
King and 28th Sts., Gloucester City, N. J. 
The establishment is to be a combined jewel- 
ry store and gift shop, and both partners are 
energetic and popular in their community. 
Cigars for the men and carnations for the 
women are to be souvenirs of the opening of 
the handsome store. 

A man who last Summer was one of the 
members of a baseball team in the Blue 
Ridge League, has been arrested for develop- 
ing a habit of writing and signing checks 
without having funds in the bank to meet 
them. One of his victims was W. F. Day, 
jeweler, who was given a check for $20 
which was returned with the “no funds” 
mark, The man was held in $400 bail for 
a hearing. 

The many friends of Henry C. Barry, of 
the city sales force of M. Sickles & Sons, 
are rejoicing in the news that “Harry” is ap- 
parently on the road to recovery from his 
recent severe internal hemorrhages, which 
at first threatened serious if not fatal re- 
sults. Mr. Barry has been taken from his 
home to the Hahnemann Hospital, whére a 
slow but steady improvement in his condi- 
tion is reported. 

‘No steps have yet been taken by the police 
for the extradition of Michael Cano or Fano, 
arrested in Pittsburg, Kans., on the charges 
of stealing two automobiles in Buffalo, N. Y., 
and of participating in a jewelry store rob- 
bery in Philadelphia last March. The police 
say the Buffalo crime takes precedence, as he 
was arrested first on that charge and that 
they expect to lodge a detainer against him 
when they learn the outcome of the other 
proceedings. 

Reports on jewelry trade conditions for 
this city issued by the Federal Reserve Bank 
state that the December business, although 
better than was expected, will probably be 
smaller than in December, 1923. As for No- 
vember, the report states that sales showed a 
falling off of 14.8 per cent, as compared with 
the same month in 1923, and that collections 
also were poorer. The ratio of accounts 
outstanding to sales was 365.4 on Nov. 30, 
1924, and 295.9 on the corresponding date in 
1923. 

The Philadelphia College of Horology, 
Somerset St., near Broad St., reopened last 
Monday, after a two weeks’ holiday vaca- 
tion, all the students returning in fine spirits 
and keen for work. The war veterans who 
are vocational students at the college are 
gradually completing their courses and go- 
ing, so that soon there will be none left, and 
the pupils will practically all be sons, neph- 
ews or other relatives of jewelers or watch- 
makers. Demand for the services of gradu- 
ates continues good and more could be placed 
than are available. 

James F. Curran, who has been in charge 
of the polishing department of S. Kind & 
Sons, 110 Chestnut St., since Oct. 23, 1918, 
died at 2 o’clock in the afternoon of Dec. 26. 
Mr. Curran was a faithful, honest and in- 
dustrious worker in his trade and con- 
scientious in carrying it out. Before he 
joined the S. Kind & Sons concern he spent 
many years with other firms in the same line 
of business and was well known in the 
jewelry industry. His death marks the 
passing of a faithful, hard working man, 
who was master of his trade. 

While the retail jewelers of Philadelphia 
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sit still and do nothing to organize to fight 
them, the so-called jewelry auctions are again 
in full blast on Market and other shopping 
streets. Leading retailers are bitter in con- 
demnation of these auctions and so are the 
majority of other retailers, but none of them 
appear anxious or willing to take the initia- 
tive in attempting to form a retailers’ asso- 
ciation here that could bring pressure on the 
City Council for the passage of an effective 
ordinance against the evil. It appears to be 
a case of everybody’s business and nobody’s 
business. General opinion among retailers 
here is that such an organization would be 
decidedly beneficial to its members and the 
trade in general. 

Considerable jewelry appears to have been 
lost in this city during the holidays judging 
from the advertisements in the lost and found 
columns of the local dailies. In one case a 
diamond of large value and a ring in which 
it was to be set were lost by an errand boy 
for a_ retailer, and another well-known 
Chestnut St. firm advertised a liberal reward 
for the return of a diamond and platinum 
pin. Another costly ornament lost was a 
platinum chain with platinum and diamond 
pendant, and in another a two-stone diamond 
ring is advertised for. A leading Chestnut 
St. firm asks for the return of a lavender- 
colored pearl and diamond scarfpin, while 
still another concern is anxious to regain a 
string of real pearls which have been lost by 
a customer. 

Leaders in the jewelry business here are 
somewhat concerned over financial troubles 
affecting several retailers that marked the 
advent of the New Year at a time also when 
they were busy checking up on collections 
for the holiday business. Several manutac- 
turers, wholesalers and jobbers here are more 
or less interested in the case of Joseph Wag- 
man, one of the leading jewelers of Trenton, 
N. J., who also has a branch store in Somer- 


ville, N. J., and supposedly one of the most. 


solid houses in New Jersey, who has been 
petitioned into bankruptcy by three creditors. 
These are Leo Marks, Arthur Levy and 
Benjamin Isenberg. Judge Rellstab in 
federal district court appointed John L. 
Heher, a Trenton lawyer, as receiver, While 
no figures are yet available to the Phila- 
delphia creditors, the liabilities are set at 
approximately $90,000 with assets placed at 
about $70,000. Mr. Wagman has one of the 
best located and appointed stores in New 
Jersey’s capital city and his bankruptcy, 
coming so soon after the holiday season, is 
a serious blow to his creditors. 








Raymond W. Sheets, president of the R. 
W. Sheets Paper Box Co. and Tagit Co., 
Rockford, Ill., is erecting a four-story fac- 
tory building at 1008 Mulberry St., at a 
cost of $40,000. Mr. Sheets recently bought 
the Rockford Silver Plate Co., and plans to 
establish the plant in this new factory, con- 
tinuing the manufacturing of silver plated 
ware. He expects to occupy the plant about 
March 15 and have it in operation April 1. 
He will continue the line of hollow silver 
products inaugurated by the Rockford Sil- 
ver Plate Co. and will extend his facilities 
to include other lines. Fifty men will be 
employed when the plant opens and _ this 
force will be augmented as the plant pro- 
duction increases and there is greater demand 
for help. 
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ANNOUNCEMENT 


We carry a large assortment of Pearl Necklace CLASPS 
of every description, in gold, sterling silver and metal, for 
|, 2 and 3 strand; also Bracelet Snaps and Bars. 


Our motto is “Prompt Deliveries of Guaranteed Merchandise at 
Lowest Prices.”’ Try Us. 


THE TRIO NOVELTY COMPANY, Inc. 


J. HOROWITZ, President 
116 Nassau Street, New York City 
Sales Agents for the HERCULES NOVELTY M_-G. CO., Newark, N. J. 
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HAWKES 


Here’s a Most Acceptable Gift 


No. 3805. Nineteenth 


f M ! Hole Bottle. Copper } 

or a an * wheel engraved. Ca- fi: 
pacity, one quart, fj? 
Sterling Silver top 


Suggest this “Nineteenth Hole Bottle’ of rg lg gs 


sparkling Hawkes Crystal and you will win the $12 each, net. 
gratitude of gift shoppers of both sexes. 


It is original, ingenious and intensely masculine. 


A few of these bottles displayed in your win- 
dow will convince the people of your com- 
munity that you spare no effort to offer them 
the latest accessories of comfort. 


You need tie up very little money because you 
can order in small quantities and re-order as 
fast as they sell. That will be surprisingly 
fast. And the profit is better than you make 
on most other merchandise. 


T. G. HAWKES & CO., Corning, New York 


Pacific Coast Office: 140 Geary Street, San Francisco, Calif. 
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The Siedle Co., formerly R. Siedle & 
Sons, has opened a place of business at 
9/2 First National Bank building. The R. 
Siedle Co, was last in business in Wood St. 
“According to reports, the after holiday 
iewelry business in the department stores 
has been aided somewhat by special re- 
duction sales in these establishments, Large 
reductions were made in most departments 
of these stores. 

Abe Van Baalen, who in late years has 
been associated with the jewelry trade as an 
auctioneer died in Pittsburgh last week. He 
was 59 and at one time was employed in the 
county tax revision office. He leaves his 
mother, a brother and sister. 

An involuntary petition in bankruptcy was 
fled in the United States District Court 
here last week by creditors of M. Sanders, 
New Kensington, Pa. The petitioning 
creditors were the Columbia Novelty Co., 
$700; Kay & Ellinger, $87, and Kionka & 
Hamburger, Inc., $974. Preferential pay- 
ments are alleged. 

The members of the Retail Credit Men’s 
Association resumed their noonday meetings 
Monday at which time the members were 
addressed by District Attorney Samuel H. 
Gardner on important questions bearing on 
all sorts of illegal schemes, with which his 
office has to fight. The merchants generally 
and credit men in particular, are hard after 
the imposter these days, in an effort to rid 
the community of those who try to live b3; 
their wits alone. 

Mrs. Sam F, Sipe arrived in California 
last week, where she went with a niece to 
spend the Winter. Mrs. Sipe has taken 
apartments in the Los Angeles district, 
where she also spent last Winter. Harry 
A. Sipe is leaving in the near future, on a 
trip through the south. He is serving this 
week on the jury in Common Pleas Court. 
(, Glenn Sipe had one of his youngsters at 
the Charity Ball last week, dressed in typical 
Holland costume “direct from Amsterdam,” 
which is a phrase used extensively by this 
house in the sale of diamonds. The Hirsch 
building in Fifth Ave. occupied by the Sipe 
house has been leased to a syndicate com- 
posed of I, Leonard Aronson, Joseph I. De- 
Roy and others for a period of 99 years 
and involving $8,000,000. The syndicate has 
the right to buy the property outright. The 
building stands on a lot having 30 feet front- 
age on Fifth Ave. and extending through to 
Oliver Ave., a distance of 240 feet. There 
are 92 offices in the structure. 

Announcement is made by Grafner Bros., 
of 811 Liberty Ave., that they have leased 
lor a term of 10 years a new location at 816 
Liberty Ave., directly across the street from 
their present building and will move into 
the new quarters between March 15 and 
April 1. Grafner Bros, have leased 6,000 
* ae on the second floor of what was 
1500 « d ee building, just rebuilt and 
* raged eet of floor space on the third 
i te tin , eget feet in all, which will, 
eine a — house, give them the 
jewelry establishme space of any wholesale 
ner Bros ™ serra Pittsburgh. Graf- 
eile ave occupied their present build- 

or around 10 years, but they need more 
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room to take care of their growing business. 
Some alterations will be made to meet their 
requirements, but all improvements made by 
them will be with a view of taking them to 
any other location should they move after 
the lease on the new quarters expire. The 
new location, takes them off the first floor 
to upper floors. The building has excellent 
elevator service and good accomodations 
generally. The firm figure they have made 
a much better move and to a far superior 
side of the street, as it is directly on the 
road to the Union Station. The rent to be 
paid is much more than the firm is now pay- 
ing. The building they will enter, formerly 
the old Academy of Music structure, was a 
playhouse for several generations. Several 
years ago a new structure rose on the site 
and recently the entire interior of the 
building was removed and rebuilt for busi- 
ness. 








Canada Notes 





The stock of J. Bourassa, jeweler, Mon- 
treal, has been sold. 

A. W. Barnes, jeweler, of Mitchell, Ont., 
is discontinuing business. 

Jackson Bros. Edmonton, Alta, have 
opened a large annex to their jewelry store. 

William T. C. Bethel, optometrist of 
Pembroke, Ont., died recently at the age of 
72 years. 

The stock of W. F. Willmott, jeweler of 
London, Ont., was recently damaged by 
smoke and water. 

The contract for the clock and chime of 
bells to be installed in the tower of the 
*arliament buildings at Ottawa has been 
awarded to an English firm at a price of 
approximately $20,000. 

sritton Bros., Ltd., of Lindsay, Ont., have 
been incorporated with $20,000 capital, to 
carry on business as jewelers, silversmiths 
and watchmakers. The provisional direc- 
tors are Samuel Britton, Herbert H. Harry, 
Mabel Harry, Jeremiah Britton, and Charles 
M. Squier. 

The holiday trade though large in volume 
was not so profitable as that of last season, 
the principal demand being for the cheaper 
lines of goods, buyers being largely in 
different as to quality so long as the articles 
were showy in appearance and low-priced. 
Cheap pocket. watches and _ nickel clocks 
were much in demand. While the sales of 
medium priced goods were smaller than 
usual, diamonds and other costly articles 
were freely bought by the wealthier class 
and there was a fair demand for silver- 
ware. 

M. R. Waddo, late general manager of 
the Canadian W. A. Rogers Co., Ltd., of 
Toronto, who has been transferred to the 
American branch of the company, was 
tendered a complimentary luncheon at the 
National Club, on Dec. 30, by his associates 
on the general executive committee of the 
Canadian Jewelers’ Association. The chair 
was occupied by Thomas Rodin and’ among 
the speakers who expressed their apprecia- 
tion of the value of Mr. Waddo’s services 
to the jewelry trade and their regret at his 
departure were Walter J. Barr and James 
Ryrie, of Toronto; W. H. Hopper, Cobourg, 
and Arthur E. Howland, Winnipeg. Mr. 
Waddo was presented with a case of Dun- 
hill pipes as a parting gift. 
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The A. A. Seabridge Jewelry Co. is now 
featuring a special service of restringing 
pearls at a nominal price. 

J. Selinger is already calling attention to 
the optical department, which, with the new 
year, he is beginning to reorganize. 

Alexandria jewelers are participating in 
the boosting which is being given the city. 
They have co-operated in the placing of huge 
booster signs along the roads to deal in Alex- 
andria. 

Oppenheimer & Shaw, who received a lot 
of diamonds during the Christmas holidays 
in exchange for other stones purchased, has 
been putting these to excellent use in the 
after-Christmas selling by having special 
sales for them. 

The store of Francis R. Hillyard, jeweler 
at 1832 7th St., was robbed recently by un- 
known persons some time between Satur- 
day at closing time and Sunday morning. 
Several manicuring sets, baby sets and silver 
match boxes were included in the loot 
taken. 

Brunschwig’s will operate a jewelry store, 
as well as handle other lines, in the Oppen- 
heimer building at 8th and E Sts. in the 
near future. The jewelry department of Syl- 
van Oppenheimer is being taken over for 
this purpose, as well as the novelty depart- 
ment and children’s wear. 

Studded with diamonds and other precious 
stones, a solid gold chalice has been pre- 
sented to the Shrine of the Immaculate Con- 
ception at Catholic University in Washing- 
ton by Mrs. Mary A. Dunphy, of Brookline, 
Mass., in honor of her husband. There were 
three large diamonds and a large opal, sur- 
rounded by smaller diamonds, used in orna- 
menting this work of jewelry art. The 
chalice was illustrated and described in THE 
JEWELERS’ C1RCULAR of Sept. 10, 1924. 

Charles Schwartz & Son, in their two 
stores, have inaugurated q jitney plan of 
paying down only five cents on their valua- 
able stock. Any diamond or other article 
up to $50 requires only five cents down un- 
der the plan just started. Under the rules, 
the article is bought with the transfer of 
the nickel, and each week five cents more is 
paid until at the 20th week the weekly 
amount reaches $1, and this amount is paid 
weekly until the balance of the purchase price 
has been completed. 

Several of the leading Washington jewel- 
ers, grouped together, made handsome gifts 
to Master 1925. The first baby to let out a 
wail in Washington after midnight on New 
Year’s Eve had bestowed upon it many 
trinkets from the choice collections of the 
Washington jewelers. Like fairy godmoth- 
ers present at its bedside, the jewelers be- 
stowed the gifts with best wishes for its fu- 
ture welfare. The child so honored was the 
son of Mr. and Mrs. W. A. Dowd, who 
came into the world New Year’s morning 
after the last hour had struck. The jewel- 
ers who gave the presents to the lucky child 
who happened to arrive in the vortex of con- 
siderable merry-making, were Castleberg’s, 
Oppenheimer & Shaw, A. Kahn, and Brun- 
schwig’s. The gifts included a silver cup, 
ring, gold pins and a host of other baby 
things. 
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SALESMEN 


We have openings for several high grade salesmen of unquestioned 
character and ability, with proven records and experience. 

To men accustomed to calling upon the better class of jewelers we 
have a very attractive proposition. 

THE BRUNER WATCH will be well backed with extensive display 
and advertising material, and our product enjoys a_ nation-wide 
reputation. 

We have openings for men to cover the Southern, Middle-West and 
Pacific Coast territories. 

Applications can be made by mail or in person, and all information 
will be treated with the strictest confidence. 


BRUNER WATCH CO.,, inc. 


93-99 Nassau St., New York City 
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INDESTRUCTIBLE PE ARL BR ACELETS STRUNG ON CHAIN 


STERLING SILVER 
Pearl Bracelets made up to Special Designs 


We also make a complete line of Indestructible Pearl Bracelets and Earrings 


WRITE FOR SAMPLES 


MAIN JEWELRY CO. 243 W. 55th St., New York City 














WE ARE NOW LOCATED 


IN OUR NEW QUARTERS 


36 WEST 477TH STREET 


VANITY CASES NEW YORK CITY 
CIGARETTE CASES 
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Jack Warner, owner of a store at 224 In- 
diana Ave., and William Lamkin, a colored 
employe, frustrated a hold-up at the store 
recently which resulted in the capture of an 


alleged bandit. He was arrested and slated 
for carrying and drawing deadly weapons, 
entering a house to commit a felony and 
vagrancy. Warner told the police the pris- 
oner entered the store in the evening and 
told Lamkin to open the cash register. Lam- 
kin answered that he was not the boss, and 
just then Warner shot from a rear room. 
The man lowered his gun with the report of 
the other revolver and Lamkin charged him. 
When police arrived they found the man’s 
gun on the counter, and he was firmly held 
by Lamkin and Warner. 
“With the arrest in the Hudson House, In- 
dianapolis of John Gasby and Willie Rice, 
both colored and both 19 years old, detec- 
tives believe they have the burglars who re- 
cently robbed the Wolf Sussman Jewelry 
Co., 359 West Washington St. Both were 
arrested first on vagrancy charges, but later 
re-slated on robbery charges after they were 
said to have confessed. Watches valued at 
about $300 were taken from the store. In 
a signed statement both men involved a 
negro named George Reynolds, who later 
was arrested. The arrest of the three men 
was made possible by finding a number of 
watches in a downtown pawnshop. The 
watches were identified by the jewelry com- 
pany as part of the merchandise stolen. 
Gasby and Rice said a piece of concrete was 
thrown through the door cf the store in or- 
der to effect an entrance. Reynolds is held 
in the detention ward of the city hospital 
under $2,000 bond, suffering from a wound 
in the leg. He says the wound was caused 
by gun shot, but police believe it may have 
been caused by the broken door glass. 
Jewelry valued at nearly $1,000 was stolen 
recently from the display windows of the 
Gray, Gribben & Gray Co., jewelers at 151 
N. Illinois St., when a brick was thrown 
through the window. The thieves made 
good their escape, and it apparently was 
sometime before the police knew about the 
affair. The thieves, though, in their haste, 
took the larger pieces of merchandise and 
overlooked mounted diamonds valued at 
more than $5,000. James C. Gribben, a 
member of the firm, was notified by the 
police of the robbery. The trays were scat- 
tered about in the window, indicating the 
burglars were in a hurry. The jewelry 
stolen included cuff links, rings and watches. 
The missle was thrown through one of the 
windows angling in toward the main en- 
trance and somewhat obscured at night. A 
pedestrian early in the morning noticed the 
glass shattered and made a report to the 
ene The store is near one of the busiest 
corners in the city and a police box is on 
the corner only a few doors from the 
ag Mca but police reporting at this 
mts » see the broken window. 
h A case of widespread interest to the trade 
ge aa by the Indiana Supreme 
Peking a has Just declared the ant 
The case saga of Indianapolis valid. 
ies nieces a test case between the busi- 
of the city and the Central 


CIRCULAR 





THE JEWELERS’ 


Labor Union. Four similar cases were de- 
cided at the same time, three the result of 
strikes and one a case in which the Central 
Labor Union brought suit to enjoin the 
police and other officers of Indianapolis from 
enforcing the ordinance. The essential part 
of the decision says: “Although a majority 
of the courts have recognized the right of 
striking employes to maintain pickets to be- 
set the premises of the employer where no 
unlawful means were used and where there 
was no legislation upon the subject, yet 
many courts, whose opinions are entitled to 
great weight, have taken the position that 
all picketing, as that term is used in modern 
practice, is unlawful and should be re- 
strained. It is not an unreasonable exercise 
of the power to preserve peace and good 
order for the city council to prevent that 
which so often disturbs the peace and de- 
stroys good order.” As to the appellants’ 
contentions against the validity of the ordi- 
nance as violating their rights, the court 
said, “Most of these contentions of appellant 
rest upon the same argument which seems 
to be founded upon the false premise that 
any regulation of society which is made for 
the general good is invalid if it prohibits a 
person from doing what he would otherwise 
have a right to do.” 











C, K. Scribner, of the Scribner & Loehr 
Co., is seriously ill with an attack of in- 
testinal influenza. 

L. B. Bach, of the Sigler Bros. Co., is on 
a buying trip in New York and is expected 
back the coming week. 

Tony Florek, jeweler of 7415 Woodland 
Ave., is one of the latest benedicts among 
the trade. He was married last week. 

There will be a stag party at the Scatter- 
day farm for the boys of the Sigler Bros. 
Co. next week. H. C. Scatterday is the host. 

Cleveland has no auctions running at pres- 
ent, the last one being that run by O. F. 
Schweider on Euclid Ave., near E. 105th St. 

The first meeting of the new year among 
the trade will be held by the Cleveland Re- 
tail Stores Association, Thursday evening, 
Jan. 8 at the Hotel Cleveland. 

Daniel Feigenbaum, of the Cleveland 
Jewelers’ Supply Co., has returned from 
New York, where he has been for the past 
couple of weeks on a pleasure trip. 

Another Clevelander who is leaving for the 
south this week is H. L. Roxbury, of the 
Cowell & Hubbard Co. He goes to Miami, 
Fla., and will return about March 1. 

3en Glasser, of the Merit Co., who has 
been in New York on a combination business 
and pleasure trip, has returned to the city. 
He bought heavily of Swiss watch material. 

Another benedict among the trade is Joe 
J. Kominek, of the Brotherhood Watch & 
Jewelry Co. He was married recently and 
returned this week from a short honeymoon 
trip. 

Herman C. Haag, formerly with the 
Bowler & Burdick Co. for many years, has 
gone into business for himself as a watch 
and clock repairer to the trade. He is lo- 
cated at 501 Frederick building. 

Jim Cunningham, polisher for the Cowell 
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& Hubbard Co., who has been confined to his 
home with an infection of the foot, is still 
under the doctor’s care and it will be some 
little time before he can return to work, 

The wholesale trade reports that many 
checks received are dated January, 1924. 
The banks offer no objections to receiving 
them, and the only complaint heard is that 
there are not as many as were hoped for. 

There will be no meeting of the 24-Karat 
Club in January, as many of the members 
are out of town and others are busy getting 
straightened around for the new year. The 
next meeting will be held early in February. 

The J. E. Jacobs jewelry store was con- 
sumed by fire Dec. 29, and the stock esti- 
mated at about $40,000 was destroyed. The 
fire originated in a hardware store next door 
and was caused through a tank of gasoline 
leaking and running into a furnace which 
caused an explosion. 

Joseph, Jr., son of Joseph G. Ost, credit 
manager of the Cowell & Hubbard Co., died 
after a three days’ illness from influenza. 
The little chap was taken ill very suddenly, 
and developed convulsions due to the influ- 
enza germ settling in the brain, which was 
the immediate cause of death. 

Window smashers visited the store of 
Biskind Bros., 220 Superior Ave., last week 
and escaped with a small amount of loot. 
The firm, who are in bankruptcy, have two 
stores on Superior Ave., the one burglarized 
being that which they have temporarily rent- 
ed while alterations were made at the main 
store. 

The Cleveland Better Business Campaign, 
Inc., has sent out recommendations to jewel- 
ry advertisers which are excellent. They 
treat with the advertising of gold, gold filled, 
gold plated, white gold, silver and silver 
plated ware, Sheffield plate, platinum, ivory, 
pearls and other gems, and also give good 
general suggestions as to advertising. 

The old guard of Cleveland business men 
who were members of the Wholesale Mer- 
chants and Manufacturers Board of the 
Chamber of Commerce recently had a get- 
together meeting and were addressed by H. 
W. Burdick, president of the H. W. Burdick 
Co., and other prominent Clevelanders. This 
section of the Chamber of Commerce did 
more to build Cleveland up than any other 
organization, through the medium of visiting 
other towns and cities and inviting delega- 
tions from these places to visit Cleveland. 
Their slogan, which was printed on all sta- 
tionery and advertising matter was, “Buy it 
in Cleveland. If you don’t know who has it, 
write the Wholesale Merchants and Manu- 
facturers Board.” All the leading wholesale 
houses in the jewelry trade were members 
and as many as 50 letters were received by 
the Board a day, and hundreds of thousands 
of dollars’ worth of business resulted. Un- 
fortunately, interest began to lag several 
vears ago and the Board was dissolved. H. 
W. Burdick, who was president, believes 
that interest should be revived in the Board, 
as Cleveland could. use to advantage the 
booster spirit it disseminated, and there are 
many others who share his opinion. 








The Hood Jewelry Co., Akron, O., has 
been incorperated with a capital of $10,000 
and the incorporators are John W. Hood, 
Max E. Emery, Jack Benis and W. Oliver 
Wise. 
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Announcement 
THE NEW YORK RING CO., INC. 


125 Canal Street New York City 





@ Announced to the trade in the issue of December 24th, 1924, that 
they had definitely decided to liquidate their business and had 
already ceased to fill any more orders. They also announced that 
they would publish in a later issue of this journal the names of the 
manufacturers from whom their products could be obtained in 


the future. 

@ Arrangements have now been made with the manufacturers listed 
below to continue the products formerly manufactured by the 
New York Ring Co. 


OUUUUUNAUUUAA TAA 


TTT 


Name Address 


Henry Baschkopf, Inc., 
45-51 Lispenard St., New York City 


Bolotin & Sheinin, Masonic Temple, Chicago, Il. 


California Jewelry & Novelty Co., Inc., 
159 N. State St., Chicago, Il. 


Echelman & Brinker, 40 Burling Slip, New York City 
H. Hecker 64 Fulton St., New York City 
Jacob I. Hiller, 262 Oak St., Buffalo, N. Y. 
Isidor Marcus, 336-340 Canal St., New York City 
Schlesinger & Krauss, 24 Dey St., New York City 
Star Ring Mfg. Co. 723 Main St., Buffalo, N. Y. 
Usona Jewelry Mfg. Co., 240 W. 40th St., New York City 
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@ The New York Ring Co. hope that these arrangements will 
prove satisfactory and feel certain that the trade will receive the 
co-operation, service and courtesy of the above named manufacturers. 


THE NEW YORK RING CO., INC. 


125 Canal Street New York City 
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J. A. Smith, of Ensley, was appointed on the 
membership committee of the Ensley Mer- 
chants and Associated Business Men for the 
ensuing year. During the past year Mr. 
Smith served as chairman of the advertising 
committee of this association. 

Pp. H. Tyler, president of the Tyler Jewel- 
ry Co., at Ensley, president of the Alabama 
Retail Jewelers’ association, and president 
of the Ensley Merchants and Associated 
3usiness Men, says he expects to guide the 
merchant's association to a 100 per cent busi- 
ness co-operation during the year 1925, Mr. 
Tyler is serving his second year as the head 
of this association. During the past two 
vears this organization of merchants has 
spent several thousand dollars in most suc- 
cessful co-operative advertising. 

Birmingham retail jewelers are well 
pleased with the operations of the Better 
usiness Bureau, which was organized here 
a few weeks avo. Birmingham was one of 
the first cities of the south to organize a 
bureau of this kind. The main purpose of 
the bureau is to promote truthful advertis- 
ing. The bureau has a “shopping” com- 
mittee, whose business it is to investigate 
store advertising which does not appear 
reasonable. If the committee finds the ad- 
vertisement is ¢ruthful a blue card is mailed 
to the store. If found otherwise a pink card 
is mailed. 

William IE. Wright, of Des Moines, Ia., 
noted bank robber and jewelry thief, was 
killed in a running fight with officers at 
Mobile. A conductor on a passenger train 
going into Mobile grew suspicious of Wright 
and telephoned Mobile officers. | When 
Wright saw the officers at the station in 
Mobile he attempted to run from the train, 
firing at the officers at the same time. On 
Wright's person was found a written con- 
fession by himself, saying he was guilty of 
a murder some time ago in Iowa, and that 
two men were now serving life terms for 
the crime. In the event he was killed he 
wanted these two men liberated, the confes- 
sion went on to say. He would never con- 
less so long as he lived, the written con- 
lession taken off his person stated. 

According to several of the leading Birm- 
ingham jewelers, the holiday business was 
the best they have experienced in several 
years. This was the greatest “jewelry 
Christmas” ever experienced in Birmingham, 
according to a leading retail jeweler. As a 
general rule Birmingham jewelers are very 
optimistic over the business prospects for 
the year 1925. “Business on the whole for 
the year 1924 was not as good as it might 
have been,” said one jeweler, “however, it 
_— much better than it was in 1922 and 
1923. But I predict that 1925 will prove 
- of the best business years we have had in 
Birmingham for a number of years.” —Ac- 
cording to industrial heads several million 
dollars will go into new manufacturing enter- 
prises, then enlargement of old factories and 
mom During the year 1924 over 
il aed went into new buildings in Birm- 
ingham, while several millions more were 
Spent on new factories and the enlargement 
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of old factories. According to announcement 
of the Birmingham Electric Co., the Birm- 
ingham Water Works Co., and the Southern 
Bell Telephone Co., these three public service 
corporations will spend over $3,000,000 dur- 
ing the year 1925 on improvements and ex- 
tensions. Pig iron jumping from $18 per 
ton to $21 per ton has acted as a great stim- 
ulus to the steel and iron industry of the 
Birmingham district, and this in turn has 
helped the retail jewelry business and all 
other business in the district. Builders and 
contractors say that the indications are that 
the year 1925 will be the biggest building 
year Birmingham has ever witnessed. 








Canton, O. 


Jewelers in the Akron-Canton district re- 
port business following the holidays about 
the average for this season of the year. 

Announcement is made that the store of 
Ralph Mitchell, in Tuscarawas St. EF, will be 
moved to Akron, where his concern also con- 
ducts a large retail store. The stock in the 
Canton store is being closed out. 

Fred P. Arnold, widely known in the re- 
tail jewelry industry in Youngstown and dis- 
trict has become identified with the jewelry 
firm of Harry Levinson 102 W. Federal St., 
Youngstown. The announcement was made 
recently. 

Armed with a toy pistol a man held up 
Smith & Sons’ jewelry store in Youngstown, 
O., recently grabbed two diamond _ rings 
valued at $500 and fled. He was captured 
after a chase of several blocks and the rings 
recovered. An attempt to hold up the store 
was made a week ago. 

The jewelry store of the Henry Shaw Co., 
113 S. Main St., Akron got some unusual 
publicity during the holidays when it an- 
nounced by special arrangement with the 
police department the largest selection of 
diamonds ever seen in Akron would be dis- 
played on Sunday from 12 until 11 p. m. 
The stunt brought hundreds to the store and 
many sales resulted. 

Plans have been completed for the Jan- 
uary meeting of the Canton district 24 Carat 
Club, to be held to-night, Wednesday, Jan. 7, 
at the Courtland Hotel, Canton. This will 
be the first session of the club in two months 
the December meeting having been dispensed 
with owing to pressure of holiday business. 
It is planned to hold a meeting a month in 
1925—and some well known and able speak- 
ers have been secured to speak to members 
of the club. 

Holiday business in Canton and Akron 
jewelry stores was of a satisfactory volume 
acording to a number of leading retail jewel- 
ers, interviewed this week. The last two 
or three days boosted sales to previous year 
level and retailers report heaviest business in 
recent years. Gift sections of the stores did 
the heaviest business in recent years accord- 
ing to jewelers. All are optimistic as to 
prospects this year and many are planing ex- 
pansion to care for expected increased busi- 
ness. 

3ours’ well known jewelry and crockery 
department of the Kenny Bros. Co., under 
the management of Ray J. Bour, has been 
sold to the Bowman Bros. Co., at Cleveland, 
which corporation has taken over the de- 
partment and assumed charge Jan. 1. No 
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change of policy is announced, although it 
will be in keeping with the Bowman store 
policy in effect in many cities. Mr. Bour 
long identified with the jewelry and glass- 
ware business has made no plans for the 
future it is announced. 

“Now I can spend all my time at my hob- 
by of raising flowers,” said C. P. Eichler last 
week. He had just announced his retire- 
ment after 33 years as director, vice pres- 
ident and jewelry buyer for the Kinney & 
LeVan Co., Cleveland. For years he has 
spent his spare time cultivating flowers. He 
raised so many that he recently opened a 
retail flower store in Cleveland to dispose 
of them. When he came to Cleveland from 
Germany he was manager of the house 
furnishings department of the O. D. Myers 
Co. After the dissolution of this firm 33 
years ago he went to the Kinney & LeVan 
Co. as buyer. 








Portland, Ore. 


J. Keller, who for a number of years has 
had quarters at 103 3rd St., Portland, re- 
cently moved to 289 Washington St., where 
he has a very pretty and attractive small 
shop. 

Paul Bader, who for several years has 
been with I. Lachmann & Sons Co., Seattle, 
Wash., traveling over northwestern terri- 
tory, has now added the State of Wyoming 
to his territory. This gives him Oregon, 
Utah, Colorado and Wyoming. Mr. Bader 
has been for two months in Portland, travel- 
ing out from here. 

Nat’s Jewel Box, 275 Morrison St., Port- 
land, was robbed about 5 a. m., Dec. 29. 
The thief threw a brick through the front 
window, reached in, took what he wanted, 
and got away. Up to date there is no clue. 
The articles stolen were one tray of 63 
ladies’ rings, 10 gold wrist watches, 10 gold 
men’s watches, and a number of smaller 
articles of various sorts. 

Sam Weinstein, who has been with vari- 
ous Portland jewelry stores for eight years, 
has set up in business for himself at 1034 
Sroadway, in very small space but exceed- 
ingly good location. He calls his place the 
Broadway Jewelry Shop, and will do a gen- 
eral jewelry business, probably inclining a 
little to the novelty line. He also does re- 
pairing of all sorts. The shop was opened 
Dec. 5. \ 

The general verdict of the Portland jewel- 
ers, both retail and manufacturing, as one 
goes about, is that the holiday business was 
“fair.” That is the popular adjective. Con- 
sidering the fact that the weather in Port- 
land was the coldest that it has been at 
Christmas for 50 years, and that one of the 
largest jewelry stores in the city, with a 
stock of quality goods, was holding a pro- 
longed selling out sale with low prices, 
business was very good under the handicap. 

The following Oregon jewelers were 
in Portland during the Christmas holiday 
season: Roy Kullander, Independence; A. 
L. Kullander, Vernonia; Otto Hartman, 
of Hartman Bros., Salem; W. C. Retzer, 
Dallas; J. L. Anderson, Hillsboro; H. T. 
Love, Salem; Von A. Gray, St. Helens; 
Stryker & Matthews, Clatskanie, and a 
representative of Long & Schimmel, Camas, 
Wash., who have a very pretty little new 
shop, opened about three months ago. 
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NOTICE 


M. L. GOLDSTONE 


1465 BROADWAY 
NEW YORK CITY 


WISHES TO NOTIFY THE TRADE OF HIS RETIREMENT FROM 
ABOVE FIRM ON DECEMBER 31, 1924, AND DESIRES TO 
THANK THE TRADE IN GENERAL AND HIS MANY FRIENDS 
FOR COURTESIES, DURING THE PAST 30 YEARS. 





Wow 





THE BUSINESS FROM JANUARY |, 1925, WILL BE CONTINUED 
BY A. L. GOLDSTONE AND GEORGE GOLDSTONE, UNDER THE 
FIRM NAME OF GOLDSTONE BROS., WHO LOOK FOR A FUR- 
THERANCE OF THE SAME RELATIONSHIP FROM THE TRADE 
AND ITS CONTINUED MUTUAL BENEFIT. 


M. L. GOLDSTONE. 
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“Platinum’s Double” 


VER he i Have you ordered your alloy for next year? 


a7) @n © F Aw BULL. 


The beautiful bluish white color, its adaptability to setting, 
casting and stamping, and its non-tarnishing guarantee, make 


Gold and solder in all karats non plus ultra for making “Gifts that Last” 


Fa VE na " VITE 
Arnold Schroetter 
31-33 Governor St., Newark, N.J. Everlastingly Guaranteed Non-Tarnishing 


Its use predicts your success for 1925. 
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Co’s Detroit branch, passed Christmas with 
his parents in Cleveland. “i 

Irving Segal, of the Jacob Segal & Co, 
diamond importers, went to New York city 
on a business trip the past week. 

lohn B. Eibler, Ann Arbor, a well 
known jeweler in the University City, was a 
welcome caller on the wholesale and retail 
jewelers in Detroit the past week, 

It is announced that J. E. Jacobs, Bryan, 
(., about 40 miles out of Toledo, suffered 
a severe fire recently. He has the sympathy 
of friends in both Toledo and Detroit. 

E. Glover, employed as watchmaker for 
J. P. Phillips, 3359 Baker St., is rapidly 
recovering from an attack of pneumonia. 
He passed 10 days in a hospital, and at one 
sime was in a serious condition. 

H. L. Merry, traveling salesman for the 
W. F. Broer Co., Toledo, passed a few days 
at the Detroit branch last week and then 
went to Toledo, where he planned to make 
ready for an extensive trip soon after the 
first of the year. 

Charles E. Berkey, head of the wholesale 
jewelry firm of the same name, will soon 
start on an extensive sales trip through the 
south and southwest. It has been a number 
of years since Mr. Berkey has gone out into 
the field himself, and he is anticipating with 
much pleasure a personal contact with many 
old customers. 

Harry A. Hulett, jeweler at Marshall, 
Mich, recently discovered a man said to 
have been attempting to break a window in 
his store. Mr. Hulett, who is a person of 
quick action, grabbed the stranger and 
escorted him to jail, where he was detained 
for investigation. The man said he was 
from a town in New York State. 

The jewelry store owned by Dora A. 
Hawley in River Rouge, a suburb of De- 
troit, was completely destroyed by fire last 
week, The loss, no estimate of which is 
made, was complete and only partially cov- 
ered by insurance, it is stated. The fire 
is believed to have started from a_ heater 
during one of the coldest days of the season. 
J: W. Williams, vice-president of the J. G. 
roer Co., wholesale jewelers at Toledo, 
was in Detroit last week, where he passed 
some time at the company’s branch making 
plans for the coming year. The company 
expects before long to move into the new 
os building on John R. St., near 
— Ave., where it will have much 
arger space and will carry a more exten- 
sive line, 

Pigg has been found to the hold-up 
rs alge two well-known jewelry 
tained pro during the last week and ob- 
a a ni $17,000 or more. One 
hes Pe “ ‘hrlich, 3603 Woodward 
. a ak 000 in diamonds and $1,000 
in rola — but his injuries were 
Ave, lost me Jo ~ Schultz, 6346 Gratiot 
me ba nut $8,000, after he had been 
om iar believe both robberies 
Satna anne i the same thugs, who 
the other, y Irom one part of the city to 
Detroit and Michigan jewelers, especially 


th 
°se who operate on the installment plan, 


THE JEWELERS’ 





, 


are much interested in the observance of 
thrift week which opens Jan. 17. Plans for 
this event are under the direction of W. P. 
Harmes, secretary of the Detroit Thrift 
Council. Instead of devoting just one week 
each year to this thrift idea it is the plan 
now to keep the sentiment keen all through 
the year. It is understood arrangements 
are being made to appoint a permanent sec- 
retary who will keep pounding on this idea 
through every month of the year. The pres- 
ent campaign will be inaugurated by the 
adoption of special days, such as “Pay Your 
Bills day,” “Budget day,” etc. Last year’s 
thrift campaign proved a great success, and 
it is expected the present movement, which 
is on a much larger scale, will far exceed 
any other movement ever attempted in De- 
troit and Michigan in the interest of better 
business. 


Detroit jewelers, both wholesale and re- 
tail, observed Christmas as a rule by re- 
maining at home. Most of them kept their 
establishments open late on Christmas eve in 
order to get out belated orders. Many of 
the manufacturers and wholesalers are now 
turning their attention towards plans for 
moving into the new Jewelers’ building on 
John R. St., near Woodward Ave., which is 
rapidly nearing completion and forgetting 
about the rush and bang during the last few 
days before Christmas. Practically all the 
tenants going into the Jewelers’ building are 
planning for new furnishings and equipment 
that will make their respective places of 
business attractive and entertaining. It is 
expected within the next few months most 
of the wholesale and manufacturing jewel- 
ers in Detroit will be housed in one building. 
This is something that is going to be greatly 
appreciated by up-State jewelers who, when 
they come into the city, can transact most 
of their business without stepping out into 
the open. 

The jewelry trade took a rather unusual 
trend in Michigan and Detroit during De- 
cember, and particularly during the holiday 
period. Instead of Detroit and the other 
larger cities reporting the better run of 
business the smaller cities and rural dis- 
tricts are the ones who prospered. Some 
of the most active jewelry houses in Detroit 
report their holiday business not much more 
than 50 per cent of what it was one year 
ago. Out in the smaller towns and cities 
most every jeweler who has discussed busi- 
ness at all says he never had a better run 
of trade. Many of them were so busy they 
had to keep open far into the evening. In 
Detroit only a few of the larger credit 
iewelers report an increase in sales over 
those of a year ago. The smaller dealers in 
the outlying districts as a rule report a de- 
crease. The Detroit situation is principally 
attributed to lack of employment. The 
rural districts experienced an unusually suc- 
cessful Summer financially. Crops have 
been good and the Michigan Summer re- 
sorts were well patronized all through the 
season. Then again jewelers in the rural 
districts are becoming more and more edu- 
cated to modern methods of advertising— 
such as attractive display windows and 
direct-by-mail efforts. It is believed these 
methods have attracted a great amount of 
rural trade from the cities, and as the 
jewelers in the smaller places become ag- 
gressive more country trade is going to the 
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country jeweler. With the ever-ready au- 
tomobile, quick deliveries and direct-by-mail 
methods which are aided by the rural postal 
facilities the country jeweler is becoming 
an extensive competitor of the city jeweler. 
This condition will be more in evidence than 
ever during the coming year, and the jeweler 
who does not resort to aggresive methods of 
pushing his business is going to see trade 
slip away from him. 








Omaha 





V. R. Emerson, Emerson, Nebr., has an- 
nounced that he is closing his business and 
has made no definite future plans. 

Mr. and Mrs. J. J. Richter, of Omaha, 
went to Sioux City last Tuesday, being 
called there by the death of Mrs. Richter’s 
brother. 

Burglars smashed the show window in the 
store of J. J. Richter, Omaha, a few nights 
ago, and made away with some $300 worth 
of jewelry. The stolen goods was partially 
covered by insurance. 

The C. B. Brown Jewelry Co. has moved 
from its 16th St. location in Omaha a few 
doors south to the corner of 16th and Far- 
nam Sts. The move was made necessary 
by the fact that the Woolworth store has 
leased a great portion of the United States 
National Bank building, and will remodel it 
for its own use, and the C. B. Brown 
Jewelry Co. had occupied some of the space 
that is now to be remodeled. 

The poultry embargo and the severe 
below-zero wave of cold weather in this 
territory cut down the final 10 days of holi- 
day trade very seriously in the territory, so 
that generally speaking the holiday trade in 
the jewelry line was hardly as good as that 
of the previous year, despite the fact that 


the holiday trade a few weeks before had _ 


started out very auspiciously. The poultry 
embargo as a factor in the jewelry trade 
was something entirely new and unlooked 
for. Chickens and some other poultry in 
Nebraska are said to be somewhat diseased 
with what is known as European flu. The 
government has placed an embargo on Ne- 
braska chickens, refusing to let them be 
shipped out of the State. This beat the mar- 
ket for Nebraska poultry down to almost 
nothing. Harry Martin, Lyons, Nebr., jeweler, 
and Ed Fanske, jeweler at Pierce, Nebr., and 
secretary of the Nebraska Retail Jewelers’ 
Association, both explain that the chicken 
embargo meant a lot to them and to all 
jewelers in eastern Nebraska. They explain 
that farm women always raise a lot of 
chickens and other poultry, expecting to 
market it just before Christmas and buy 
jewelry with the money. This year they 
were unable to market it, and thus had no 
money to spend. The cold wave lasted two 
weeks with the mercury hanging at from 10 
to 25 below zero, and the roads in many in- 
stances were impassable due to snow drifts. 
This is the first Christmas business in many 
years to be adversely affected by so severe 
a cold wave. 








The Montclair Jewelry Shop, 281 Bloom- 
field Ave., Montclair, N. J., was entered one 
night recently by thieves who took jewelry 
valued at about $100 from the counter and 
show cases. 
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Chor Mid-Winter Sales 
THE NEW BUNNY CASE 


gl from the early reports of 
Christmas business that we have 
had, the Bunny Case has more than 
done the job we promised. 


This popularity it showed at Christ- 
mas will stretch across into the slimmer 
months of the first of the year. Chil- 
dren’s birthdays are coming along and 
with the Bunny Case to help, you 


HESE novel little flannelette 

cases—in both pink and blue— 
are decorated with the Gorham Bun- 
nies. In two sizes— for two pieces of 
flatware and for three. Sent to you 
at cost, 25 cents each. 


can make a new record in Children’s 
Silver Sales. 


Your Gorham representative will 
show you samples or if you are now 
using them he will place your order 
for a new supply. There is a leaflet 
too which is sent free of charge. 
Distributed to your customers, it will 
do a lot for you. 








THE GORHAM COMPANY 


SALES AGENT 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. 
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HOUGH 1925 has 
opened under bet- 
ter auspices for the 
jewelry trade than any 
year for a long time back, this does not 
mean that the jeweler who wishes to make 
a success can do so by sitting still and allow- 
ing the trade to come to him. On the con- 
trary, the big business that is to be had is 
for the jeweler who goes after it intelli- 
gently and uses his brains, his knowledge 
and his ability to the best advantage. For 
though the possible number of jewelry buy- 
ers is much greater today than ever before 
in our history, these buyers are more dis- 
criminating, and use their brains and intel- 
ligence in purchasing, to an extent that has 
not heretofore been manifest. People no 
longer simply go out to buy a ring or a 
brooch or a watch. The buyer today wants 
a particular kind of ring; a brooch that will 
be particularly appropriate or artistic, or a 
watch of a certain make or that will per- 
form under certain conditions. The clientele 
of the jeweler today can only be appealed 
to by the higher class of salesmanship and 
the business is there for the proper sales- 
man; but it is not to be had by either the 
“order-taker” or simply the exhibitor of 
merchandise. 

Now, expert salesmanship must be defined 
for the jewelry trade in a different way than 
in many other industries. The man who can 
simply sell merchandise by a “line of talk” 
and an ability to “put it over” on the cus- 
tomer, may be successful in some industries 
but not in ours. Jéxpert salesmanship as far 
as the jeweler is concerned, presupposes: a 
proper knowledge of the merchandise which 
he is handling; its quality, its workmanship 
and the uses for which it is intended, as 
well as a proper knowledge of what the cus- 
tomer needs and of the merchandise that is 
available for him at the price he is willing 
to pay. Salesmanship in the jewelry trade 
also presupposes an assistance to the cus- 
tomer in the way of giving him information 
that he requires but which he cannot of 
necessity possess himself. It means that the 
jeweler or his salesman should have a knowi- 
edge of what is proper and appropriate for 
the purchaser and this to a certain extent 
includes a knowledge of the styles of dress 
and febric which will form the background 
on which the jewelry is to appear. It also 
means that the jeweler must have a knowl- 
edge of gold, silver, platinum and the other 
metals from which the wares which he han- 
dles are made as well as a very good knowl- 
edge of gems, their characteristics, their 
relative differences and (when possible) their 
association with tradition and sentiment. 
When these are at his command the jeweler 
can not only aid the customer in selecting 
but can give to him or her a vast amount 
of information which will make the article 
purchased a subject of interest and delight 
outside of its intrinsic value. 

Proper salesmanship combined with a 
knowledge of modern merchandising methods 
and proper advertising and publicity cannot 
help but spell success to the retail jeweler 
in 1925 unless all signs fail at the present 
time. Now is the time for the retailer to 
perfect and increase his knowledge of all 
these lines, and there is no better way for 
him to do this than to carefully follow the 
articles on the various subjects relating to 
the jewelry trade both on merchandise and 


Success Must Be 
Built on a Proper 
Foundation 
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merchandising methods as well as the tend- 
encies in style, that will appear regularly in 
THE JEWELERS’ CircuLAR from week to 
week throughout the year. 


Different Treatment T snc ga a 


for Honest and Dis- 
h Renin general crop of bank- 
onest Bankrupts ruptcies and financial 


embarrassments throughout the country and 
in this the jewelry trade has its fair share 
because January is always the season for 
business failures owing to the fact that the 
Christmas trade often decides whether the 
jeweler can go ahead or will have to go 
under. Of the failures so far reported, some 
have been due to incompetence, some to bad 
business methods employed, some to extrava- 
gance or ignorance on the part of the debtor, 
and some to circumstances over which the 
debtor has had no control. But, in addition 
to these, there have been some embarrass- 
ments that indicate practices on the part of 
the debtor that are most reprehensible and 
others in which the surrounding circum- 
stances are suspicious to say the least and 
indicate a desire on the part of the debtor 
to get away with assets that rightfully be- 
long to his creditors, 

Unfortunately in our trade, as in other 
industries, business embarrassments are too 
often treated in one general way and no 
careful differentiation is made between 
settlements with the honest and the dis- 
honest debtor. This is wrong, absolutely 
wrong, and works an injustice not only to 
the creditors involved in the failure but to 
every retail jeweler to whom those creditors 
sell. It is time that there should be a com- 
plete reformation in the handling of insol- 
vencies in the jewelry trade and we feel no 
better time could be taken to start such a 
movement than in the beginning of the year 
1925. 

The policy that has heretofore existed 
among the great mass of manufacturers and 
wholesalers, i. e., to get any kind of settle- 
ment from their insolvent customers and 
let the latter go on in business and continue 
as an outlet for their merchandise, is 
fundamentally wrong. There is no reason, 
either economic or ethical, why the crook 
and the honest man who has become em- 
barrassed should be treated on the same 
basis. And even among the honest bank- 
rupts there is no reason why the competent 
business man whose troubles are due to an 
unusual combination of circumstances, should 
be treated in the same way as the incom- 
petent and ignorant dealer whose improper 
business methods have brought this trouble 
on himself. The competent businessman 
embarrassed by sickness or other circum- 
stances over which he has no control, should 
be aided and helped in every way, put on 
his feet and given an opportunity to con- 
tinue. The incompetent or ignorant man 
should be aided in winding up his business 
but given no encouragement to continue. 
But the dishonest bankrupt should not only 
be not allowed to settle and continue in 
business, but every agency of the law should 
be invoked to see that he is punished for 
his acts and every means taken to see that 
there is no opportunity for him to get credit 
again. He should be driven from the jewelry 


‘business which he has disgraced. 


Many manufacturers and wholesalers have 
for years been standing in their own light 
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and the light of their customers in the way 
they have acted in bankruptcy matters ang 
the little thought that they have given tp 
the subject and their lack of perspective has 
been the greatest aid in developing crooks 
in our business. We have agencies in the 
industry for the investigation of all bank. 
ruptcies and to aid and adjust the affairs of 
these honest men who have been unfortunate 
but whose business can be conserved by 
proper adjustment with and control by the 
creditors. To preserve such outlets for 
merchandise by carrying the debtor over a 
temporary embarrassment is of the biggest 
advantage to the trade. Even if the ip. 
competent is allowed to continue in business, 
the loss is not one that falls on the general 
industry but only upon the creditors who 
will continue to sell him. 

However, when an easy settlement or 
compromise is granted to the crook, the act 
strikes at the vitality of the jewelry in- 
dustry at large, for when such a man has 
been able to conceal or dispose of assets and 
make a settlement to creditors upon a false 
statement of his position, he has been put in 
a position to illegitimately compete with 
every honest man who is paying creditors 
100 cents on the dollar. Such a debtor can 
sell at prices that his honest competitor can- 
not dream of meeting, and therefore, put the 
honest man under a handicap which makes 
competition practically impossible. 

Why is it our manufacturers and whole- 
salers haven’t realized this condition fully? 
Do they not see that in this careless settle- 
ment with the dishonest bankrupt, they not 
only lose money themselves but give no en- 
couragement to their honest customers to pay 
their debts in full? In addition, by reward- 
ing the dishonest man for his dishonesty, 
they encourage him and others to continue 
such practices in the future. Is it because 
they have no financial perspective? Is it 
that the dime in front of their eye is as big 
as the dollar that stands a little bit off in 
the distance? If not, why do they com- 
promise with the bankrupt in order to get 
some kind of a settlement knowing for every 
dollar they get, their honest customers will 
lose many. Can they not see that the most 
profitable way to meet the situation is to 
fight the dishonest debtor to the end, and if 
necessary, go into their pockets again im 
order to put him out of business or to put 
him in jail where he belongs. 





i la -asing to note 
Articles on Jewelry | ! 1S pleasing to . 
the increase in the 


That. Should Be number of legitimate 
Encouraged articles on jewelry 
subjects that are being published in the 
magazines and newspapers of the country 
because all such articles tend to increase the 
interest of the public in jewelry generally 
and accentuate the association of sentiment 
with the wearing of jewels in a way that 
can do no harm to our industry. Proper 
publicity of this kind is a most valuable asset, 
whereas improper publicity that accentuates 
the sensational element, without relation t 
facts, is a distinct handicap to the jewelry 
business. While the jeweler should ever be 
ready to do his work to suppress the pub- 
lication of improper articles, on the other 
hand, he should do everything in his aie 
es 
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Julius Kaufman, of Goodfriend Bros., 542 
Fifth Ave., sailed for Lurope recently on the 
Aquitania to visit the foreign pearl markets. 

The office of the G. & G. Watch Co., im- 
porters of Swiss watches, has been moved 
from 15 W. 36th St. to Room 607 at 1431 
Broadway. 

Frederic’s, pearl and jewelry dealer now 
located at 45th St. and Fifth Ave., will move 
their business on Jan. 10 to new quarters at 
559 Fifth Ave. 

Schanfein & Tamis, goldsmiths and man- 
ufacturers of gold, platinum and enameled 
novelties, have removed their office and fac- 
tory to 36 W. 47th St. 

S. R. Lang announced last week that he 
has resigned as secretary of the Gothic 
Watch Co., Inc. Mr. Lang has made no an- 
nouncement as to his future plans. 

John Weiss, for almost 20 years with 
Arthur Silberfeld, has started in business on 
his own account in Room 1614 at 170 Broad- 
way, where he will import diamonds. 

The Corning Glass Works announced sev- 
eral days ago that Jesse W. Relyea, formerly 
of Ferdinand Bing & Co.’s Successors, has 
become associated with their Steuben sales 
division. 

According to an announcement made last 
week, Joseph Fishbein, who represented the 
Bruner Watch Co., 93 Nassau St., in the 
south and on the Pacific Coast, has severed 
his connections with that concern. 

Ross Hart, formerly with Adolph Luthy & 
Co., is now connected with the firm of Op- 
penheim & Struss, importers of diamonds, 
20 W. 47th St., and will travel through the 
south and Coast territories for the concern. 

According to an announcement made by 
Good-Siegel, Inc., importers of watches, 40 
John St, Jack Belgard will again represent 
this concern on the Coast, making his head- 
quarters at 711 Title Guarantee building, 
Los Angeles, Cal. 

Edward A. Weinschenk, who represented 
the 0. J. Somers Co. on the road, and Alex. 
W. Rothschild, manager for the same firm, 
have started in business as Weinschenk & 
— with headquarters at 36 W. 47th 
where they will carry a line of platinum 

famond jewelry. Mr. Weinschenk will call 
on the trade shortly. 

Milton L. Braun has been admitted as a 
serteer in the O. J. Somers Co., 36 W. 47th 
- Pe concern also announces that Ernest 
ri ge gg Mr. Brandt are new addi- 
hes { pigeons force and that Ss. 
territortes te Masi omers will cover the 

Wie Chat @ ore. 
Pe ae es E. Hancock Co., of Provi- 
facilitate tah week that in order to 
York aati it has discontinued the New 
Hatch wit me in the future Walter E. 
rect from ~ upon the trade, traveling di- 

rovidence. The Hancock con- 
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cern also announces that E .H. Ingerson will 
represent it after Jan. 1 in New England 
and New York State. 

Harry Meyer, who has long been city 
salesman for Goodfriend Bros., gem import- 
ers, 542 Fifth Ave., and who has been con- 
nected in all with that firm for the past 17 
years, resigned Jan. 1. Mr. Meyer is start- 
ing on a pleasure trip to the south, and in- 
tends to go first to Miami by automobile. 
He has deferred his business plans for the 
future until after his return. 

Attention has been called to the fact that 
judgment for $1,538 filed in the City Court 
recently by Alex Osborne against Rudolph 
Kassler, 93 Nassau St., has been satisfac- 
torily adjusted. Judgment was entered by 
default when Mr. Kassler did not answer 
the case. There was some disagreement as 
to the amount to be paid. This matter has 
now been amicably adjusted. 

The many friends of J. A. Patterson, who 
has represented Hayden W. Wheeler & Co., 
58 W. 40th St., for many years in the mid- 
dle west and far west, will regret to learn 
that, owing to ill-health, he has been com- 
pelled to retire from the road. Addison W. 
Roubaud, who formerly represented the 
Wheeler concern in the middle west, has 
again joined this organization’s sales force, 
and expects to visit his old friends shortly. 

A default judgment for $1,038 was filed 
in the City Court on Friday by George F 
Jordan, diamond merchant at 9 Maiden Lane, 
against Mayer Loeb, who was served with 
the papers at 51 E. 96th St. The plaintiff 
alleged that he sold the defendant a brilliant 
weighing 8.38 carats, having a reasonable 
value of $2,195, with a platinum setting 
worth $75. He alleged that only $1,250 was 
paid, leaving due the amount sued for. Loeb 
did not defend the case. 

A fire which threatened the destruction of 
a number of houses early Thursday morn- 
ing, completely gutted the office of the Alvin 
Silver Co., at Sag Harbor, L. I, N. Y. 
The factory of the concern, however, was 
not harmed in the least, and the concern an- 
nounces that the destruction of the office 
will not affect in any way the production 
and shipment of goods. The fire started in 
a dwelling house not far from the Alvin 
concern’s quarters. While the firemen were 
battling to subdue this blaze, sparks reached 
the office building of the concern. Only one 
wall was left standing. 

Ernest Pritchard, who was formerly as- 
sociated with the management of the jewelry 
section of a New York department store for 
over seven years and who returned from a 
trip to Europe last November, has accepted 
a position with Marcus & Co., Fifth Ave., 
this city. Mr. Pritchard has had wide ex- 
perience and spent nine years in one of the 
leading stores on New Bond St., London. 
Before that time he was general manager 
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for the Mappin & Webb store at Rio de 
Janeiro, Brazil, where he resided for several 
years. Mr. Pritchard established and con- 
ducted the first English jewelry store in 
Brazil for the Mappin & Webb concern. 

Joseph C. Manheimer, a resident of Chi- 
cago, who- died on Dec. 30, 1923, left an 
estate of $204,301, which included property 
in New York valued at $78,100. The chief 
asset in New York was 750 shares of Louis 
Manheimer & Bros., Inc., dealers in watches, 
valued at $75,000. An affidavit by Robert 
E. Samuels, attorney for the estate, stated 
that the corporation began business Jan. 1, 
1923, and that at the end of the year it had 
assets of $409,610, which included $22,509 
cash, $259,143 accounts receivable, and $118,- 
112 inventory. The liabilities were $123,163 
accounts payable and $14,442 tax reserve. 
The balance of $272,005 was represented by 
$200,000 capital stock and profits of $86,447 
for the year 1923, less the reserve of $14,442. 
Mr. Manheimer left his estate for life to his 
wife, Mollie Manheimer, of 5483 Hyde Park 
Blvd., Chicago, and on her death it goes to 
two sons, Bertram H. and Arthur E. Man- 
heimer. 

A judgment was filed in the Supreme Court 
on Friday last by the Rogers Silverware 
Redemption Bureau, Inc., restraining the 
Rogers Redemption Bureau, Inc., Edward 
Weiss, David Miller and Harry Sussman; 
from continuing to do business in New York 
or anywhere else under any name including 
the word “Rogers,” or any other title simi- 
lar to that of the plaintiff. A preliminary 
injunction in the case was granted by Jus- 
tice Erlanger last February. The case was 
sent to Emanuel B. Cohen as referee to take 
testimony as to the profits made by the de- 
fendant corporation since it was organized 
in 1922, for which the defendants were di- 
rected to account. The referee awarded 
$5,000 damages to the plaintiff, and this 
award was confirmed by the court. When 
the case was heard, Goetz & Jacoby ap- 
peared for the defendants, and stated that 
the Rogers Redemption Bureau had gone out 
of business, and that it had no assets, ac- 
cording to Harry Sussman and David Miller, 
who appeared by subpcena. Sussman testi- 
fied that the corporation had an office at 1123 
Broadway and 101 Reade St. before it quit. 
He and Miller consented that the $5,000 
judgment be entered against the corporation, 
but not against them. 

Henry Agate, of the Bonner Mfg. Co., 
who was recently the victim of a robbery 
at New Orleans, La., left for that city today 
(Wednesday) where he will testify at the 
trial on Friday of Mr. and Mrs. Edwin 
Foss, who were arrested in New York as 
alleged participants in the hold-up. As told 
in these columns at the time, Mr. Agate’s 
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They know that time locks, reenforced concrete and bomb proof steel 
cannot be broken through and that watchmen with time clocks to punch 


do not sleep. 


The Title and Realty Safe Deposit Company in our Annex at 5 Maiden 
Lane has boxes from $6 per year up. You can enter through our build- 


ing if you wish. 





Burglars Versus Safe Deposit Vaults 


HE know of no case where burglars have even tried to rob the modern 
up to date safe deposit vault. 
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COMBINED WITH THE WORLD-WIDE FACILI- 
TIES OF A GREAT FINANCIAL ORGANIZATION 
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trunk was broken open and ransacked while 
he was stopping at a New Orleans hotel. 
Shortly after the robbery, Mr. and Mrs. 
Foss were arrested in New York and a 
jeweler and pawnbroker were also indicted 
for receiving part of this stolen loot. 

It was announced last week that David 
Lichenstein has severed his connections as 
an active member of the L-B Jewelry Mfg. 
Co. Inc. 1465 Broadway. 

W. C. Wilder, formerly with The Mon- 
trose Watch Co., is now associated with the 
organization of Charles Kivel & Co., im- 
porters of watches and novelties, with offices 
at 93-99 Nassau St. 

L. B. Howard, now representing Borokove 
Bros., manufacturers of rings, bracelets, etc., 
will in the future call on the jobbing trade 
in New York, Newark, Philadelphia, Balti- 
more, Boston and the west. 

The C. G. Braxmar Co., for about 30 
vears located at 10 Maiden Lane, has signed 
a 10 year lease for space in the Automobile 
building at 242 W. 55th St. The concern 
will move some time in March. 

The Ciner Mfg. Co., Inc., has, moved its 
factory and offices to more spacious quarters 
at 36 W. 47th St. The concern has equipped 
its new quarters with every modern facility 
for the production of merchandise. 

Involuntary bankruptcy proceedings were 
instituted in the United States District Court 
last Monday against Morris Waxman, retail 
jeweler, 138 E. Houston St., this city. The 
petitioning creditors include: M. Landau, 
$1,553; Reich & Rottenberg, $195, and Reich 
& Sternberg, $929. The jeweler, it is al- 
leged, has assets of $6,000 as against liabil- 
ities of $30,000. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, this 
city, last Friday against Louis Weingarten, 
trading as The Lincoln Jewelry Co., 129 
Columbus Ave., by Jonas Koch, who holds 
a claim for $500. On Monday Judge Bondy 
appointed Percy Michelbacher as receiver 
under a bond of $750. The firm’s assets are 
said to total $1,500, while the liabilities are 
estimated at $3,500. 

The police of Paterson, N. J., are holding 
a man in that city on suspicion of being one 
ot the pair who on Saturday morning, Dec. 
13, held up and robbed the office of the 
Pioneer Watch Co., 15 John St. The re- 
ported holdup took place about 8:30 o’clock 
in the morning while I, Marmorstein, a 
member of the firm, and a workman were in 
the shop. They told the police that two men 
posing as customers walked in, and after 
tying up their victims robbed the safe of 
stock worth $35,000. 

: Irving Dubin, recording secretary of the 
se Retail Jewelers’ Association, will 
ce png S. Stanley Solomon, 
eae a — _ watchmakers’ and 
New “id ee ies, 21 Maiden Lane, through 
his trips ms nd and New York States, making 
acti m rag pe Abe Blustein, Wash- 
ies ts ic aa +. southern representative, 
trip and left rd fast week preparing for his 

“dors y automobile for his territory, 

ther travelers for the Solomon concern 
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now on the road are: George S. Shindel, 
covering eastern Pennsylvania; Jack Vogel, 
New Jersey, and Karl Kaplan, New York 
city. 

Three men who, the police allege, were 
trying to engage a Brooklyn butcher in a 
fake diamond sale were arrested Saturday, 
and held in $5,000 bail each by Magistrate 
James Short. Two of the men, the police 
say, posed as seller and purchaser of dia- 
monds which they declared to be worth $25,- 
000. The third, a man of 64 years, said he 
was a Maiden Lane diamond expert. The 
police say that one man pretended to be 
selling the diamonds to another man in the 
shop of Louis Shain, 237 Glenmore Ave., 
Brooklyn, and that the two attempted to get 
Shain to purchase the stones, which were of 
little value. They are held on charges of 
attempted grand larceny. 

Harry H. Harris, trading as the De Luce 
Jewelry Co., retailer, 806 Eighth Ave., was 
petitioned into bankruptcy in the United 
States District Court, this city, on Monday, 
Dec. 29. Louis Cohn, with a claim for $500, 
was the only petitioning creditor. An order 
appointing Charles Van Hagen, Jr., as re- 
ceiver under a bond of $2,500 was issued by 
Judge Bondy the same day the petition was 
filed. This order places the firm’s assets at 
$5,000, consisting of silverware, gold and 
articles mounted with precious stones. The 
liabilities are estimated at $15,000. Just 
prior to Christmas this firm reported to the 
police that their place of business had been 
broken into and robbed. 

Through the efforts of the Jewelry Crafts 
Association a meeting of all the tenants in 
the new building at 36 W. 47th St. was held 
on Tuesday afternoon, Dec. 30, for the pur- 
pose of discussing ways and means of 
proper protection for this building, which is 
entirely occupied by jewelers. The outcome 
of this meeting, in which the tenants had co- 
operation and support of the building owner, 
was the agreement to install a signal system 
in each office which will connect with a siren 
and indicator in the entrance. The indicator 
will show just where the alarm is sent from. 
The owner of the building has also hired 
ex-detectives as an elevator starter and a 
freight elevator operator. These men co- 
operate with the lifth Ave. squad, which 
covers this section of the city. 

One of the largest smokers ever held by 
traveling salesmen was enjoyed at the Hotel 
Astor on Monday night. The gathering was 
under the auspices of the leading salesmen’s 
organizations in the United States. It had 
been planned to hold the gathering in the 
Hotel Pennsylvania, but the responses were 
so great that the grand ballroom of the Ho- 
tel Astor was secured for the evening. The 
keynote of the gathering was struck by Jo- 
seph P. Day, the well-known realty operator, 
who urged the salesmen to talk prosperity. 
A number of bouts were staged during the 
evening and were refereed by well-known 
pugilists, including Harry Wills. A high- 
class vaudeville performance, including sev- 
eral stellar attractions, was interspersed dur- 
ing the evening. Max Steuer and Rabbi 
Stephen Wise urged support of the Fed- 
erated Jewish Charities. Joe Humphreys, the 
well-known announcer, officiated during the 
bouts. 

While searching for a man who it is 
claimed took part in the hold-up and rob- 
bery of a mail truck in Montreal, Can., New 
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York detectives, assisted by William Wag- 
ner, assistant superintendent of the Pinker- 
ton National Detective Agency, took into 
custody Louis Weiner, alias “Fancy Louis,” 
who is wanted by the Boston police as one 
of the thieves who, it is alleged, held up and 
robbed the jewelry store of Carl H. Skinner 
in that city. At the time Weiner was ap- 
prehended, the police arrested Jack Gettle- 
son, who was wanted by the police of Mon- 
treal for stealing a pouch containing $30,000 
worth of registered mail. The robbery of 
the Skinner jewelry store took place on Aug. 
8, 1924, and was one of the most daring 
robberies committed in that city for many 
years. The Pinkerton agency has been 
searching for the robbers since the day of 
the hold-up and when Weiner was taken into 
custody with Gettleson, Assistant Superin- 
tendent Wagner recalled that Weiner was 
wanted for the Boston job. Weiner denied 
taking part in the hold-up and denied being 
in Boston on that day but the police, it is 
said, have evidence to prove that he is not 
telling the truth. 
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to encourage the publication of the proper 
articles by calling them to the attention of 
his customers and by seeing to and aiding 
in every way, their circulation. 

A most interesting article of the proper 
kind appears in the January number of 
The Mentor, a publication that goes into the 
homes of intelligent people. The article, 
“The Romance of Rings,” is written by Dr. 
George F. Kunz, of New York, the eminent 
authority on gems and an officer in one of 
the biggest jewelry corporations in the 
world. Dr. Kunz, as jewelers all know, is 
an authority on the subject which he treats, 
for his “Rings for the Finger,” published 
about eight years ago, has since then been 
a standard work on the subject and is unique 
in its field of literature. In dealing with 
the subject for the magazine, Dr. Kunz has 
taken the high lights in the history of rings 
and ring wearing and combined them in a 
way that will hold the attention of readers 
of all ages, and his article is so profusely 
illustrated that it will hold the eye of even 
the most casual scanner of literature of this 
kind. 

Jewelers who have not Dr. Kunz’s work 
on the subject should at least possess this 
shorter article and keep it in their office 
libraries, because much of the material it 
contains may be used to advantage many 
times in the general work and publicity and 
advertising of rings. No doubt such an ar- 
ticle gives new interest to the wearing of 
rings in general in showing what they have 
meant in the past and of what exquisitely 
artistic workmanship they have been the 
subject. 








The Peyton jewelry store, West Liberty, 
la., which had been conducted there 30 years, 
has closed its doors and the stock sold out. 
P. C. Peyton, the founder, died two years 
ago and his son, Carl, has continued the 
business since. Carl will become associated 
with the sales force of the Parker Pen 
Co. 
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National Park Bank of Netw Dork 


214 BROADWAY 


Capital, Surplus and Undivided Profits - $33,800,000 





The National Park Bank is essen- requirements. Highly developed 


tially a financial institution for the departments for credit and trade 
information at the service of our 


customers. 


mercantile world. 
Founded by merchants in 1856—it 
has grown steadily through the years Trust Department acting in all 
in the value of its service and the fiduciary matters. 
number of its friends. Merchants 

Foreign Exchange Department. 


and manufacturers in the jewelry 
trade deal directly with officers who Safe Deposit Vaults at moderate 


have a clear understanding of their rentals. . 

















~ GRACE NAT ATION AL BAN K 


A BANK THAT WILL APPEAL TO JEWELERS 
Because it has a merchant’s point of view with a background of Seventy-Three years’ com- 


Because it is of moderate size and offers cordial personal co-operation. 


Directors 
H. C. BELLINGER «- - - - Chile Copper Co. W. H. LA BOYTEAUX - - - - Johnson & Higgins 
GALE H. CARTER Pacific Mail Steamship Co. GEORGE O. MUHLFELD - - Stone & Webster, Inc. 
DAVID DOWS - - - + The Burden Iron Co. J. E. ROUSMANIERE Lawrence & Co. 
W. R. GRACE - - - Ingersoll-Rand Company J. LOUIS SCHAEFER President 
D. S. IGLEHART - - - -W. R. Grace & Co. J. NORRISH THORNE, JHathaway Smith Folds & Co. 
. A. ALLIS lst Vice-President 


mercial experience. 


New York 


Hanover Square 
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Styles That Appeal 


EATURED in our line are many distinctive new creations in gold 
and platinum chains and jewelry that will please your most fas- 
tidious customers. In addition to our own high-grade line of gold 

and platinum chains, we are now manufacturing high grade mountings 


in gold and platinum. 


Sold on M. JABLOW & CO. 


thru the 
Wholesale Trade e 88 Gold St. -:- New York 
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Sagorsky Bros. have moved from 5 Brom- 
geld St. to room 617 in the Province build- 
ing. They are wholesale dealers and manu- 
facturers, featuring d amonds and watches. 

Among the visitors in Boston last week 
were Mr, and Mrs, Wayne Reed, of Mont- 
pelier, Vt. They called on the trade, re- 
newing acquaintance with many of the 
wholesale houses 

Gordon’s store in Lawrence was damaged 
by fire, Dec. 29, in the general alarm blaze 
rm wooden buildings on Essex St. The fire 
originated in the Lenox lunch room and 
spread to Gordon's and other stores. 

It is now expected that the Thomas Long 
Co. will be located in its new store on Sum- 
mer St. by March 1. Workmen are pro- 
ceeding rapidly with the alterations and 
renovations but apparently will not finish 
as soon as originally planned. 

Dominick & Haff, of Attleboro and New 
York, has presented a sterling silver loving 
cup to the Boston Jewelers’ League as a 
prize for h'gh average. The trophy is to 
be won three times to become the property 
of the holder. Another dance is to be held 
by the League at the Music Box, Hunting- 
ton Ave. Jan. 26. The Copley Plaza or- 
chestra has been engaged for the occasion. 

Jason L. Solomon, son of Oscar H. Solo- 
mont, of the Province building, is in Europe, 
where he went to establish permanent offices 
in Antwerp. He reports that a large con- 
signment of damonds and other precious 
stones has just been shipped to Boston. The 
new offices occupied by the Solomon house 
in the Province building are among the 
largest and best equipped in that new 
structure, 

Echoes of the $110,000 Carl Skinner 
jewelry robbery were revived by a report 
trom New York that the police there had 
arrested Louis Weiner, wanted by the Boston 
authorities in connection with that daring 
theft by bandits. The arrest was made on 
description by Chief Inspector McGarr of 
the Boston police, after he learned that 
Weiner was in New York. Early the 
rong of Aug. 20, when Fred W. Ives, 
of the Skinner store, was taking the jewels 
waar the safe preparatory to placing them 
om display in the window, two young men 
—— one of whom wrested a cabinet of 
eg frem Ives’s arms, while the other 
posed a4 gun against Ives’s ribs. Two con- 
fers ofthe eobbers stood om guard a 
wheal a + fie ule a fifth remained at the 
tt tal automobile. Police and taxicab 
an este +e the robbers made off 
police Selleved . th ey a 
only one, of ‘in ene bane: eat = and 
and that he ope ae oe ms sagen ent 
agent for a ki — finder, * advance 

eves, 
lll 


The Bell-McAfee J 


of 4 concern that hac 





ewelry Co. is the name 
announced the opening 


of a new 2 * 
ee aa at 123 N. W ashington St., 
+ Ga. The new store is under the 


management of R. FE 
'0 Albany, Ga., 1 
Many years he w 
& Armtsrong. 


McAfee, who went 
from Macon, where for 
_ Was associated with Reese 
Jewelers of that city 


THE JEWELERS’ 





Allentown, Pa. 


David Spilberg, jeweler, 407 E. 3rd St., 
Bethlehem, Pa., died suddenly of heart 
failure at his home, Sunday, Dec. 21, while 
conversing with his family. 

Harold B. Rex, son of Jeweler Fred W. 
Rex, Lehighton, who holds a_ responsible 
position with the General Electric Co., 
Lynn, Mass., is recovering from a serious 
illness of three weeks’ standing with 
tonsilitis and grippe. 

Louis W. Schattenstein, jeweler, reported 
to the Bethlehem police that an automobile, 
owned and operated by Earl T. Weil, 
crashed into the rear end of his machine 
on E. 4th St., damaging his rear light, tire 
rack and fender. The accident occurred 
Thursday noon. 

The new clock in the 175-feet-high tower 
of St. Joseph’s Church, East Mauch Chunk, 
Pa., has been set in operation, and is 
visible from every part of the city. The 
big timepiece was manufactured and installed 
by the Seth Thomas Clock Co. It will be 
illuminated by night, as soon as the electrical 
work can be completed. 

The Liachowitz jewelry’ store, W. 
Centre St., Mahanoy City, Pa., was badly 
damaged by fire which destroyed more than 
$300,000 worth of property in the heart of 
the business section. The building is owned 
by C. H. Liachowitz, the upper floors being 
occupied by the Liachowitz family. Jack 
Chinitz, Laurel St., a watchmaker for 
Liachowitz, who also roomed with them, 
lost all his belongings. A considerable 
amount of jewelry was damaged by fire and 
water, some of which it is believed can be 
salvaged. The loss was $80,000, one-fourth 
ot which was covered by insurance. The 
blaze started in the callar of the Majestic 
building, where combustibles are believed to 
have been ignited by the furnace. The 
heat was so intense that it melted four gas 
meters from their pipes, freeing currents of 
gas which fed the flames. 








Reading, Pa. 


The North Ninth Street Merchants’ Asso- 
ciation made awards amounting to the value 
of $3,000, in connection with a Christmas 
Holiday contest inaugurated just before the 
holidays. The following jewelers doing 
business in this locality donated the follow- 
ing articles: Norman B. Keeport, 132 N. 
Oth St., chest of silver; Arthur Schwemmer, 
214 N. Sth St., white gold wrist watch; R. 
Seaman, 38 N. 9th St., mantel clock; James 
W. Kalbach, 13 N. 9th St., silver bread tray. 

The Christmas trade in Reading, while 
comparing favorably with last year, was not 
as good as might have been expected. The 
fact that during 1924 there was cortsiderable 
unemployment had its effect on the holiday 
business. Again, the Christmas savings 
funds that heretofore have proven to be a 
larger factor in the volume of trade were 
th's year in no small degree used to pay 
debts that were contracted during the de- 
pression that prevailed in the Summer and 
Autumn. It would be diffcult to say just 
what the local holiday trade amounted to 
in dollars, but the president of the Merchants 
Bureau of the Chamher of Commerce esti- 
mated it at between $3,000,000 and $4,000,000. 
This is about on a par with sales for 1923 
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Carl Schaller, with W. W. Appel & Son, 
visited Philadelphia last week. 

Jeweler Arthur Schwemmer, Reading, Pa., 
visited Lancaster last week, as did L. 
Maule, Oxford, Pa. 

The Hamilton watch factory Christmas 
holiday was a short one, operations being 
resumed on Dec, 29, 

Edwin F. Shepler, Vandegrift, Pa., with 
B. L. Hunt & Co., spent the holidays with 
his friends in Lancaster. 

Alexander McFarlane, Schenectady, N. Y., 
has entered the Bowman Technical School 
for a special course in jewelry work. 

B. H. Hackenberger, with Ezra F. Bow- 
man’s Sons, is an the sick list and Norbert 
Danz is recovering from an attack of the 
grippe. 

Lancaster merchants and a_ Lancaster 
banking institution gave gifts to the first 
Lancaster baby born in 1925. Among the 
eift-givers were Kranich Bros, and Ezra F. 
Bowrran’s Sons. 

Local jewelry stores have returned to 
their regular closing hours, 5:30 p. mM. daily 
except Saturday, when they close at 6 P. M. 
All business in Lancaster was suspended 
on New Year’s Day. 

John Brubaker, late with the York store 
of Kranich Bros., has taken a position as a 
traveling salesman for Saul L, Solomon, 
Lancaster. Miss Lillian Kantor, head book- 
keeper for Mr. Solomon, has resigned to 
take a position in New York. 

William F, Smith, Swedesboro, N. J., 
vis'ted the Bowman Technical School, of 
which he is a graduate, last week. He came 
in his automobile. Another visitor was also 
a former student, Edward Montandon, with 
Ira Long, of Chambersburg, Pa. 

The jewelry store of William L. Rineer, 
255 N. Queen St., was damaged last week 
by water and smoke, due to a fire in the 
cellar, to the extent of $600. The building 
in which the store is located is an apartment 
house and the fire was confined to the 
cellar, which Mr. Rineer does not occupy. 
Insurance covers his loss. The jewelry 
stores of W. W. Appel & Son and Kranich 
Bros. are nearly opposite the Aldine Theatre, 
which was damaged by fire to the extent of 
$150,000 the same day as the other fire. 

Local jewelers generally say that the year 
1924 was a prosperous one for them. And 
conditions in business here were peculiar. 
Bank clearings, usually considered a 
barometer of business, declined over 
$15,000,000, the year’s clearings being 
$149,071,465.96. The jewelry trade during 
Decerrber was fairly good, yet there was a 
decided falling off in general business. The 
failure of the tobacco growers of the county 
to sell their 1924 crop, worth at least $5,000,- 
C00, hit business interests hard. But the 
building operations of 1924 were the greatest 
in the c’ty’s history, the work totaling 
nearly $5,000.000. In spite of everything, 
however, business people here are optimistic 
and believe the outlook for business in 1925 


good. 








Everard & Son is the successor to E. F 
Everard & Son, Pasadena, Cal 
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Chicago Notes 


A. B. Paulsen, manager of the Chicago 
office for the Waite-Thresher Co., is spend- 
ing this week in the northwest, calling on 
the trade. 

J. L. Teeters, of J. L. Teeters & Co, 
Lincoln, Nebr., called on his many friends 
in Chicago last week, and while here looked 
over the markets, 

Harry [riedlander, buyer for Jos. Gumm, 
Jackson, Mich., spent several days in Chi- 
cago last week looking over the market ana 
replenishing his stock, 

J. Zimmern, of the firm of Henry Zim- 
mern & Co., New York, called on the trade 
in Chicago last week on his way to the 
northwest and far west. 

O. E. Benkendorf, silverware buyer for 
Mandel Bros., has left for New York and 
the east where he expects to spend a week 
locking over the markets. 

Dan H. Child, representing the Payton & 
Kelley Co., Providence, R. 1., is spending 
10 days in Chicago calling on the trade on 
his way to the Pacific Coast, 

L. A. Stevens, production manager of 
the Towle Co., Newburyport, Mass., spent 
several days at their Chicago office last week 
taking charge of the inventory. 

L. M. Heyman, of H. M. Heyman & Son, 
Heyworth building, is spending 10 days in 
the east visiting at the factories they repre- 
sent, and making arrangements for the new 
year. 

George Boergerhoff, Chicago representa- 
tive for the Speidel Chain Co., and the Auto- 
matic Chain Co., left last Sunday night for 
the northwest and will be gone for about a 
week. 

H. E. Winterberg, who for many years 
has represented Sproehnle & Co., in the 
larger cities of the middle west, will leave 
next week on an extended trip over his 
territory. 

Fred A. Haller, manager of the Chicago 
office of the Ostby & Barton Co., and T. J. 
Noonan, representative, left Sunday night 
for the northwest and will be gone for a 
couple of weeks. 

J. M. Kelsey, manager of the Chicago 
office of the Waltham Watch Co., left last 
Fr'day for Waltham, Mass., to spend a week 
there visiting at the home office and attend- 
ing a sales conference. 

W. A. Kinsman, vice-president and general 
manager of the Towle Co., spent several 
days in Chicago last week visiting their 
local office and attending a conference of 
their western sales force, 

Mark Cohen, Chicago 


manager for 


Blacher Bros., and Jos. E. Miller, Inc., has 
removed his office from room 1514 to room 
1810 North American building, where he has 
secured a more desirable location. 

H. J. Hagen, who represents the Stein & 
Ellbogen Co. in Wisconsin, spent the holi- 
days with his family at Manitowoc, Wis. 
Mr. Hagen will spend several weeks in 
Chicago getting his new Spring line ready 
to start out on his territory. 

Sam Marks and Maynard Levy, of Marks 
& Levy, auctioneers, returned to Chicago 
last week after a close out sale for M. S. 
Carlton, Watertown, N. Y. This was the 
second sale they had made for Mr, Carlton. 
They are selling this month at the Grainger 
store in Detroit. 

Robert C. Barnstone and J. H. Lempert, 
of H. A. Osgcod & Son, Lewiston, Me., 
were visitors in Chicago last week calling 
on acquaintances in the trade, Both Messrs. 
3arnstone and Lempert left here for Cleve- 
land where they will spend a few days at- 
tending to business. 

B. O. Hess, representing the Frank 
Krementz Co., left last week for Newark 
and the east where he will spend about a 
month at the factory attending the annual 
sales conference and preparing his new line. 
While east Mr. Hess will attend the banquet 
of the Jewelers 24K Club. 

Friends of E. E. Harwood, manufacturers 
representative with offices on the 11th floor 
cf the Heyworth building, will be pleased 
te learn that he is rapidly recovering trom 
a 10 days illness. Mr, Harwood had the 
misfortune of falling on the icy pavement 
and cracking the bone in his elbow. 

Wm. Edward Evans has associated him- 
self with the traveling force of the Hart 
Jewelry Co., and will represent this concern 
through Iowa, Nebraska, Kansas and Okla- 
homa. Mr, Evans is well known in this 
territory as he has traveled it for a number 
of years for J. L. Teeters & Co., Lincoln, 
Nebr. 

Hugh E. King, of the Hugh E. King 
Sales Co., 27 E. Monroe St., left last week 
for Pittsburgh, where he will spend several 
weeks attending the annual Glass and Pot- 
tery Show. Mr. King will be joined at 
Pittsburgh by Clarence D. Lauer, president 
of the Sterling Glass Co., Cincinnati, one of 
the lines represented by him in th’'s territory. 

Charles A. Hubbard and h’s associates, 
who have been conducting a sale for the 
estate of A. J. Nelson, 3959 Lincoln Ave., 
closed it last Saturday after disposing of 
the stock. Since the death of Mr. Nelson, 
the business has been conducted by his two 
daughters and the sale was made in order 
to close up the estate and because the struc- 


ture in which the business was located js 
to be wrecked next month to make way for 
a new bank build-ng. 

Sympathy was extended to George 
Thomas, representative for eastern many. 
facturers on account of the death of his 
mother, Mrs, Lizzie J. S. Thomas, who 
passed away early Tuesday morning, Dee 
30, in her 82nd year. Funeral services were 
held from her late residence, 1630 Warren 
Ave., and interment was at Rosehill 
Cemetery. 

I’, J. Spellman, representing the Towle 
Co. in the south, left last week for his 
territory. O. F. Samuelson. Facific Coast 
representative for this concern; Harry fF 
Hillman, who represents the company In the 
southeast, and C. A. Bartling, northwest 
representative, also left for their respective 
territories and will be gone for the next 
five weeks. 

M. A. Mead & Co., wholesale watch 
dealers, 31 N. State St., announce to the 
trade that L. E. Jackson is now connected 
with their’ sales force, and will represent 
them in the mid-west. Mr. Jackson was 
associated with the sales force of Scott & 
3arger, of this city, for some time, until a 
few months ago, when he resigned his posi- 
tion with them to enter into another field. 

The Roy Mfg. Co., which has been located 
at 309 River St., since its organization, has 
moved to 22 W. Austin St., where the cot- 
cern now occupies two entire floors an 
has over 10,000 square feet of floor space 
The growth of this company have bee 
pronounced and this larger space was neces 
sary in order to install additional machinery 
and add more men to meet the demand for 
its display and stockkeeping fixtures. The 
concern now employs six traveling men and 
on the 10th of January will hold a meeting 
of officers and travelers which will be fol 
lowed by a banquet. 

Henry E. Cohen has announced to his 
friends in the trade that he has severed his 
connections with Strauss & Strauss, 0! 
Newark, N. J., whom he represented in the 
middlewest for the past s‘x years. Mr 
Cohen has associated himself with P. A 
Winterberg & Co., diamond dealers, 
offices on the 18th floor of the Reps 
building, 209 S. State St., whom he # 
represent in the territory from Pittsbute? 
to Denver. Mr. Cohen will remain m ¥” 
cago preparing his line and calling on a 
trade until the end of this month on 
starting on his initial trip for this firm. ‘. 

Among those in Chicago last week visiting 
the market, were: H. E. Snyder, Fair! E 
Ia.; Walter F. Lange and wife, Bloomingt™ 
Ill.; Anton Klein, and daughter of Ripe 
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Wis.; Harve) jackson of Jackson Bros., 
Rockford, Ill.; /*red Moltz, of the Vaile 
Jewelry Co., Valparaiso, Ind.; Frank An- 
sorge of Michael & Ansorge, Green Bay, 
Wis.; Robert Nickell, Kenosha, Wis. 

H. L. Kiger of C. A. Kiger Co., Kansas 
City, Mo., visited in Chicago last week for 
a couple of days. 

Albert Ellbogen, of the Stein & Ellbogen 
Co, has returned from St. Petersburg, Fla., 
where he went to spend the holidays with 
his family. 

Miss Celcia I*ried, representing E. Karel- 
sen of New York, spent the past week in 
Chicago calling on the trade in the interest of 
this firm. 

F. A. Kopsa, representing the Stein & Ell- 
hogen Co., left recently with his wife for 
Miami, Fla. where they will remain for 
several weeks resting. 

Mr. and Mrs. Sol C. Eppenstein, Elgin, 
‘II, announce the marriage of their daughter, 
Helen Aimee, to Harris Hyman, Jr., New 
Orleans, on Dec. 17, in Chicago. 

Chas. Spencer, vice-president, of the Nor- 
ris, Alister-Ball Co., has returned to his 
duties after being home for about 10 days 
recuperating from the holiday rush. 

M. Mandelbaum, representing England, 
Klein & Levy, manufacturers of New York, 
called on the trade in Chicago for the past 
two weeks and left here for the Pacific Coast 
where he will spend about a month, calling 
on the trade. 

Zlotowitz & Wexler, manufacturing jewel- 
ers at 218 S. Wabash Ave., have made ar- 
rangements with the agents of the building 
where they are now located for additional 
space. This concern will occupy about twice 
the amount of room it now has. 

Oscar W. Eckland, member of the board of 
local improvements and proprietor of the 
Central Cut Glass Co., 1114 E. 63rd St., 
was presented with a $3,000 diamond star by 
100 of his friends who held a banquet one 
evening last week at the Chicago Athletic 
Club in his honor. The star was of white 
gold, with a jour carat diamond. 








W. P. Quinton, Pulaski, Ky., boasts the 
oldest timepiece in America, says a recent is- 
sue of The Pathfinder. Mr. Quinton says it 
ticked off the hours before the Boston “tea 
party,” before the settlers landed at James- 
town, and even before the Pilgrims landed at 
Plymouth Rock. In fact, just 103 years 
after Columbus discovered America, this 
“great-great-grandfather’s clock” was tick- 
ng away, having been made at Plymouth, 
England, in 1595, According to Mr. Quin- 
ton, the old clock still keeps excellent time, 
and the only marks of wear that are visible 
are the worn case, sleek wheels and time- 
worn face. It stands eight feet high, is 18 
inches wide, and 10 inches deep. The entire 
works, save the verge wheel, are made of 
wood. Each wheel, including the axle, is 
carved out of a single piece of wood. The 
axles are tipped with ivory to prevent wear. 
Above the facial dial. on a three-quarter 
on Wrought in old gold, are emblems of the 
“sone ahah Though many prominent 
fie eta my them, two have not 
ie tee a Quinton obtained the 
she ta his old school teacher, who 

gnt him his letters from Webster’s blue- 
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Tom Schroeder, advertising manager of 
David Goldman, Inc., downtown Milwaukee 
retail jewelry firm, spent the holiday period 
visiting friends in Detroit, Mich, 

Carl Schroeder, of Fred J. Theleman, 


manufacturing jewelers at Milwaukee, spent : 


three days of the Christmas holidays with 
friends and relatives at Two Rivers, Wis. 

Arthur T. Manthy, watchmaker with Fred 
J. Theleman, Milwaukee, spent Christmas 
Day with his parents at Watertown, Wis. 
Mr. Manthy’s father has not been well of 
late but his friends have been glad to hear 
that his condition is showing some improve- 
ment. 

B. Panik, Cudahay, Wis.; Rhinehold Hille, 
Menomonee Falls, Wis.; Mrs. Adolph Est- 
berg, Waukesha, Wis.; Claude Bartholf, 
East Troy, Wis.; Ernest Starkey, Water- 
ford, Wis.; A. McDonald, of the Roy 
Jewelers, Waukegan, Ill.; Carl Uffenback, 
Fond du Lac, Wis.; H. E. Hinners, Racine, 
Wis.; and O. M. Skovsted, Racine, Wis., 
were among jewelers who called at Mil- 
waukee wholesale houses during the past 
week, 

Robert A. Rank, of the Rank & Motteram 
Co., retail jewelers at Wisconsin and E. 
Water St., has been elected treasurer of the 
Milwaukee Kiwanis Club. In succeed’ng to 
the office Mr. Rank joins a considerable 
number of members of the jewelry trade 
who are at present officers of important 
Milwaukee organizations, Some of the most 
prominent business men in the city are in- 
cluded in the membership of the Kiwanis 
Club. 

August H. Leichtfuss, who has been a 
traveling salesman with the Boszhardt-Possin 
Co. for the past four years and who is well 
known to the Wisconsin trade, is now asso- 
ciated with the William F. Goldberg Co., 
Milwaukee material and findings house, and 
will travel in Wisconsin and upper Michigan 
for that firm. Mr. Leichtfuss assumed his 
new duties on Jan. 2, The Bosshardt-Possin 
Co. plans to put another man on the road 
in the near future. 

Mrs. Anna Troller, mother of George A. 
Troller, manufacturing jeweler at 3602 Lis- 
bon Ave., Milwaukee, died at her home in 
that city during the past week. Mrs. 
Troller was 64 years old. Her husband was 
associated with the jewelry business during 
his life time, being with the Alsted-Kasten 
Co. at the time of his death, and her son 
was brought up in the business, having been 
with the E. H. Warnke Co. before launch- 
ing his own venture. 

Mrs. Praxeda Lein, pioneer resident of 
the south side of Milwaukee, died on 
Wednesday, Dec. 24, at the ripe old age of 
73 years. Mrs, Lein was born in Germany 
and came to Milwaukee and the south side 
as a young girl. During her lifet’me here 
she has been an active charity worker and 
one of the charter members of St. Anthony’s 
Catholic church. She is the mother of Mrs. 
Edward Motl, wife of the well-known south 
side jeweler and president of the Mitchell 
Street Advancement Association. 

Shortly after a padded brick was thrown 
through the window of the Jacob Erlien 
jewelry store, 916 Walnut St., Milwaukee, 
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three detectives arrested Arthur Morrison, 
30, colored, at his room where they found 
most of the $500 worth of jewelry. The 
robbery took place Christmas morning at 
5 o'clock and Morrison was arrested two 
hours later. Morrison was arraigned in 
district court on Dec. 29 charged with the 
robbery and succeeded in having his case 
continued until Jan, 8. He was placed under 
$1,000 bail. 

Steve Gore, present undersheriff and 
sheriff-elect, was recipient of a_ beautiful 
star for Christmas the gift of a host of 
Winnebago county friends. It is a six- 
pointed, hand engraved star of solid gold, 
upon which is mounted a circle of black 
enamel with the words, “Sheriff of Winne- 
bago County” embossed upon it in gold. 
Inside the circle is a beautifully carved 
spread eagle in the breast of which is a 
large diamond. The star is on display in 
a window of the J. R. Chapman & Son 
jewelry store, one of the leading retail 
firms of Oshkosh, Wis. 

Although most Milwaukee wholesale 
jewelers report having done a “satisfactory” 
Christmas business very few of them will 
make a comparison between the volume this 
year and in past years. The Reliance Silver 
Co., however, is one of the exceptions and 
reports that its 1924 and December business 
are its second biggest year’s and its second 
biggest December’s business in its history. 
Edward M. Wals, of the Reliance company, 
says that although June, July and August 
were very poor months, December was ex- 
ceptionally good and the company did a five 
rer cent, increase in business for 1924 over 
1923. 

The West Allis Star, weekly newspaper 
of Milwaukee’s largest suburb, recently com- 
plimented Sam Dalin, one of the most pro- 
gressive of Milwaukee’s suburban jewelers, 
as follows. “The past year has witnessed 
the steady progress made by Sam _ Dalin,. 
West Allis’ leading jeweler. Upon the mov- 
ing of the music division, Mr. Dalin made 
extensive alterations to have more room for 
his rapidly increasing patronage. A _ spa- 
cious optical department has since been added 
to the many features which have merited 
for the store its steadily increasing patron- 
age. The Dalin Jewelry Co. has grown 
and will continue to expand as purchasers 
are always assured of sound values and 
courteous efficient service.” 

Women are no longer superstitious about 
changing their wedding rings although there 
was a time prior to 1910 when most of them 
would no more think of such a thing than 
they would think of changing their husbands, 
according to Milwaukee jewelers. The 
majority of younger married women in Mil- 
waukee, the jewelers say, now exchange 
their wedding rings as each new style gains 
popularity. For more than one-half century 
before 1910 a wide but thin ring was the 
prevailing style, but since that date there 
have been more than a dozen changes. After 
1910 the rings became narrower and thicker 
but the style continued yellow gold. Later 
green gold became popular and after that 
carved rings of both green and yellow gold 
became the vogue. During the inflated war 
period platinum came into use and now, ac- 
cording to Archie Tegtmeyer, Grand Ave. 
jeweler, narrow platinum bands set with 
diamonds are the proper thing for the young 
brides. 
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i the firm of Breen & Jaccod, 


J. S. Breen, oi t : = JS ’ 
and president of the Greater Cincinnati 
Horological Society, was confined to his 
home for several days with a heavy cold. 

Maurice Phillips, treasurer of the Richter 
& Phillips C remembered every employe 
of the firm at Christmas time, and he was 
also remembered by employes of the West- 
ern Union office in this city, who sent him 
4 telegram wishing him well in the New 
Year. 

Elmer Hunsicker, 27, legal representative 
of the Greater Cincinnati Horological So- 
ciety, stole a march on his friends by being 
quietly married to Miss Etta Buschle, 23, 
209 Clifton Ave., last Saturday evening at 
Covington, Ky. The news did not come 
out until Tuesday, when it became known 
that Mr. Hunsicker had engaged an apart- 
ment. The couple met at a dance given at 
the University of Cincinnati several years 
ago. Mr. Hunsicker is a World War vet- 
eran, a director of the Young Men’s Blaine 
Club and an officer in the United States 
Naval Reserve. He posseses a Red Cross 
life-saving medal. 

There doesn’t seem to be much of a let up 
in the orders that are piling into the office 
of A. Sauer & Co. in the Glenn building 
as the house is receiving more work than 
it had before the holidays. The deluge of 
business that swept into the company before 
the holidays booked the firm through the 
month of January, but now it will be a mat- 
ter of two months before all the new work 
is cleaned up. Sauer and his entire force 
work overtime every night and also con- 
tinue working on Sunday, but the rush of 
orders continues, and it will be a matter of 
some weeks before the baskets will show 
any signs of being empty. The firm has put 
on two extra forces of men and also sent 
work out to be done by other firms, but the 
continued stream of new orders is keeping 
the firm's hands completely full. 

Encouraging reports have been sent out 
irém the Jewish hospital in this city about 
the condition of Eli Gutmann, prominent 
member of the firm of L. Gutmann & Sons 
in the Traction building. The wholesale 
jeweler was stricken with a hemorrhage of 
the stomach just after getting out of bed 
Saturday morning and collapsed. A hurry 
call was sent to Dr. R. R. Wilkinson and 
then Mr. Gutmann was rushed to the hos- 
pital. The hemorrhage was a little severe 
at first, and it was thought it might prove 
fatal, but the patient rallied over Sunday 
and was able to take nourishment from 
Monday on. Gutmann was preparing to go 
° his office Saturday morning when the 
“eh senor — he was rushed to the 
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the past year and decided to add another 
man to their list by taking on Ludwig Kohn, 
who formerly was connected with the firm 
of Jonas Koch of New York city. Mr. 
Kohn is widely known in the jewelry profes- 
sion, and he will cover a territory made up 
of Michigan, Pennsylvania, Illinois and In- 
diana, and is scheduled to make his first 
trip immediately after the New Year. An- 
other move made by the firm is that of send- 
ing Harold Hagedorn out on the road to 
cover the southwest. Mr. Hagedorn has 
been associated with the Schwab concern for 
a number of years, but has always been as- 
signed to the house itself. Philip Adler 
will take in both Florida and Georgia on 
his next trip, these States being extra to the 
Carolinas, which he formerly visited for the 
firm. A general expansion scheme has been 
decided upon by the local firm. 

George J. Gruen, of the Gruen Watch 
Co., and newly installed president of the 
Cincinnati Business Men’s Club, has already 
started things moving at the club to make 
it a larger organization. He announced 
Monday that the directors have arranged 
matters so that young men may enroll with 
the club and enjoy all its privileges, but 
they cannot hold office as they will be classed 
as junior members. There is to be three 
classes of the juniors divided into Class A 
B and C. The first class will consist of 
young men between 25 and 30 years of 
age who live in Cincinnati who will pay 
$100 annually. The second class will 5e 
those between 21 and 25 years, who will be 
asked to pay $50 a year, while the third 
group is to consist of those between 18 and 
21 who are sons or wards of regular mem- 
bers. Their dues will amount to $25 a year. 
None of the junior members will be re- 
quired to pay initiation fees nor will they be 
required to own any club stock or pay as- 
sessments. It is expected that the move will 
attract a number of younger Cincinnatians 
who are not now identified with the club. 


Several broadcasting stars will be included 
among the entertainers who will assist in 
the merrymaking that is to be observed at 
the annual dinner-dance of the Wholesale 
Jewelers and Manufacturers Association at 
the Hotel Gibson Jan. 10. The entertainers 
are young women who sang at the studio of 
WLW, Crosley Radio Corporation, several 
times, and while they are not regarded as 
professional the merit of their songs is re- 
garded as being exceedingly high. The en- 
tertainment committee has also secured the 
orchestra that plays nightly at the Kemper 
Lane, this musical organization being se- 
cured only after a lot of negotiation. The 
committee is working very hard to entertain 
every group that will attend the affair, and 
expects to please those who do not dance 
as well as those who do. It is planned to 
work a number of surprises during the 
course of the evening, and something entirely 
different from any preceding party will be 
sprung by several members af the commit- 
tee. The whole affair has been kept a secret 
by two members. who are working with 
Joseph Oberle, maitre d’hotel, to achieve the 
best results, and no one but Arno Dorst 
and Clarence Loeb know what the occasion 
will bring forth. 

“Smiling Ed” Richter, of the firm of 
Richter & Phillips Co., was right in his 
element at the wsual open house that was 
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observed at the Cuvier Press Club on New 
Year’s Day. Mr. Richter was one of the 
“old boys,” five of which were in charge of 
the club for that day, the occasion marking 
the 50th anniversary of the former Cuvier 
Club. The jeweler was a member of the 
old Cuvier Club before it merged with the 
Pen and Pencil Club, the consolidation re- 
sulting in the Cuvier Press Club. As in the 
former days, open house was always held on 
New Year’s day, but in the bygone days 
there was a huge bowl standing on a fes- 
tooned table wh’ch contained a never ending 
supply of the finest eggnogg produced in the 
United States. The first day of the year 
was the most festive in the annals of the 
old club, and this was continued after the 
merger, but the 18th Amendment to the 
Constitution has wiped out this most pleas- 
ant memory. Mr. Richter has taken an ac- 
tive part in the affairs of the club, and was 
on the committee that recently made a com- 
plete investigation of the establishment. He 
wore his broadest smile Thursday and wel- 
comed some of the older members who only 
visit the place once in a great while. 

The heads of wholesale houses in Cincin- 
nati are somewhat pleased over the visit of 
representatives of three lines in the jewelry 
profession, who made their first appearance 
in the “Queen City.” During the past month 
representatives of L. Heller & Son, Joseph 
H. Meyer Bros. and Ben Furman were 
guests within the gates of the “Queen City,” 
and their visit is said to have resulted in a 
handsome number of orders from among the 
wholesale houses in this city. It is the first 
time that any of the aforementioned sales- 
men ever came to Cincinnati, and the differ- 
ent wholesale establishment officials here are 
a little bit pleased over it and expect a 
greater number to include Cincinnati on 
their list within the year of 1925. On the 
occasion of his first visit in Cincinnati one 
of the representatives is said to have booked 
orders for $50,000 worth of goods which 
necessarily would not have been secured 
had he not stopped over. Clarence Loeb, 
who is to be installed as president of the 
local Wholesale Jewelers and Manufactur- 
ers Association Jan. 10 expressed extreme 
pleasure over the results obtained by the 
visitors. “It is likely that we will see more 
representatives of lines which never were 
brought first hand to the dealers in Cincin- 
nati from now on, and this is as it should 
be,” declared Loeb. “During the year 1925, 
which undoubtedly should prove better than 
any preceding twelvemonth, we hope to see 
more strangers within our gates ,and it will 
be the policy of the Wholesale Dealers and 
Manufacturers Association to encourage and 
stimulate a keener line of competition. We 
want the best that is produced in Cincin- 
nati, as it means more business to us as well 
as to those who produce the jewelry, natu- 
rally everyone benefits by the procedure. 
After somewhat of a let-down during the 
past year business picked up a great deal 


_and there isn’t anything on the horizon at 


the present time which would indicate that 
this prosperity isn’t going to last,” concluded 
Loeb. 

Frank Wolpa, W. 5th St. jeweler and in- 
vestor in real estate, bourht the Trevarren 
Flats, 959-961 FE. McMillan St., Walnut 
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DeRoos & Co., 518 W. 6th St., moved 
Jan, 1 to the fourth floor of the Loew state 
building, 

Charles J. 
kenny, located in the Jewelers’ building, has 
gone on a business trip to Santa Barbara. 

Howard Sanders, of the material depart- 


Schwartz, of Schwartz-Kil- 


Sischo & Sons, was married 


ment of C. F. 
Miss Glencora 


recently at Santa Ana to 
Sweet. 

Thos. B. Buchan, head of the manufac- 
turing department of Brock & Co., has just 
been elected Junior Warden of Hollywood 
Lodge., F. and A. M. 

Geo. L. Kronmiller, of the diamond de- 
partment of Brock & Co., went up to the 
Sequoia National Park for a few days after 
the holiday rush was over. 

Frank A. Marcher, lap'dary, is busy finish- 
ing his new building on E. Slauson Ave., 
and installing new machinery preparatory 
to active operation of the plant soon. 

3onham & Little, San Pedro jewelers, 
are preparing to move soon into the new 
Arcade building in the same city, where 
they will have a well located and handsome 
store, 

Ira W. Smith, manufacturers’ agent, is 
starting out for his first trip of the new year, 
expecting to be gone four weeks. He will 
visit all the jobbing points west of and in- 
cluding Denver. 

The sales force of the Donavan & Sea- 
mans Co. is working at top speed taking an 
inventory of stock. The local representa- 
tives of the International Silver Co. are also 
engaged in the same work. 

A. B. Ebner, treasurer of the E. W. 
Reynolds Co., accompanied by his wife, 
spent Christmas Day on the ocean between 
here and Hawaii on board the steamer 
Belgenland en route around the world. 

The A. H. Bullion Co., Inc., San Fran- 
cisco, has discontinued its branch in Los An- 
veles. Henry O'Neil, who has been in 
charge here, is now acting as traveling sales- 
man for Roth-Snow, Jewelers’ building. 

C. W. Nebel, formerly of Milwaukee and 
more recently with “Square Deal” Miller, 
Detroit, is now behind the counter in Brock 
& Co.’s store, well pleased with his loca- 
tion. He came here from Detroit by motor 
car a few weeks ago. 

The effort to prevent auction sales of 
jewelry by “fly-by-night” concerns previous 
to the holidays under the new ordinance 
was only partially successful. A number 
of auctions were closed, but one or two 
continued pending final decis‘on of the 
courts on the legality of the ordinance. 

Robt. Mitchell, watchmaker, who has been 
located at 518 W. 6th St., for three years, 
moved Jan. 1 to a room on the fourth 
floor of Loew’s State building. Mr. Mitchell 
learned his trade in Liverpool, England, 
where he attended the Horological Institute, 
but has been in business in Los Angeles 
for some 20 years. 

The exhibit of the big watch, fine jewelers’ 
tools, drawings and explanations in reference 
to the character and care of watches made 
by Louis Levin in the window of the Security 
Bank, corner of 7th and Spring Sts., has 
attracted so much attention that at the 
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special request of the bank it will be left 
there two weeks longer. 

Paul Grimm, 303 W. 4th St. is having 
some improvements made in his store. A 
balcony is being constructed in the rear to 
accommodate his business offce and an 
optical department is being provided for in 
the rear on the main floor. W. J. Nichol- 
son, who came here recently from Napa, 
will have charge of the optical department. 

Albert E. Lee, who has for many years 
served as Pacific Coast representative of 
Strobell & Crane, Newark, N. J., has re- 
tired from the jewelry business and become 
associated with the W. Ross Campbell Co., 
one cf the big real estate concerns of Los 
Angeles, and of which Clem S. Glass, 
formerly cf Brock & Co., is vice-president. 

At the conclusion of the old year’s busi- 
ness, many jewelers expressed themselves 
as well satisfied with the results. Previous 
to December and during the first days of 
that month the prospects were not so en- 
couraging, but the increase later in the month 
was very gratifying and brought up the 
aggregate for the year to very satisfactory 
results. 

T. J. Bruner, wholesaler in the Metro- 
politan building, reports his business during 
December just past to have been much 
ahead of that during the corresponding month 
a year ago. C. H. Thomsen, of the Bruner 
Co., is expected home in a few days from 
Omaha, where he went to look after the 
company’s branch in that city during the 
holidays. 

Wright, Campbell & Ginder, 707 W. 7th 
St., had a visit from a window smasher 
early in the morning of the day before 
Christmas. A hole about eight inches in 
diameter was made in the glass in their east 
window. The booty secured was, however, 
not great, comprising one watch and a num- 
ber of small articles of jewelry, all of which 
were insured. 

Fred C. Reeve, salesman in the jewelry 
department of the E. W. Reynolds Co., for 
many years, has been suffering from a re- 
currence of trouble caused by varicose veins, 
from which he has previously suffered 
seriously. The strain which he underwent 
during the pre-holiday rush is thought to 
have caused the present attack. He has 
been confined to his home for several days. 

An unusual influx of out-of-town jewelers 
visited Los Angeles wholesale houses im- 
med‘ately before the holiday season closed, 
indicating that business was good with them 
and they had to come for additional supplies. 
Among those who were here were F. E. 
Stinson and F. M. Alley, Pomona; A. J. 
Dutton, Anaheim; E. V. Duncanson, San 
Bernardino; Dr. W. E. Christie, Elsinore; 
Mrs, M. A. Stalmer, Fullerton; A. E. Little 
and A. Delmas, Oxnard; Thos. and Ray- 
mond Finch, Covina; Roy Croft, El Se- 
gundo; Geo. D. Parr, Torrance; Bonham 
& Little and Chas. E. Perham, San Pedro; 
P. W. Andrew, Inglewood; L. C. Haines, 
Watts; Thos. Nevin and M. B. Lipton, 
Long Beach; E. S. Griffin, Azusa; A. Dicks, 
S. Pasadena; Walter Lawrence, O. A. Dock- 
ham, V. B. Redmond and Mr. Gohn, Bur- 
bank; Mrs. C. J. McCormick, Redondo; 
Leo Asher, Alhambra. 








The Trask & Plain jewelry store is dis- 
continuing business at Galesburg, III. 
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Paul Bader is covering Wyoming for | 
Lachmann & Sons Co., in add.tion to his 
reguar territory. 

Max Marcus, northwest representative of 
Sproehnle & Co., left Seattle early in Jan. 
uary for his regular trip to the home office 
of the firm in Chicago. 

_B. W. Andrus, of South Tacoma, and ¢ 
V. Wilbur, of Marysville, Wash., wer 
among the few retail jewelers who Managed 
to call on Seattle wholesale houses during 
the pre-Christmas week rush. 

Edward M. Revitt, formerly proprietor oj 
Revitt’s Diamond and Platinum Shop in the 
White building, has recently returned from 
three months in South America, where le 
established connections for the importing of 
rough diamonds. 

H. K. L. Johnson, salesman for S. A, Per. 
kins & Co., a wholesale house, was married 
Saturday, Dec. 27, to Miss Lula Piles. of 
Seattle, the ceremony being performed in the 
city and the young couple leaving immediate 
ly for California for a brief honeymoon. 

A thorough check of the 1924 holiday busi 
ness in the wholesale and retail houses of 
the city shows a volume we!l up to the ex- 
traordinary record set last year in practically 
all houses, and a slight increase in others 
The very early business was good, with « 
lull later, or about the first of the month 
and more business than could be comfortably 
handled during the last three weeks before 
Christmas. All items of house furnishings 
clocks, flatware, candlesticks, electric appli 
ances, such as waffle irons, percolaters an 
toasters. were better items this year than for 
many seasons. Nove'ties in composition ai 
imitation stone beads in high colors, bracele 
and ring sets, necklace and earring sets, at 
other types of costume jewelry were mutt 
in demand. Watches and stones were watt 
ed in a good grade of goods, instalmet! 
houses registering a bigger volume of high 
priced goods than previously. In genet. 
both retail and wholesale merchants are we 
satisfied with the season’s business, and tht 
after-Christmas lull has not been as emphati 
as usual, indicating, it is thought, a 9% 
vear ahead. 


























































































New Enterprises 











J. W. Rylander has started in the jeweln 
business at Bishop, Tex. ; 

J. R. Palacios has engaged in the jeweln 
business at Eagle Pass, Tex. 

J. A. Jenkins has opened a jewelry # 
repair shop at Everett, Wash. P 

A new jewelry store has been opened » 
R. C. Freeman at Golaid, Tex. ; 

Leo Azose has opened a jewelry sho? 
318 Denny building, Seattle, Wash. 

B. P. Strode has opened a jewelry # 
watch repair shop at Mt. Vernon, Wash 

A jewelry shop has been opened at I 
Jefferson Ave., Saginaw, Mich., by Fred * 
Wilkin. 4 

J. A. Earle has started a jewelry - 
and repair shop at 1923 New Braunfels A* 
San Antonio, Tex. ; 

The Robinson Jewelry Co. 1 
a new concern at E. 58th St. an 
Ave., Cleveland, O. 
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S, H. Friend is leaving during the first 
week in January, for New York, en route 
for the European diamond markets. Mr. 
Friend has not yet decided by what vessel 
he will cross the Atlantic. 

E. Basthcim, of the E. Bastheim Co. 
Los Angeles, has made several trips to San 
Francisco recently on account of the illness 
of his mother who, according to recent re- 
ports is now somewhat improved in health, 

After being for 15 years watchmaker for 
M. Schussler & Co. Charles Attinger is 
starting in business for himself. He has 
taken an offce on the ninth floor of 704 
Market St., where his many friends are 
planning to visit him. 

Out-of-town jewelers visiting the trade 
include: W. Kiefer, Sonoma; George 
Peterson, Redwood City; C. Mantele, 
Stockton; A. J. Wilkinson, Tracy; Earle L. 
Bothwell, San Jose; Phil Doll, Hayward; 
Alvin D. Ebi, Hollister; A. E. Benoit, San 
Mateo; W. J. Jarrett, Palo Alto, and J. 
Kensel, of A. F. Edwards, Oakland, Cal. 

The stock and fixtures of the store at 238 
Stockton St., are to be offered for sale after 
the inventory, now being made, is completed. 
The sale, conducted by A. V. Davidson, 
western manager of the National Jewelers 
Board of Trade, as assignee for Fleissner & 
Kron, has been d'scontinued, and the re- 
mainder of the assets on hand are to be sold 
in bulk. 

The engagement has been formally an- 
nounced of I‘rank L, Jeddis, of the Alphonse 
Jeddis Co., to Miss Claire Bloch, a society 
girl of this city. Frank Jeddis is associated 
with his father as the “Co.” of the firm, 
and is a very active partner, traveling 
thousands of miles every year in this terri- 
tory, in addition to visiting the European 
diamond markets. 

Speaking of the coming year, Martin H. 
Cooper, manufacturers’ representative, said 
that everyone in this territory is looking 
forward to an era of exceptional prosperity. 
Mr. Cooper represents A, Wallach & Co., 
gold chains, etc.; Felco Pearls and the 
American Mfg. Co., of New York, platinum 
mountings. He did well, with all his lines, 
in the pre-holiday business. 

Alan F. Grennan has just returned to the 
States after passing two years traveling in 
Mexico and is now visiting his brother, Tom 
Grennan, with J. R. Woods & Sons here. 
A. F. Grennan is greatly impressed with 
the prosperity of the Pacific Coast, as com- 
pared with the less stable conditions of 
Mexico, but he says that the two Govern- 
ments have now reached a_ satisfactory 
arrangement for preventing rum-running 
along the border. He will take a rest here, 


before making new connections on the Coast, ° 


where he means to stay, 
_ Crisp, sunny weather on the days preced- 
ing Christmas, helped the San Francisco 
retail jewelers to a remarkable degree. J. 
. Spiro, who did some motoring in the 
ay region during the week of Dec. 21, 
said that the roads were full of autos, com- 
ing and going, and the ferries were run all 
= to accommodate holiday shoppers. 
; € last few days developed a holiday trade 
San Francisco, which was much better 
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than anyone had anticipated, and the out-of- 
town demand was largely due to good 
weather and good roads. 

The San Francisco offices of J. R. Wood 
& Sons have been moved to the suite, with 
entrance at 814 of the building, 704 Market 
St. The new rooms of the firm are large, 
light, airy, with excellent accommodations 
in the way of stock room and private offices. 
Business opened in the new offices on Dec. 
29, without any interruption to the heavy 
holiday trade conducted by Manager Ted 
Huggins and his staff. The annual sales 
convention for the Pacific Coast force of 
J. R. Wood & Sons opened on Jan. 5. To 
attend it, Charles C. Davis left the State of 
Washington on Dec. 26, intending to drive 
as far as possible and, if held back by snow, 
take the train.’ Vic. Hahn left Los Angeles, 
on the same date, to drive north to the con- 
vention, 








Cincinnati 
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Hills, for about $90,000. It is an apartment 
building, seven stories high, and is in close 
proximity to the Orpheum Theater. Mr. 
Wolpa has bought a number of holdings 
throughout the city, but this is the largest 
investment he ever made. The Trevarren 
has been sold seven times within the last 
two years, 

Howard Sher, Columbus, O., spent New 
Year’s in Cincinnati, as he was the guest of 
J. Harvey Phillips, vice-president of the 
Richter & Phillips Co. 

Fred Voth has left the firm of Frohman 
& Co., in the Harrison building, in order to 
secure an office position with J. M. Gidding 
& Co., W. 4th St. Voth was connected with 
the jewelry concern for several years, being 
a traveling representative through Ohio, II- 
linois, Indiana and the Virginias. His res- 
ignation became effective at the first of the 
year. 

A bold robbery was effected at the jewelry 
store of J. L. Feldman, 608 Monmouth St.. 
Newport, Ky., across the Ohio River from 
Cincinnati, early Friday morning. Two men 
threw a stone through the display window 
of the store and seized five watches and two 
bracelets with which they escaped. The 
jewelry was valued at about $100. The theft 
occurred within the shadow of the city build- 
ing in Newport, in which police headquarters 
are located. 

L. J. Welsch, of Cincinnati, who up to the 
first of the year was representative of the 
Hamilton Watch Co., has left that concern 
to become identified with the Non-Retailing 
Co., Lancester, Pa. Mr. Welsch has estab- 
lished headquarters in this city for the com- 
pany and will cover the territory embracing 
Ohio, Michigan, Indiana, Kentucky and West 
Virginia. He has been the representative of 
a number of watch companies and while with 
the Hamilton concern he covered Ohio, 
Pennsylvania, Maryland, Kentucky, New 
Jersey and Delaware. 

American business, of which jewelry is 
a prominent factor, loses $1.500,000,000 an- 
mually, according to S. F. Fannon, produc- 
tion engineer of Boston, Mass., who spoke 
before the Cincinnati Advertisers’ Club last 
week. This loss was due entirely through 
the failure of business officials to fully un- 
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derstand employes and obtain their good- 
will. “The greatest problem faced by busi- 
ness Officials is the development of greater 
co-operation and good-will between employer 
and employes.” 





Salt Lake City 


John S. Lewis, well-known Ogden jeweler, 
will soon take his seat in the Utah State Sen- 
ate, to which he was elected in November. 

Dell Chipman, Provo, has re-entered the 
jewelry and watch repairing business. Tem- 
porary quarters have been opened over the 
Whipple electric store which is located o 
Center St. : 

The jewelry stores are a little quiet now 
after the holidays. Most of them enjoyed 
a good business in Christmas presents. The 
outlook for the coming year is regarded as 
excellent. 

There is some talk here of developing the 
Utah jet resources, believed to be equal in 
quality and quantity, if not superior, to those 
of Whitby, England. The interests behind 
the move are figuring on having Parry & 
Parry, Ltd., Keith Emporium building, this 
city, well-known manufacturing jewelers, 
treat the jet. 

The finishing touches are being put on the 
optical bill which the State association will 
have introduced in the legislature when it 
convenes this month. Dr. A. E. Von ' Har- 
ten, Alexander Optical Co., chairman of the 
legislature committee of the association, said 
they hope to have the best optical law in the 
country if this bill passes. 

The Trinket Jewelry Shop, 41% S. Main 
St., retailers of souvenirs, novelties and 
jewelry for many years, was one of the estab- 
lishments damaged by fire during the down- 
town conflagration on Christmas Day. Nine 
or 10 business establishments were affected 
in all, but the Trinket store was the only 
one that carried jewelry. Mrs. Clara Wein- 
stein, proprietor and manager of the estab- 
lishment, estimated the loss at her store at 
$2,000. The place has been closed pending 
rebuilding or repair of the block. 

Irving Miller, manager of the Salt Lake 
City branch of the Riggs Optical Co., re- 
signed on the evening of Dec. 31, after hold- 
ing the position for about two years. He 
will enter the livestock business in Ogden 
immediately, he said. Mr. Miller was great- 
ly liked and his decision to enter another 
business was regretted by his friends here. 
Nathan Hubbard, former manager of the 
branch, but attached to the San Francisco 
office of the company for some time past, 
will succeed Mr. Miller. Mr. Hubbard has 
many friends here. 

The police department is vigorously enforc- 
ing the anti-punch board ordinance, which it 
promised to do recently after jewelers and 
merchants in other lines protested against 
the use of gambling devices in stores, pool 
halls, tobacco stores and other places. 
Judge Johnson, in sentencing a violator of 
the ordinance, a tobacco store proprietor, 
said he could not understand how the de- 
fendant could have the temerity to continue 
the operation of the punch board device in 
his establishment after the announcement 
from the police chief. The jewelers regard 
the action of the authorities as a triumph 
for them. The punch board operators were 


reaping a harvest. 
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Successful merchants on most all of the 
busiest streets of the nation are cashing 
bigger profits from their Kawneer Solid 
Copper Store Fronts. Many pay their 
rent from the extra sales drawn to their 
stores by their Kawneerized show win- 
dows. Some report sales increases of 
50 per cent or more. 


Let us show you how a Kawneer 
Store Front will boost your sales 
totals and profits. 







a Pin this Coupon to Your Letterhead 
COMPANY and Mail it Today 

- 1333 Front St. 

Niles, Michigan 





Please send me one of your 
new BOOKS OF DESIGN. 








Kawneer 


Teele ERgierS 
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Thousands Tell the Same Story 

































































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 
Jewecers’ Circucar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busi.ess. 











Learning About Your Own Business 
from Others 





Written Expressly for The Jewelers’ Circular 




















THE jeweler can learn more about his 
own business from others than he can 
from himself. The “Know-It-All” never 
was a success except in his own estimation. 
The minute the jeweler closes his mind to 
the methods and systems of others that 
minute he ceases to grow. The “You-Can’t- 
Tell-Me-How-To-Run-My-Business” jewel- 
er wilts in the face of the least competition. 
It is the jeweler who is anxious to learn 
from any source who flourishes. 

There is one thing the jeweler will find 
it pays to study more carefully from others 
than any other, and that is “Successful Sell- 
ing Methods.” There is hardly any feature 
of retailing that cannot be overcome by suc- 
essful selling methods, Poor location, 
badly bought merchandise, inadequate store 
equipment and other things that often put 
the jeweler out of business may all be de- 
feated by successful selling methods. 

\ study of selling methods should in- 
clude a very careful analysis of the 
methods of 

! The jeweler himself, 

Il, Cumpeting jewelers. 

IIT. Non-competing jewelers. 
!V. Successful merchants in 
of trade. 

The average 
much to chance, 


other lines 


retail jeweler trusts too 
He does not take a large 
enough view of his possibilities and oppor- 
tunities. He buys his goods and puts them 
on sale. If the public comes for what he 
nas bought he sells it—if he can. Adver- 
lising efiort is abortive because he does not 
know how to advertise properly. His win- 
dow displays are inefficient because he does 
oe learn the principles of scientific window 
salesmanship. His salesmen are ignorant 


0 . " : e 

f the first principles of successful sales 
ards. His own views of how to do 
Du 


sess are narrowed by his environment. 
And the jeweler 
Picture of the ay 
He is just a 

The 
doe 


is not alone, for this is the 
erage merchant everywhere. 
creature of chance, 

jeweler who rises above mediocrity 
$ so through his own efforts, and these 


efforts are only possible by learning to adapt 
the successful principles of others to his 
own business. Ambition and “pep” are 
valuable assets, but these without a knowl- 
edge of how to apply success methods to 
the business will burn out in a very short 
time, 

We can only outline a suggestion for the 
jeweler to use in the study of the success- 
ful methods of others and urge him to apply 
his findings with courage to his own busi- 
ness, The first thing to do in making a 
study of any subject is to analyze all its 
phases. The jeweler must analyze his own 
sales nethods before the knowledge learned 
from the methods of others will be of any 
value to him, 

Selling methods include the following: 

1. The policy of the establishment. 

2. The advertising. 

3. The window and interior displays. 

4. The salesmen’s ability to satisfy cus- 
tomers. 

In analyzing successful selling methods 
the policy of the jeweler must first be 
taken into consideration. What is it? Does 
it fit the location and the merchandise the 
jeweler is offering? Is it the policy that 
meets the demands of the customers? 
Roughly speaking the policy of the jeweler 
might be said to fit the location if it meets 
the needs of the largest number of his pos- 
sible customers. If the merchandise is 
bought with the requirements of the cus- 
tomer in view rather than to suit the 
jeweler’s own ideas of what he should sell 
the policy of giving what is wanted to the 
customer will prove the correct one. 

The jeweler has a hard time doing efficient 
advertising, as much from the limitations of 
his opportunities as from his own ignorance 
of how to advertise efficiently. But the 
jeweler who will be patient and take time 
to study advertising methods, and learn the 
truth about the local situation will find it 
possible to advertise with success. 

The advertising must fit the policy of 
the business. Too many jewelers ape the 


advertising of successful jewelers without 
adjusting their business to the policy behind 


the advertising. The best advertising 
always is that which will inform the 


prospective customer about the merchandise 
the jeweler has to sell, and inspires con- 
fidence in his ability to serve faithfully as 
a purveyor of the merchandise desired. 

The efficiency of the window and interior 
displays are only to be gauged by the sales 
that result from their installation. A 
Tiffany display will not suit 69 per cent of 
the jeweler’s in the entire United States. 
That is just because the business of the * 
SOQ per cent. is on a different basis to that 
of Tiffany. Show the merchandise that the 
people want and they will buy it. Hide it 
and the jeweler will keep his own treasures. 

Salesmanship is a broad subject, but in 
its last analysis it may be summed up in 
the one phrase. Successful salesmanship is 
satisfying the customer with what you sell. 
If that is done there can be little else to 
be desired because it comprehends every- 
thing essential in salesmanship, 

If the jeweler will ask himself a thousand 
questions about these things in connection 
with his own business and digest the 
answers, the disagreeable ones, as well as 
those more pleasant, he is ready then to 
study the methods of others and to com- 
pare them with his own. 

The jeweler must be willing to learn, or 
he cannot do so. He must feel that he can 
learn from others before he will find it pos- 
sible to do so. He must be willing to 
change his mind about any subject the very 
moment he finds he may possibly be wrong 
in his conception of it. If he will study 
successful metheds while in this open-minded 
condition he will learn something every 
time he turns around that will help him to 
grow and prosper. 

How can he study his competing neigh- 
bors? This is a large subject to undertake 
to explain, but a few suggestions may be 
offered for learning the actual policies and 
methods of his neighboring competitors. 
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Fountain Pen 
Business 






























Why Your 
First Sale Should be 


7 ENDURA 


Unconditionally & Perpetually Guaranteed 


tan first self-filling fountain pen to be successfully manufactured and 


merchandised was a Conklin, making possible the sale of many mil- 


In Black and Red. lions of dollars more in fountain pens today, than sales otherwise 
Crescent or lever would have been. 

filler—For Men 

ahaa io The first window display material featuring fountain pens was given to the 
$5.00... $7. dealer by Conklin. 


The first fountain pen manufacturer to check a dealer’s stock and exchange 
slow moving items was Conklin—at the loss of thousands of dollars worth 
of business which other manufacturers got by overstocking the dealer. 


The first perpetual service guarantee on a fountain pen is the perpetual 
and unconditional guarantee that covers the now famous Conklin Endura. 


The bare historical facts of the fountain pen industry show that the deal- 
er selling Conklin pens has always been the first to get the benefits of any 
progressive innovation, so, obviously, the first thing to put into your pen 
and pencil cases in 1925 is more Conklins, because the progressive poli- 
cies originated by Conklin in the past will be constantly and aggressively 
carried on in the future. 





The opportunity to sell Conklin pens and pencils exists always— in Janu- 
ary as well as December. It pays to 








Concentrate on Conklin 


THE CONKLIN PEN MFG. CO. b 
TOLEDO +» OHIO 





m 
pr 
m 
TOLEDO « SAN FRANCISCO 7 
BOSTON LONDON 
CHICAGO BARCELONA . 







Pencils 7 Sets 
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Storekeeping Department. 





=O 
He must go into this analysis with his 
mind free from prejudice. What he wants 


not the mean things about his 


to Jearn 1 q 
neighbors | ut the things that are making 
them successful, or otherwise. The follow- 
ing questions might be put and answered as 
fully as possible: 


Is he apparently doing a good business? 

Is his policy of doing business, as re- 
ported by customers, fairly satisfactory? 
if not, what is wrong? If it is, what is 
it that makes it satisfy the customers? 

Does his advertising appeal to the people? 
How much advertising does he do? Is it ex- 
tensive? Is it general? Is it intensive? 
What mediums does he use? 

Does his store front present a good ap- 
Are the dis- 


pearance? Is it up-to-date ? 
plays attractive? Are they changed fre- 
quently? Do customers talk about what 


they saw in these window displays? 

Do the salesmen satisfy his customers? 
Besides this the survey of the competitor’s 
business should include an analysis of his 
merchandise, his values, his timeliness in 
presenting merchandise, his apparent ability 
to get what the customer wants, and always, 
as far as possible, the opinions of customers 
of his merchandise, his store and its service. 

Large department stores employ a corps 
of “shoppers.” These shoppers are main- 
tained for several reasons, among the most 
important are these: To check up on the 
statements made by the store in its adver- 
tising and compare them with the actual 
offerings; to learn about values compared 
with prices; to learn about new lines the 
shopper’s store may have overlooked; to 
learn of the activities of competing stores; 
‘o compare response to advertisements; to 
learn how the customers like the service of 
the store, etc. 

These large stores do not hesitate to 
adopt methods of other stores if they think 
well of them, nor do they discredit any 
successful method because the other store 
introduces it. They are willing to accept 
any fact at its face value and if possible 
adopt it or adapt it with additions that will 
go the other store one better. 

The jeweler may study his local situation, 
within and without his store, by actual re- 
search, and by hearsay. He should know 
what his competitor is showing in his win- 
dows at all times. He should know the 
prices charged by his competitors for his 
merchandise. He should know every move 
nis competitors make. Why? Not to find 
ig with them, or to belittle his efforts, 
ut to take advantage of every possible 
chance to go him one better. 

In the matter of price, the jeweler will 
make a mistake if he uses his competitors 
co rs a basis for his own, whether he 
hie sig or the same. If he marks 
sllian +: bee because his competitor is 
dicen | prices, and he desires to 
nr dn Bro) le is started on a price- 
cutting is th “me no one any good. Price- 
i is the wa e a of a dead business, 
tac und that finally festers and leads 

uicidal death. Still, the jeweler can- 

not afford to allow a competitor to under- 
sell him in essential 1i If he i i 

amt al lines. e is doing 

is mistake gnorance he may prove to him 

and prevent further losses to 
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himself and his competitor. Sometimes 
what will help his competitor will help him- 
self, There is usually room in every com- 
munity for all the jewelers located there, 
and each can help the other. Low prices 
alone are not the basis for the sale of more 
jewelry. One price-cutting jeweler can 
demoralize the trade of an entire city. 

The jeweler will find it possible to learn 
much from the policies, advertising, dis- 
plays and selling methods of department 
stores. A successful method applied to any 
line of merchandise can be adapted with 
success to selling of jewelry. Imitation is 
not desirable, but the application of the 
principle behind any method that is success- 
ful to one’s own business methods will 
prove profitable. 

Let us learn and grow; and learn to 
grow. Let us let others teach us more 
about our own business. We do not know 
it all. We want to learn more. A. E. E. 





A Book for the Betterment of 
Business 





“Book of Business Standards’, by J. George 
Frederick, President, Business Beurse, New York; 
Research and Sales Ccunsellor: author, ‘‘Business 
Research and Statistics,” “The Great Game of 
Business,” “Modern Salesmanacement”; Governor, 
Commercial Standards Council; Treasurer, New 
York Salesmanagers Club. Fvblished under the 
auspices cf the Commercial Standards Council, 
New York, Nichoias L. Brown, 1925, 209 pages, 
bound in cloth. 


No so long ago, a code of ethics estab- 
lished for an industry was considered 
rather an innovation in business procedure. 
Today, codes of ethics are by no means un- 
common. It is simply the application of 
government from within as distinguished 
from government from without. Men have 
learned that conscience in business is essen- 
tial to lasting success. In other words, the 
betterrrent of business is producing better 
business, 

The author in Part 1 of this interesting 
volume, which is no preachment but a very 
practical fact hook, describes conditions and 
clarifies the definitions of business procedure, 
thus aiding in reducing the friction between 
business houses. “makes it harder 
for the dishonest to operate and easier for 
the high-principled in business to profit and 
grow.” 

These aims are in line with our own ex- 
pressions stated 11 years ago before a con- 
vention of the North Carolina Retail 
Jewelers’ Association. 

Better feeling and better business results, 
much time and litigation are saved when the 
applicat‘on of the force of law is unneces- 
sary. The broad acceptance of high-grade 
business standards, as suggested in Mr. 
Frederick’s book, is certainly most commend- 
able. The job is to make the application of 
these ethical principles universal enough. 

Agencies which are doing much to 
broaden them are the Federal Trade Com- 
mission, the National Vigilance Committee 
of the Associated Advertising Clubs of the 
World, the Better Business Bureaus and the 
Trade Associations. This group action 


towards the betterment of business by high- 
calibre business men is noteworthy and is 
becoming a factor for good in the indus- 
trial world. The code of ethics, by the way, 
of the American National Retail Jewelers’ 
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Association, is one that might well be taken 
as an exemplar of the endeavor to improve 
conditions, and it is listed among the groups 
in this book co-operating for this purpose. 

Every organizat.on man will do well to 
have this little volume as a “vade mecum.” 
He may read it himself with profit and use 
it as a means of getting many converts to 
his organization. 


The volume includes codes of ethics 
adopted by various industries. Among the 
interesting topics, are the following: 


Principle and Code as Against Expediency 
and Policy; Movement Toward Group Codes 
and Standards; Modern Service Standards; 
Sales Representation Standards; Between 
One Business Man and Another; the New 
Codes of Employe Relationships; a Code for 
Employes; Business Standards and the 
Federal Trade Commission; the Cancellation 
and Returned Goods Evil; Organized 
Pressure Against Code Violation; Technical 
Codes and Standards; Better Business 
Standards and the Law; Driving Out Com- 
mercial Bribery; the “Consignment” Menace 
to Sound Business; the Bankruptcy Evils; 
the Work of the Commercial Standards 
Council; the Joint Trade Committee and the 
International Rotary; Examples of Specific 
Trade Codes in Various Industries; Ex- 
amples of Technical Standards and Simplifi- 
cation Efforts. R. F. N. 





Large Diamonds the Subject of This 
Display 





A WINDOW featuring large diamonds of 

unusual brilliancy and fire was shown by 
the Jaccard Jewelry Co., Kansas City, Mo, On 
a rod at the rear of the window cutting it off 
from the store was a silk curtain of old rose. 
color. In the center of the background was 
a marble entrance of an East Indian tem- 
ple with high piilars on each side. In the 
doorway deeply recessed was an East Indian 
god holding in his hand a ring set with an 
immense and beautiful solitaire. In the 
window niches on either side of the en- 
trance was a single ring set with a diamond. - 
On a strip of rose damask hemstitched at 
each end were several jewel cases each of 
rose colored velvet and ivory, each display- 
ing diamonds in rings, in pins or in watches. 
One particularly attractive piece of jewelry 
displayed was a sautoir of onyx about two 
inches by an inch and one-half, set with a 
tiny bird made of diamonds. The sautcir 
was suspended from a black silk cord. 


Edward O. Chase, of 619 Clifton Ave., 
Newark, N. J., dropped dead on Dec. 26 on 
his way downtown on a Mt. Prospect trolley 
at about 10 a. m. Mr. Chase, who was 
about 75 years old, was a jewelry machinery 
manufacturer with offices at 171 Washington 
St. The trolley on which Mr. Chase was 
riding had reached the corner of Mt. Pros- 
pect and Bloomfield Aves. when he collapsed. 
Dr. William J. Houck of 207 Mt. Prospect 
Ave. pronounced Mr. Chase dead. The body 
was taken to the City Hospital. Mr. Chase 
came to Newark from Philadelphia 50 years 
ago and engaged in the manufacture of deli- 
cate machinery and precision instruments, 
eventually establishing his own factory. He 
retired from this enterprise 10 years ago, 
selling out his business. 
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‘CHART NUMBER ONE. 


Monthly net sales of merchandise in 1923 in 209 retail jewelry stores contrasted with that of the 
net monthly sales of the Seth Thomas Clock Co. Average monthly net merchandise sales=100 


JAN. FEB. MAR. APR. MAY JUN. JUL. AUG. SEP OCT. NOV. 


JEWELRY STORE SALES 


*NOTE: This is the first of a series of graphic presentations which are being 


SETH THOMAS SALES 


DEC. 


offered by the Seth Thomas 


i 


Clock Co, to the jewelry trade for the purpose of aiding them in reduc.ng their cost of doing business 


Fattening the lean months in the jewelry trade 


1 above chart shows the monthly 
net sales of merchandise in 209 
retail jewelry stores, as given in Bul- 
letin No. 47, Bureau of Business Re- 
search, Harvard University (prepared 
under the direction of the A.N.R.J.A.), 
in comparison with the net monthly 
sales of the Seth Thomas Clock Co. 
The average of net sales per month is 
indicated in each case by the figure 100. 

Making a natural allowance for the 
difference between the business of a 
manufacturer and of a retail store, the 
outstanding fact shown by this chart 
is the steady, even current of Seth 
Thomas business throughout the year 
contrasted with the wide fluctuations 
in the jewelry business as a whole. 
Even in March and October, when the 
retail trade is stocking up for its two 


big months, June and December, there 
are only slight peaks in Seth Thomas 
sales. 

Commenting on the situation illus- 
trated by this chart, the bulletin men- 
tioned above says: 

“One of the most serious problems en- 

countered in the retail jewelry trade is 


the adjustment of inventories and sales 
force to seasonal peaks in sales. 


"The disparity in sales between December 
and the other months makes the manage- 
ment problems of the average retail ey 
store especially perplexing, since it is diff- 
cult to — and contract the stocks o 
merchandise and the sales force in accora- 
ance with such seasonal variations in sales 
volume as are shown in the chart.’’ 


The tendency of the buying public 
to flock to the jewelry store for holi- 
day gifts and spend its money else- 


where during the rest of the year is 
one which must be overcome by the 
retail jeweler. Seth Thomas Clocks, 
as the above chart conclusively shows, 
can be counted on to aid in develop- 
ing an all-year-round business. 

No item of merchandise in the 
jewelry store lends itself so success- 
fully to twelve-months-of-the-year 
selling as clocks. Through the medium 
of Seth Thomas advertising, the clock 
has become an important feature of 
home decoration. From January until 
late Spring, and throughout the entire 
Fall, the proper aggressive featuring 
of clocks, in conjunction with Seth 
Thomas advertising, will bring into 
the jewelry store many people who 
have heretofore thought of the jewelry 
store only during the holiday season. 


We invite each jeweler to submit to us a record in percentages of his monthly stock sales. If such a record is sub- 
mitted in dollars and cents, it will be held in absolute confidence and not be used by us or others for any other pur- 
pose. We will carefully consolidate all figures submitted and advise each jeweler who participates of the final result. 


SETH TH 


Display Rooms: New York: 19 West 44th St. 


OMAS CL 


Chicago: 215 West Randolph St. 


OCK CQO. 


San Francisco: 278 Post St. 
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The January “Clearance Sale” 


Merchandising Discretion Necessary for Its Success 





Written Expressly for The Jewelers’ Circular 
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ANUARY and February are clean-up 

months for retail stores. Merchants are 
not only able to clean-up but are able to 
make a “clean-up” as well, 

Should the jeweler follow the practices of 
other retail stores in holding clearance sales 
in January and February ? Much can be 
said for and against the practice, and every 
jeweler must decide for himself whether it 
will be profitable for him or not. But, for 
the jeweler who does not know what to do 
it might prove profitable to consider the 
following paragraphs. 

Every jeweler should give careful con- 
sideration to the following before staging a 
special sale of any kind. 

1. Is there a need for the sale? 

2. What will a sale do for the jeweler? 

3. What kind of a sale is advisable? 

4, The details of the sale. 

Is there a need for a clearance sale in 
January or February? No, if the jeweler 
can continue to do business at a normal rate 
during that period without it. Yes, if the 
jeweler finds he needs something to stimu- 
late business to keep his staff busy and the 
cash register jingling. No, if his stock of 
merchandise is well rounded out and com- 
plete. Yes, if the selling of December has 
badly broken his assortments and left him 
with incomplete lines which he will eventu- 
ally discard from the stocks for the purpose 
of introducing newer lines and designs. No, 
if he finds himself in no financial straights. 
Yes, if he needs money to pay bills, or can 
take advantage of discounts worth while. 

Is there need for a sale in the jewelry 
store? Probably by giving a few thoughts 
to the things a sale will do the question may 
be easier answered, 

What will a sale do for the jeweler? Of 
course that depends largely upon the way 
the sale is planned and carried out, and to 
‘ome extent upon the condition of his stock. 
Generally speaking a sale will accomplish 
the following things : 

1. Keep the jeweler’s business actively 
before the public. 

2. Keep up the volume of business during 
a dull period. 

. 3. Introduce many new customers to the 
jeweler, 

_ 4. Reduce stocks of over-loaded lines and 
left-overs, 

>. Prevent the morale of the store from 
cing undermined by inactivity, 

6. Add to the profits of the jeweler. 
aa “s few jewelry stores where it 
é bn isastrous to hold anything in 
lho <a of a sale. These stores are 
= a y gree: commercial enterprises 
sees, t art where exclusiveness reigns 
thtes i _-n practically all other jewelry 
with oe - Possible to hold clearance sales 
the “ane and without loss of prestige, or 

nce of the public. 


I 


If the public had not been educated to the 
point where sales are considered as part of 
the plan of retail business it might be inad- 
visable for the jeweler to hold sales, but as 
the public looks forward to these events it 
seems, on the whole, as good business not 
to disappoint them. The jeweler does not 
have to sell the sale idea to his customers 
for they are already sold on them. His 
greatest difficulty may be in selling the idea 
to himself. 


A perfectly straightforward sale, con- 
ducted in all honesty cannot hurt the stand- 
ing of any jeweler in his community. A 
sale that is dominated by trickery will 
eventually land him in bankruptcy. 

After the jeweler decides to hold a sale, 
believing honestly that he has legitimate 
reasons for doing so, such reasons as those 
mentioned in the foregoing, his first task 
will be to determine the amount of stock, 
and the exact items he will place on sale. 

The easiest way of getting around the 
difficulty of determining what merchandise 
to place in a sale is to place it all in and 
reduce it 20 per cent. or 25 per cent. or 
even more, That plan is of course the most 
favorable to the customer because it gives 
her a choice of everything at a reduction, 
but how about those who have just pur- 
chased at regular prices? How about the 
profits of the jeweler, himself? If he re- 
duces everything alike his stock will be in 
no better condition after the sale than before 
it, but will be much worse. Therefore this 
plan of having a sale defeats one of its main 
purposes, which is to reduce stock of the 
lines most undesirable. 

It is not an easy matter to select from a 
stock the lines to place on sale. The 
jeweler will hesitate over many items. 
Probably the best formula that can be sug- 


gested for coming to a decision is the 
following: 
Go over the stock line by line. Consider 


it from every standpoint. Is it complete? 
If not, can it be completed by “fill-in” 
orders? Is it desirable that the line be con- 
tinued in the stock? Is the line necessary to 
round-out the stock properly, or is it a detri- 
ment to the stock? Is it a duplicate of 
some other line? Jn other words, would 
the jeweler go into the market and purchase 
the line for his stock, today? If he would 
do this he will probably wisely decide that 
it is not a line to be cleaned-up at a 
reduction, 


After everything has been selected from 
his stock for the sale he has another prob- 
lem to face. Is the stock sufficiently varied 
and large enough to make the sale a success 
if held? Will it pay to spend the necessary 
amount on sale advertising to dispose of the 
sale stock? If the jeweler decides there is 
sufficient stock to make the effort he may 


then proceed with the details of planning 
and advertising the sale. 

At this point another question arises, 
Will it be advisable to purchase goods to 
be added to the sale stock? To answer this 
question wisely the jeweler will have to 
draw largely‘upon his experience as a mer- 
chandiser. It is perfectly legitimate for 
him to make purchases of lines he can secure 
at special values to add to his sale. That 
is not the question he will have to decide. 
It is, is it desirable, or even necessary to 
do so to make the sale a success. The 
jeweler will spend considerable money on 
advertising a sale and he is entitled to all 
the profit he can make out of it. He cannot 
make a profit without selling something, nor 
can he make a profit on a sale event unless 
he sells sufficient quantities to make it 
profitable. 

If merchandise is purchased specially for 
the sale it is advisable to state that many 
lines have been purchased at reductions and 
that the customer is being offered the advan- 
tages secured by the jeweler. With this in 
view it may prove advantageous to add a 
few lines by purchase that he would other- 
wise not do. 

If he confines his sales to his original 
stock he may call his sale a “Clearance Sale 
of Left-Overs.” If he adds lines he may 
advertise it as a “Special Purchase and- 
Clearance Sale.” 

It would be folly, of course, for the 
jeweler to purchase lines for his sale that 
he already has in his stock, but which has 
been withheld from the clearing lines. This 
brings up the consideration of what lines 
“not” to include in the sale. These may be 
briefly classified as all lines that are con- 
fined to him and for which he has built up 
a prestige and good will. He must not 
destroy that good will. Neither will he find 
it advisable to include anything that is of 
standard worth, such as unset diamonds and 
other gems, watches of standard makes and 
designs, etc. If he has set diamonds and 
other jewels, the settings of which are not 
quite as desirable as when he purchased 
them, they may be included in the sale stock 
very properly, as also watches of special 
design that are not meeting with a ready 
sale. 

Having selected the lines he is going to 
offer in his sale his next task is to place 
the selling prices on them. As this is stock 
he wishes to dispose of quickly the thing to 
do is to forget the cost price altogether, 
view the offering from the customer’s stand- 
point, and place a price upon it that the cus- 
tomer will be willing to pay. Price will be 
the big thing in the advertising, although he 
may make the most of “quality” in every 
word of his advertising. 

He must now determine how long it will 
probably take to clear the stock to be sold 
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Tom-lom the rouser 


his lights and shades in almost any 
room. Top-ring to match the ovta- \" 
cubist figures— he's a corking 





THE minute you hear Tom-Tom,you Time Teller family. A perfect timer 
might as well tumble out of that last’. . . tested for accuracy 48 hours 





lazy sleep; he'll keep on rousing you and ticking so silently you scarcely gon, 
ull you do! He'll call you for ten can hear him. Even in aroom with great man-sized alarm. 


iu 
minutes twelve clamorous calls ten Tom-Toms, you hardly could Tom-Tom hasa junior 
y-Tot, 3%inches high. 



















at half-minute interva Is. Loud too. hear them tick! Note his shape. name of Tid 
They're like the pounding of a bell- Octagon and thin. And the hand- Same octagon shape, convex 
boy'scalloused knuckles at your door. some convex front on him. You can repeating alarm and silent nc 
If you're not awake after the dozenth read his time at any angle of light; to your dealer and ask him to show 
tom-tomming, well—you don't need that bowed glass front shuffles off you these distinctive cle 

an alarm clock. You need a doctor. reflections. He's artistically perfect— New Haven Clock Co., New Haven, 
Tom-Tom's the daddy of the True 0 highly polished you are proud of Conn. Clock makers since 1617 
































Millions of Advertisements 


EATURING the New Octagon True Time Tellers will appear in The 
Saturday Evening Post during the Spring. The above Full -Page Advertise- 
ment will be shown in the February 7th issue. Stock and display New Haven 
Alarms and Watches to secure your full share of the sales this advertisement 








will create. 





TOM-TOM TIP-TOP, Octagon Watch 


Height, 51% inches; Width, 4% inches 






HE new octagon-shaped watch, 14 size, thin 





HE large attractive member of the True 
Time Tellers family. He has a big 414-inch 
DIAL and an improved 40-HOUR MOVEMENT 


with a heavy nickel-plated seamless brass 





model, neat and compact. Streamline de- 





sign, nickel polished, semi-octagon bow, sub- 






stantial antique pendant, corrugated crown easy 







OCTAGON CASE. He has a big BACK BELL to wind, pull-out set. Cubist numerals and 
and a loud, long INTERMITTENT ALARM that skeleton hands. Also furnished with full radium 
is a sure rouser. He is dependable and good dial asl thane. 





looking and makes friends wherever he goes. 















Plain Dial, $3.25 
Radium Dial, $4.25 


Plain Dial, $1.75 
Radium Dial, $2.75 








Display Cards gladly furnished upon request 


THE EW AVEN LOCK CO. 
EST. EW VEN ONN. 1817 
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at a sacrifice. He does not wish to stop his 
sale in the middle of the clearance, nor will 
he find it advisable to continue advertising a 
the goods are sold, 


sale after _ : 
comes to the advertising of the 


When he : 
sale he must remember his standing in the 
retail field. He need not be afraid of the 


word “sale,” but he must guard against ex- 
travagant claims, and avoid all bombastic 
statements. If he makes honest statements 
and states facts he will find that the public 
will respond as willingly to his advertising 
as if he shouted from the housetops in the 
most sensational manner, 

Owing to various conditions as to size of 
salesrooms, location of departments, etc., in 
different jewelry stores it is hard to give 
details for the arrangement of the stock 
placed on sale. It may be premised in a 
general way, however, that it is advisable 
to segregate the sale stock. If room is 
available it may be placed at the rear of 
the store or salesroom. As much as _ pos- 
sible of the stock should be displayed with 
the price plainly marked upon it. The cus- 
tomer must recognize the sale atmosphere 
about the store or she will think she is being 
hoodwinked. Have a sale in appearance as 
well as in fact. 

The windows should be filled—not over- 
crowded—with sale merchandise with the 
price tickets. The special offerings not only 
advertise the fact that there is a sale going 
on, but they act as salesmen, and sell them- 
selves, 

The sale should be advertised to the public 
in the most efficient way possible. In most 
places it will be possible to use the news- 
papers for this purpose. In the newspaper 
advertisements the reason for the sale should 
be given, but this need not take up very 
much space. The public is more interested 
in what is being offered, than in the reason 
for the sale, although that should be stated 
to safeguard the jeweler. The advertise- 
ment should be filled with special offerings. 
These will speak louder for the jeweler than 
a dictionary of words boasting of the won- 
derful values being offered. Let the offer- 
ings speak for themselves. That of course 
means that the jeweler should present in his 
advertising his best values, and show his 
greatest reductions. 





It is usually advantageous to state that 
the merchandise is sold without the privilege 
of return, but in this the jeweler must use 
his judgment, if the occasion arises where 
a customer should desire to renig on her 
purchase. There will be few, at most, who 
will do this, and the jeweler cannot afford 
to antagonize anyone by sticking too closely 
to such details. 

What about the stock that is left after the 
sale? That depends largely upon circum- 
stances, Some of it will be well disposed 
of it it is sold for junk, but a great deal of 
it may be placed on bargain tables in a con- 
‘picuous part of the store with the informa- 
tion on a card that, “These are the final 
Clearance items left from our sale. They 
ave been further reduced in price. Take 


your choice before they are disposed of in 

regular stocks,” 
That will not be the end of the sale by 

jeweler 


not be placed with our 


any means. The 


will continue 








THE JEWELERS’ 
throughout the year to realize its benefits. 
His stocks will be in such better condition 
that he will make more sales, and find those 
sales easier to make. His capital will have 
been increased with the ready money realized 
from the sale. New customers will have 
been added who will continue to trade with 
him throughout the years to come. 

Is it worth while to hold a sale? 

AVESE: 
Quebec Winter Carnival Brings Out 
Timely Displays 


——— 





HE enterprising firm of S. Seifert & 
Sons, Quebec, sends us an_ original 
window display made during the Winter 


carnival, staged in Quebec, Can., recently. 








WINDOW DISPLAY SHOWING 
Various business houses made __ special 
window and outdoor decorations for this 


event. 

Shown above is a show window dis- 
playing prize cups given for the carnival 
races, Quebec souvenirs, model of old ship, 
etc. At the side can be seen a small Winter 
scene, with dolls on toboggans dressed in 
Quebec Snow Shoe Club costumes. The 
center panel is covered in black velvet. At- 
tached to this panel is a large plaque of 
“The Golden Dog,” an exact copy of the 
original model of “Chien d’or (Golden 
Dog), with French motto painted in gold 
and black, which is typical of old Quebec, 
dating from 1736. 








A display window at the store of J. 
Henrickson, Omaha, Nebr., was smashed 
recently by a thief who was caught in the 
act. The report made to the Jewelers 
Security Alliance state that the man was con- 
victed and sentenced by an Omaha Judge 
on a vagrancv charge to serve a term of 
15 days in jail. 
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Novel Advertisement and Souvenir 


Not long ago the J. Herbert Hall Co., 

Pasadena, Cal., wrote a little advertise- 
ment that was a “gem” of real appeal, in 
the interests of the watch repairing depart- 
ment. 

Instead of the usual dignified comments 
about the necessity of accurate time and the 
etliciency of the repair service, the small ad- 
vertirement opened with the very “human” 
question that was sure“to arrest attention, 
“Did you miss the bus?” 

This was followed by the sympathetic re- 
mark : 





What an annoyance it is to have an 
unreliable watch! 
Why should you be late when The 





WINTER CARNIVAL PRIZES 
Hallmark workmen can turn your watch 
into a real timekeeper ? 

The Hallmark Store is entrusted with 
the care of Railroad Watches wherein 
accuracy is of first importance. 

You will find our repair 
prompt and efficient. 


service 


\t the repair department on the counter 
was an attractive container for complimen- 
tary paper holders for bus tickets, very sim- 
ilar to the paper cases that bank books slip 
into. These were marked, “Compliments of 
The Hallmark Jewelers, 96 FE. Colorado St.” 


and “If found return to———,” with lines 
spaced for owner’s name and address. 
M. H. A. 








M. M. Munn, jeweler, has purchased the 
three-story frame building in which his store 
is located at 22 Broadway, Saranac Lake, 
N. Y. The purchase was from George 
Kleiner, of Rochester, who bought the block 
in 1923 from Frederick Hull, founder in 
1898 of the jewelry business now owned by 
Mr. Munnn, ‘ 
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No. 3008—Mahogany 


No. 2015—Mahogany 
Chiming all Quarters Burl Redwood Panels Hour and Half-hour Strike on Chimetone Rod 
Height 914”, Length 20%”, Dial 5” 





Height 103%”, Length 211%4”, Dial 7” r ne pal 1 Strikee—$1.00 
Retail Price $72.00 wo kods— reg trike—3l. extra 
Retail Price $32.00 









Herschede Clocks are strictly an All-American product, as we manufacture both cases and movements 
complete in our factory at Cincinnati. They are of finest materials and accuracy in workmanship. 


Retail $165.00 to $1485.00 Half-hour Strike Mantel Clocks 4” Dial. Retail $26.00 to 32.00 












ee eee 

Chime Mantel Clocks............. és 65.00to 110.00 Boudoir Clocks with Fine 11-Jewel 

Half-hour Strike Mantel Clocks 5” Lever Escapement ............. “ 23.00 to 30.00 
a ail ibis ° 27.00to 50.00 





Send For Our Hall and Mantel Clock Catalogs 


THE HERSCHEDE HALL CLOCK COMPANY 
os Terk Signe CINCINNATI, OHIO Noch Satan 


586 FIFTH AVENUE 
ROBT. E. WILKES, Mgr. SAN FRANCISCO, CAL. 
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THE TWO STACK CASE 












WARDROBE TRUNK Russet leather—6” deep inside 
In stock in rawhide bound finish. Two locks. Space will A - , 
carry either one or two of the two stack cases. Four draw- Regulation Telescope Sample Cases in stock; 5 
ers for linen, shoes, etc. Clothing space for five suits, um- inches to 15 inches deep inside. Drop front. Black 
brella, etc. Wardrobe Trunk to carry telescope cases or Cowhide and Black Fibre in stock. 

















boxes, to order. 





A Complete Line Always in Stock 


Our special order department is equipped to manu- 
facture all kinds of Luggage in a minimum of time. 


Booklet sent on request 


CROUCH & FITZGERALD 


177 Broadway, New York, N. Y. 
586 Fifth Avenue, New York, N. Y. 
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Making the Most of Your Auxiliary 


Advertising 





Helpful Ways of Reinforcing Your Newspaper Advertising 


Written expressly for The Jewelers’ Circular 

















eget every jeweler uses some form 
of auxiliary advertising. It may be in 
the way of blotters, rulers, letters, calendars, 
or novelties. 

These auxiliary advertising plans do pos- 
sess a value which frequently is not fully 
gained. This article is not an urge for the 
greater use of these plans or mediums, but 
to suggest ways and means of getting the 
greatest value out of them if or when you 
do use them. Too heavy an investment in 
advertising souvenirs frequently leads to 
great waste and to returns not justifying the 
cost. One or two auxiliary advertising plans 
or mediums, however, can be recommended, 
for in these days of flourishing luncheon 
clubs and other boosting organizations, the 
jeweler is many times called upon for dinner 
plate souvenirs as attendance prizes, or to 
make up a collection of advertising souvenirs 
to be given away at advertising club dinners 
and the like. Auxiliary advertising methods 
need not be looked upon as “necessary evils,” 
but rather as mediums of possibility which 
can be strengthened to a greater value if 
some thought and seriousness is given to 
their use, their get-up, and their circulation. 

In the use of blotters, for instance, is one 
form of useful auxiliary advertising. There 
is much to be gained in the giving out and in 
the handling of blotters in some systematic 
way. For instance, one merchant uses Dlot- 
ters of only a reduced size, a small size meas- 
uring about 334 inches by 2 inches. He calls 
them “signature” blotters. They are very 
handy to blot signatures on letters, checks 
and documents. He finds that this size blot- 
ter appeals to those who receive them and 
that they are kept and used even more so 
than the larger sized ones. The cost, too, is 
less. 

Some jewelers use wooden rulers with 
their name and business imprint upon the 
ruler as a means of side line advertising. 
Conversation with an advertiser, who had 
used rulers for years, brought this worth- 
while counsel: “I find that in the distribu- 
tion of 12 inch rulers I have made a good 
hit, because of late most advertisers have 
been using 15 inch rulers. A one foot ruler 
has been getting somewhat of a novelty and 
yet it is very much welcomed. I have had 
people personally call and thank me for get- 
ting out a ruler of the 12 inch variety.” 

You, as an advertising retail jeweler, can 
use your rulers to good auxiliary advertising 
return. You may find it of helpful advan- 
tage to have small holes drilled in one end 
of the ruler, so they can be distributed to 
car owners for them in turn to hang up in 
an accessible place, when they can serve as 
handy reminders, 

You.can go beyond an ordinary imprint 
and, as with blotters, gain greater attention 


through some message not of the usual ap- 
pearance. For example, in addition to your 
name and address you can use a line perhaps 
like the following: “Service and satisfac- 
tion is our rule at all times.” 

The above suggestion is a very small in- 
novation and only one of a hundred lines 
you could print, but it helps not because of 
the particular words mentioned, but in the 
use of some phrase away from the general 
run—a phrase people will read and repeat 
to others thereby increasing circulation, and 


deliberately circulate them among school 
children is not an advertising advantage. 
Constructive advertising is not just a mat- 
ter of publicity. Auxiliary advertising is 
not just a matter of publicity. Auxiliary 
advertising supplementing your main adver- 
tising efforts should function in a practical 
supporting way and not as something “you 
have got to do a little of.” Every little ob- 
servation and practice along right directions 
is very helpful, such as distributing rulers 
and blotters and advertising souvenirs to new 





S.KinD & Sons 


DIAMOND MERCHANTS 
JEWELERS SILVERSMITHS 
lO CHESTNUT STREET 
PHILADELPHIA tA, 


May, 1924 


WE note with regret that you have had no charge 
on our ledgers recently.‘ If you have withdrawn your 
account because of any unsatisfactory purchase or in- 
attentive treatment, be good enough to advise us. In 
such case, we will make a careful investigation and 
satisfactory adjustment. 


This letter is a timely reminder of our facilities 
for serving you in the selec- 








ornamental. 





Sterling Silver 
Centerpiece 





Handsome 
Si/verwares 


like the centerpiece illus- 
trated, is useful as well as 


This centerpiece is sub- 
stantially made of sterling 
silver, with removable flower. 
screen, the border is beauti- 
fully engraved, 10%” in 
diameter—$42. 


weddings, graduations, cor- 
firmations and other similar 
occasions, is close at hand, 
We hope you will avail 
yourself of the advantages 
offered by our extensive vari- 
ety of appropriate articles 
of merit, at moderate prices. 


S. Kind & Sons 











A PIECE OF DIRECT ADVERTISING CALCULATED TO INTEREST IRREGULAR CUSTOMERS 


circulation in advertising is the result all 
advertisers are seeking. 

In fact, a great deal of the auxiliary ad- 
vertising as used does not receive its full 
benefit because its circulation is not developed 
with the same seriousness as the major forms 
of advertising. When you advertise in a 
newspaper, in local publication, house organ, 
through billboards or through the mails, you 
try to develop a circulation, not of the largest 
number possible, but circulation to names 
carefully chosen, so as to produce the best 
returns. Rulers sent to school children, for 
instance, cannot produce very great return 
for the jeweler, although school children 
frequently ask for them and it is broad busi- 
ness procedure to meet their requests, yet to 


comers to town and those who can be in a 
position to help you. It is also worthwhile 
to follow many of the little helps such as 
keeping your supply of rulers out of sight, to 
be passed out one at a time to customers or 
prospects as they come in your store, rather 
than to have them on your counter or desk 
where everyone will take one not to any par- 
ticular circulation gained. It is not to be 
inferred that you should be “close” in the 
use of advertising souvenirs, but careful. 

It is many times these little “wrinkles” 
which increase advertising value. A big 
business firm, for example, gave out letter 
openers as an advertising souvenir. Their 
value was increased 50 per cent. through the 
following words engraved on..the metal 


— tion of gifts. June, with its 
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No. OA Leather Telescope 


New York Office 
9-13 Maiden Lane 


SAMPLE CASES, TRAYS and TRUNKS | 


Complete Outfits 
for Jewelry and 
Silverware Salesmen 


AGENTS FOR 
‘*FABER UTICA” TRUNKS 


RUECKERT MANUFACTURING CO. 


PROVIDENCE, R. I. 


No. 2102 Ring Wallet 


San Francisco Office 
220 Post Street 











RING FINDINGS 


18 Kt. White Gold 


and Platinum 
and All Colors and Karats 


14 KARAT FINDING Co. 
64 Fulton St. 


New York 





BORRELLI & VITELLI 


366 Fifth Ave. New York 


“AIDA PEARLS’ 


EXCLUSIVE NECKLACES 


RICHLY COMBINED 
with 
Emeralds, Sapphires and Aquamarines 
ALL LENGTHS 
One-Two-Three Strands and Long Chains 
also 





Oxyde, Pink, Blue and Copper Color Pearls 





Tel. John 5119 











M. ENGLANDER 


Platinum Top and White Gold Flexible 


Bracelets and Fancy Platinum Chains. 


49 Maiden Lane - N. Y. City 


r ere vs i aa Ns TN A OOO RE 1 te ON, eS EE 
a} 


Seve ot  - . « . e E. FI ox en oe ee anne 


No) ae ampapears: 
N22 PEF REECE GS 9 ERTS aa 
N°3 wR O pecan Tee mae. Tee Ulsan eco 
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~ MESH BAGS 


AND ALL TYPES OF 


SILVERWARE 
Repaired and Replated 


Quickly—Perf ectly—Economically 


Our service on all varieties of silverware and bags 
(velvet, silk, bead and leather) assures unfailing sat- 
isfaction to you and your trade. 


Send in Your Work Today. 


SWARTZ & CISKE 


The Silversmiths Bldg., 10 S. Wabash Ave., CHICAGO 





LABELS and SEALS seweiry trate 


We specialize in Pearl Tags, Optical Case Labels, Gold Stamping, 
Designing, Engraving, Die Stamping, Color Printing, Embossing. 


ie Wen RICHARD M. KRAUSE 
a 


. one Superior St. 
t 130 West 42nd St., New York 


450 Little Bldg. 

















Fourteen Karat Gold 


ONYX 
Jewelry 


Samuel Lawson 
71-73 Nassau Street 


New York 


Repairing and Special Orders 
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Retail Advertising Department 


blade: “It is always a pleasure to open an 
envelope and find a check.” By including 
that little comment on their letter openers 
they received many letters of thanks from 
customers and many requests for the opener, 
and incidentally, some checks. 

Another firm, as an illustration, gave away 
a compass. They too increased its advertis- 
ing value by a considerable percentage in 
the inclusion of a small but interesting book- 
let with the compass which gave its history, 
how it came to be discovered, and so on, and 
then told how their service could always be 
found “at all points of the compass.” 

It you use, or contemplate using novelties, 
as auxiliary advertising helps, choose some- 
thing applicable to your line and something 
which with a little thought can be made a 
real feature rather than just an ordinary 
“sive away.” If you use pencils or pen 
holders they can be tied up in printed ref- 
erence marking special events to be remem- 
bered jewelrywise. 

Small colored placards bearing printed ax- 
ioms or quotations have many times served 
as long lasting forms of auxiliary advertising 
and not a very expensive means. One large 
mercantile company has for years issued 
brown cards measuring 12 by 5 inches and 
bearing these words: “The City of Happi- 
ness is in the State of Mind.” In the lower 
left hand corner is the name of the concern. 
This plan can be used by the jeweler with 
appropriate wordings as it represents some- 
thing the average recipient will keep and 
hang up, especially if a small hole is punched 
in the top of the card so it can be hung on 
the wall. You can use quotations of well- 
known authors that might be applicable, or 
such lines as “Gold comes from minds as 
well as mines,” or “Some rings lead to a 
battery, others to flattery.” 

As a practical recommendation to make 
the most out of your auxiliary advertising 
plans—blotters, calendars, direct mailing 
stunts, souvenirs and booklets—sit down and 
map out the possibilities of circulation. Make 
notes and refer to those notes periodically 
and sytematically, say at least once a month. 
Or you can give these notes to your stenog- 
rapher, your secretary, or keep them your- 
self, individually, in some place where they 
will not be forgotten, but where they can 
remind you from time to time. 

It pays to invest in the right kind of ad- 
vertising. It also pays to consider adver- 
tising circulation, and especially in your aux- 
iliary forms of advertising as well as in your 
main and general plans. 








When, with the new Ancestral pattern, 
the makers of 1847 Rogers Bros. silverplate 
brought out a new piece of tableware, the 
cereal, fruit or pudding spoon, they filled a 
long-felt need. The new spoon has a deeper 
bowl than the tea or dessert spoons, with 
more nearly vertical side walls that make 
‘aster the eating of any semi-liquid foods. In 
‘iz€, It is somewhat larger than the teaspoon, 
large enough to hold sufficient food, and 
small enough to be handled with ease and 
daintiness, It is most certainly a notable 
addition to correct silver table services. The 


Spoons are packed six in a gift box, blue 
velvet lined, 
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Boosting the Watch Department 





66 E find it has paid us very handsome- 
ly to devote a generous amount of 
time to our watch repairing department,” 
said a jeweler recently. “We remember 
when we thought that this was just a neces- 
sary evil and had to run it as a sort of 
service for cur patrons. We were deluded 
into believing that we should not pay much 
attention to it and that we could devote 
most of our time to selling. We tried this 
method and saw that we lost considerable 
good will. We wanted to sell a lot of mer- 
chandise feeling quite naturally that the big 
money was in selling. The loss that re- 
sulted by adopting this policy to an extreme 
is one that took us a long time to make up. 
“Now we are sticklers for attention to our 
watch repairing department. We _ have 
secured the best watchmakers that we can 
possibly find and pay them a good salary. 
We have made them happy and they turn 
out good work. None of the work is 
rushed. No watch is allowed to be delivered 
to a patron until it is carefully adjusted 
and until it is running accurately. In our 
particular location we have sharp competi- 
tion on the part of gift shops and depart- 
ment stores and our watch department has 
been a life saver. It has been the means of 
creating confidence in us, 

“This because of the painstaking attention 
which we give to every job brought in by 
a customer. Customers who have a watch 
repaired invariably recommend us to their 
friends ‘and come back with their friends 
to buy new watches, both pocket watches 
and wrist watches, as well as other lines 
which we carry. Our turnover has actually 
been increased by conscientious attention to 
the watch department. We find that the 
watch department has enabled us to feature 
our firm as ‘Jewelry and Time Specialists,’ 
which department stores and other small 
shops carrying jewelry cannot justly claim. 

“Our method has worked out most satis- 
factorily in our particular case. We do not 
prescribe this as a successful recipe which 
everybody might adopt. Conditions in our 
particular location have warranted such pro- 
cedure which has brought us real profits.” 

This is only one of many similar inter- 
views which the writer had with retail 
jewelers in different locations. There is 
assuredly a great advantage in building up 
the watch repairing department without of 
course neglecting the regular lines of dia- 
monds, jewelry, etc. In fact the watch de- 
partment can greatly stimulate the sale of 
these latter lines. 

The above announcement used recently by 
one jeweler may be interesting and may give 
a suggestion to others. 

Don’t you think a man who reads copy 
of that kind will be impressed? 

A jeweler who knows how to sell his 
repair department properly to his customers 
will not find it so difficult to get a good 
price for conscientious work. 

The rates for automobile repairing run 
from $1.25 to $1.50 per hour or more, not 
including the parts, 

How many hours do you spend repairing 
and adjusting a watch? How much time is 
necessary to clean it properly? To replace 
a broken pivot? How much skill neces- 
sary? How many years are spent before 
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you know just exactly what to do and how 
to do it in a way that will get the proper 
results? How much knowledge and skill is 
required, moreover, to handle a high-grade 
watch without ruining it forever? It is 
very likely that these thoughts have not 
occurred to many busy jewelers, but you 
will find it good policy to pass them along 
to your customers, 

One of the most effective plans to build 
up good will and to get real business for 
your concern, both in watch repairing and 
general sales is to distribute a little booklet 
describing in a popular way the ingenuity 
of the watchmaker. Some of the unique 
toois used in repairing watches might be 
illustrated to’ impress the public with the 
































































Careful Watch Repairing 


HAS given us a reputation for painstaking 
attention and conscientious workman- 
ship. 

We follow out this idea in every depart- 
ment, whether we repair your watch, sell 
you a diamond or piece of jewelry. 

Patrons often give us a watch and ask 
us to “rush it.” 

If we obeyed orders we would ruin our 
own reputation and spoil many a good cus- 
tomer’s disposition, 

Our repairs are done promptly and effi- 
ciently, but without rush or slip-shod 
methods, 

See Us for Satisfaction. 
(Name and address here) 








equipment required, as well as the skill and 
knowledge. A great deal can be done along 
this line and it is believed that booklets of 
this character are available. 





Dimes Buy Diamonds 

SLOGAN which was used with good 

results and which is still being used in 
its advertising, has been adopted by the 
Duval Jewelry Co. Miami, Fla. It is, 
“Walk in with a dime, walk out with a 
diamond.” Diamonds were advertised recently 
as low as $24. A payment of only 10c. 
down is required to clinch the sale. In 
one section of the ad, the advertiser says, 
“Grow a Diamond for Christmas. Plant 
10c. down on any diamond advertised, to 
be paid for in small weekly or monthly 
payments; then we will give you a cash 
receipt for the full purchase price on a 
larger diamond, In a very short time you 
will be the proud owner of a nice, large 
diamond and at the same time saving 
money.” Wrist watches, solitaires, silver 
tea-sets, watch, chain and knife pearls and 
silver chests were also advertised. 





Timely Slogans 





Something Inexpensive. 
Something Unusual. 

Gifts with Real Charm. 
Artistic Gifts for the Home. 
Choose Gifts that Endure. 
Gifts that Compliment. 
Gifts Sure to Delight. 

The Most Cherished Gift—Pearls. 
Have you thought of Jewelry. 
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SEASON’S GREETINGS 


By your friendship and patronage you have helped to make 
the past year one of pleasure and profit for the dealers of 


V. T. F. watch glasses. 


May V. T. F. watch glasses do as much for you the coming 
year is our New Year's wish. 





ORDER FROM YOUR JOBBER 


Hammel, Riglander & Co. 


Exclusive Wholesale Distributors 


NEW YORK, U. S. A. 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 

















Autuor’s Note.—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands preeminent as a clean profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of ac- 
curate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.; that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue December 3) 


_ Question—How shall we mix the polish- 
mg powders in order to obtain the best re- 
sults in smoothing and polishing small steel 
parts? 

_Answer—In the last installment we men- 
tioned methods of washing or settling the 
various powders used in the flat polishing 
of steel, This is quite necessary in order 
to obtain powders of uniform grits. Atten- 
tion to just such little details represents the 
difference between good and poor work. We 
will assume that the powders have been 
Properly prepared and are suitable for our 
Purposes, 

Now, on the top plate of our three-story 
Polishing block (which we will wipe off 
carefully with our hand, to be sure there is 
nO grit on it) we will place two drops of 
7 oil. With a clean knife blade we will 
ake from our sapphirine a iump about the 
Size of a pea and add it to the oil, mixing 
it carefully and adding more sapphirine or 


a required until we have mixed it as 
“it as possible, say to the consistency of 
cheese, 


Right here is where most beginners 


“slip” in trying to follow the instructions 
usually given; they do not mix the material 
stiff enough: So do not make this mistake; 
you cannot get it too thick so long as there 
is no dry sapphirine present. We may use 
the bottom plate of our polishing block to 
mix the oil-stone powder on and in this con- 
nection it is well to always follow the rule 
of fine powders in the top compartments and 
the coarser powders in the lower compart- 
ments of such polishing blocks; then there 
is little risk of coarse powders getting 
mixed with the finer powders. As we wish 
to make a first class job of this polishing 
operation, we may treat the oil-stone powder 
in the same manner as we did the sapphirine ; 
that is, the oil-stone powder must be mixed 
quite thick also; about like fresh putty. 

Our next step will be to prepare (for 
want of a better name) what we will call 
“watchmakers’ putty.” To prepare it, take a 
piece of white bread about two inches 
square and without any crust. If it is at 
all dry, moisten it in water and squeeze the 
water out as much as possible, working the 
bread up into a lump; stick it on the end of 
a wire and toast it over the bunsen flame 
until a light brown on the outside, then 
kneed it over again in the fingers and repeat 
the toasting as before until the “putty” thus 
formed, while soft, does not stick to the 
fingers. It will usually require about three 
or four toastings but much depends upon 
the bread in the first place and how well 
you squeeze the water out. 

Question—How shall we proceed to polish 
a regulator spring? 

ANSWER—Otur first step will be to fasten 
the spring to the small plate with gum 
shellac, using no more than is necessary to 
attach it firmly at every point; no parts 
should be left unattached, as they may 
spring more or less and interfere with the 
success of our job. Before we begin to 
grind with the oil-stone powder, we should 
level it as nearly as possible on the surface 
of the glass lap, by means of the adjusting 
screws, sighting under the block and adjust- 
ing the screws as required, until as near as 


we can judge the surface of the spring co- 
incides with the glass lap. 

Next, we will apply a thin coating of our 
oil-stone mixture as thin as we can spread 
it with a knife blade; do not cover the whole 
lap, a space as large as a half dollar is 
sufficient. Now, while pressing the work 
gently down, proceed to grind it with small 
circular strokes. We must not proceed far 
with the work before we examine it to see 
where the grinding is being done, and adjust 
the screws if required to bring the work per- 
fectly parallel with the surface of the lap. 

When the surface of the spring is of a. 
uniformly gray appearance all over we will 
remove the oil-stone powder by washing 
with benzine first and then a very thorough 
washing with soap and water. We must be 
very particular to remove every grain of 
oil-stone powder as it is obvious that any 
oil-stone powder which may be left on the 
work will seriously interfere with obtaining 
a high class polish with the sapphirine. If 
the adjusting screws fit tight, as they should, 
there will be little risk of moving them 
while scrubbing the work and after scrubbing 
the block may be wiped dry and clean with 
a soft cloth. 

Our next step will be to apply a thin coat- 
ing of the sapphirine mixture to the glass 
lap that we intend to use for that purpose. 
It should be borne in mind, that after grind- 
ing the glass laps true and smooth with the 
emery powder, that they must be washed 
clean with soap and water to remove all 
traces of emery powder. 

A brief grinding on the glass lap with the 
sapphirine will bring the surface up ready 
for the final polish. Wash the block with 
benzine and dab it repeatedly with the lump 
of watchmakers’ putty; this lifts out any 
loose particles of grit that may remain 
after washing. We should examine the 
work carefully with a glass and if the 
shellac is anywhere level with the ground 
surface of the spring remove the shellac 
before attempting the final polish; this may 
be readily done with a small triangular 
scraper made of brass. 
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WATCH GLASSES 


GREATER ACCURACY 
METRIC GAUGING 











THE METRIC GRADUATIONS being so most Accurate and Uniform. Combining 
much Finer than the Divisions of the 16th Superior Quality with Greatest Accuracy, 
Gauge, it follows that Crown Metrically CROWN WATCH GLASSES are Easiest 
Gauged Glasses run Closer to Size and are to lit with the least amount of Breakage. 


THE CROWN CRYSTAL GRINDING MACHINE 


For Direct or Alternating Current 
COMPACT, WELL-BUILT— REQUIRES NO BELTING 


ee Outside Dimensions 
The Great Number of ZEEE 7% x7% x7, High 
Jewelers | yyy 
now using Crown Crystal Grind- 
ing Machines have found them 
extremely useful in fitting Fancy 
Watch Crystals quickly—right 
on their own premises. With 
these machines, the edge of the 
crystal is ground and finished in 
one and the same operation. 
They are an absolute essential in 
every Jewelry store. 
AVOID THE RISK of send- 
ing valuable watch cases to 
distant points in order to have 
Fancy crystals fitted. 
Price Complete, $36.00 
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Crown Fancy Bracelet and Military Watch Glasses 
With Edges Ready for Grinding 


Pe ON CD) CO CD 


Booklet illustrating about 300 Shapes and Styles can be had upon Request 





Sole Distributors for the United States and Canada 


SUSSFELD, LORSCH & SCHIMMEL 
153 West 23d Street 





New York 
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Now we are ready to use the tin tap. We 
shall apply a light film of the sapphirine 
to the surface of the tin lap and about the 
size of a quarter; a light film, describes 
the amount of sapphirine very well. It is 
best applied to the lap by touching the 
sapphirine lightly with a clean finger and 
then dabbing the lap lightly. If we breathe 
upon a clean finger and touch it immediately 
upon a clean mirror, the resulting impression 
will give us a very good idea of the film of 
sapphirine to be applied to the surface of the 
tin lap. 

After applying the sapphirine, carefully 
use the putty again on the work and on the 
ends of the adjusting screws and apply the 
work to the film on the tin lap, rubbing it 
back and forth in straight lines as nearly 
as possible, bearing down lightly and being 
careful not to let the work tilt and dig a 
rut in the lap. A few seconds’ rubbing 
will bring up a beautiful black polish such 
as you see in fine watches. The process 
may sound tedious, but actually, a very short 
time is required to do the work. 

When the art of polishing is once learned 
with this method, we will have no further 
use for Vienna lime or any other sloppy 
method of polishing. Vienna lime is quite 
excellent for polishing steel in quantities, 
where the operator does this particular work 
all day, but it is a sloppy method in any 
event. 

After the “knack” of polishing with the 
glass and tin laps is once acquired, it will 
not be found necessary to use the putty on 
every little job, such as end-stone caps, 
screw heads, etc. Frequently on end-stone 
caps, a good polish may be quickly attained 
by simply laying it on the lap and moving it 
by means of the clean rubber tip of a lead 
pencil, 

Many small springs may be quickly 
polished with sapphirine by laying on a cork 
held in a vise, first grinding with a strip 
of ground glass and oil-stone, or a flat 
Arkansas stone slip, cleaning carefully, then 
followed with a clean cork and applying a 
bell-metal slip with a film of sapphirine. 
The bell-metal slip should be filed flat and 
stoned smooth with a Scotch stone. A tin 
slip may also be made for this purpose by 
melting tin onto the brass slip in the same 
manner as we prepared the tin lap. It may 
he provided with a handle like a file and 
used in the same manner. Diamantine may 
be used the same as sapphirine, with satis- 
factory results, but is not quite as quick in 
Its action. 

It will be observed that it is recommended 
'o move the work on the tin lap as nearly 
aS possible in straight lines. This is quite 
correct. We think you will find that a 
deeper black polish is produced than will be 
“l€ case if the work is moved with a circular 
stroke. It is quite true that a polish when 
highly magnified is observed to consist of 
exceedingly fine lines crossing and recross- 
ing, but these lines are of such fineness that 
they are crossed even when we move the 
Work as straight as possible by hand. 
ee yng spatula is very convenient 
be hiadily teats ppm material. It may 
ed. tes lade y selecting a piece of brass 

inches long and one-eighth in 
diameter, A slit may be sawed in one end 
and a Piece of ff a 
ikea’ - mainspring inserted and 
blade in place. The end of the steel 

€ should be slightly rounded and ground 
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down quite thin, but not sharp. A separate 
spatula should be provided for each polish- 
ing powder. Every precaution should be ob- 
served to avoid the presence of grit in any 
of our polishing powders. 

(To be continued) 





Clocks His Hobby for Many Years 





[XN the lap of the Cuyahoga Valley at Old 
Portage, surrounded by magnificent roll- 
ing hills and woodlands, an old man has cre- 
ated a little fairyland of clocks. 
Throughout the day, winter or summer, 
rain or shine, a battery of clocks tick out 
their message in the little shop of Charles 








WHOSE 
AGAIN 


wIS., 
MAKING OLD CLOCKS YOUNG 


c. C€. JACOBS, OLD PORTAGE, 


HCBBY IS 


(. Jacobs, who has made a hobby of clock 
collecting his life’s work. 

At midday when the deep 
chimes of some of his great clocks join the 
sharp soprano tones of the smaller time- 
pieces, the impression is comparable to noth- 
ing so much as a fairyland orchestra of 
clock. 

The battle scared veterans, some with cor- 
ners knocked off, others without dials and 
almost all badly in need of paint, seem to 
stand in line like patients waiting in a doc- 
tor’s office. 

In the hands of the old artist these old 
timepieces discarded by the new generation 
as junk become things of beauty to be ad- 
mired and purchased at a high price. 

Jacobs has a dozen old clocks with wooden 
dials and wooden works, made by Terry, 


mel ydious 


129 


Connecticut. This firm stopped making 
these clocks just 103 years ago. 

The old man, who finds his greatest joy 
in repairing an antique, restores the old 
clocks to their original state even to the most 
minute detail. 

If the clock needs a new pendulum, Jacobs 
makes it, if the dial is gone he replaces it 
with one he has made. Even the wooden 
cogs for the old time clocks he painstakingly 
carves out by hand. 

The old wooden works are made of beech- 
wood, chemically treated so that heat and 
dampness will not affect them, he explained. 
In proof of this he exhibited several sets 
of the wooden works which had been sub- 
merged in his workshop for several days 
during the flood that followed heavy rains 
last Spring. The old works were apparently 
uninjured and the wood was not warped. 

One of the most prized clocks in his posses- 
sion is the old timepiece that hung in the 
Cuyahoga Falls, O., town hall when it was 
first built. The clock is more than 100 
years old, according to Jacobs, and was one 
of the first clocks to be made of brass works. 

When the old clock came into Jacob’s 
possession two years ago it was practically 
worthless but he has completely restored it 
and it is one of his proudest possessions. 

Jacobs has been in the clock “experiment- 
ing” business, as he calls it, for the last 30 
years. He moved to his present home 20 
years ago and in the little workshop in the 
rear of his home devotes all his time to re- 
storing old clocks. People for miles bring 
broken timepieces to him for repair. 

One clock that excites the wonder of the 
average person is an old round clock that 
indicates not only the time of day but also 
the day and the date. 

The clock is about 50 years old but is re- 
garded as new by Jacobs who says nothing 
really is antique until at least one hundred 
years old. 





The Ticking of the Clock 
F ROM this unchanging, measured mono- 
tone 
Of ticking, ticking, slow and sure as doom, 
[ pass beyond this sluggish hour, this 
room, 
Where with the throbbing clock I stand 
alone, 
| hear the rhythmic, universal moan 
Of all sad things, old tear-storms and the 
tomb, 
Moments of dull futility and gloom, 
And solitude that shrinks the heart to stone. 





Eternity itself is ticking here, 
\\ith Fate for minute hand, each beat a year, 
ach hour an age when nations wane or 
rise, 
Tick, tick forever, evermore the same, 
Though worlds go tottering, till, in smoke 
and flame, 
At last the master Clockwork fails and 
dies ! 
Stanton A. CosLentz, in N. Y. Sun. 








Samuel F. Crabtree, a jeweler at Tyrone, 
Pa., has been elected president of the Ki- 
wanis Club of that city, to succeed Robert 
W. Owens, who has held the office during 
the pat year. 
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Satisfying ! 
W.B. & CE 


WATCH GLASSES 
None Better! 


GAUGED IN LIGNES. NEAREST EQUIVALENT GIVEN IN TENTHS OF MILLIMETERS 


FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


FANCY WATCH GLASS BLANKS 
CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 


























THE 


Watch That Saw the South Pole 


Presented by Amundsen to Well Known Scientific Worker 
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WATCH of unusual interest is in the 
possession of Mr. Lincoln Ellsworth, of 


New York, who received it from Capt. 


Roald Amundsen, the well known explorer 





pedition to the ‘South Pole,’ which he 
reached in December, 1911. 

Captain Amundsen is at present organiz- 
ing an expedit:on to the North Pole by sea- 








WATCH CARRIED BY THE WELL KNOWN EXPLORER, AMUNDSEN, ON HIS TRIP TO THE SOUTH POLE 


ot the arctic regions. Captain Amundsen 
Was with the “Belgica” expedition in 1901, 
Which explored the region west of Graham 
Land. In 1903 he set out in the “Gjoa” 
‘or the purpose of relocating the position 
of the north magnetic pole to the north of 
the American mainland, making a magnetic 
ahi d of that region. In another expedi- 
‘leg iy the northwestern passage 
tg . i liam s Land to Hershel Island: 

set out in a most successful ex- 


plane for next summer and Mr. Ells- 
worth has raised a fund of $100,000 to 
finance the enterprise. 

Mr. Ellsworth is a well known civil engi- 
neer and explorer himself and only recently 
returned from the Andes, where he carried 
on an extensive survey for the Johns Hop- 
kins University. 

The watch presented to Mr. Ellsworth by 
Amundsen is shown in the illustrations. It 
is a silver open face watch, made by “A. 
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Lande & Sohne, Glashiite,” and was worn 
by Captain Amundsen, when on his journey 
to discover the South Pole. There were 10 
watches in the party, each one being marked 
by a distinct number on the dial for record- 














Photo copyrighted by Lomen Bros., Alaska 


ROALD AMUNDSEN, FAMOUS EXPLORER, NOW 
ORGANIZING AN EXPEDITION TO THE 
NORTH POLE BY SEAPLANE 


The one shown herewith is 
number 10. Fig, 1 shows the dial with its 
distinguishing number. Fig. 2 shows the 
movement. Fig, 3 the dome, which has a 


ing purposes. 











LINCOLN ELLSWORTH, OF NEW YORK, THE ONLY 
AMERICAN WHO WILL ACCOMPANY 
AMUNDSEN 


Norwegian inscription “Sydpolen 14-12-11,” 
meaning “South Pole 14 Dec. 1911,” that 
was scratched in by the aid of a needle 
point by one of the officers of Captain 
Amundsen’s party, while in a tent near the 
South Pole. Fig. 4 shows the captain’s 
dedication to Mr. Ellsworth in the captain’s 
own handwriting. 

Mr. Ellsworth will be the only “American 
in the forthcoming polar expedition, 
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BROZEN BROTHERS 


Ready to Fit Fancy Watch Crystals 


NO GRINDING STONE REQUIRED 
Made by the Largest Makers of Fancy Crystals in the World 


Our 432 different shapes or sizes of Keady to Fit ancy Watch Crystals, ground to fit the original 
cases, will take care of over 95% of the watches that come to your store for new crystals. 

Our Selection of 30 Crystals for Cabinet Three of Our Different Assortments 
of Cabinets 





Assortment 
Cabinet No. 
B. 05 
containing 
oR, TP. 
Fancy Crystals 


Assortment 












ae a Cabinet No. 
Kn: (Se | B. 017 
| 1203 | containing 
; 144 R. T. F. 


Fancy Crystals 





Assortment Cabinet No. B. 025 containing 432 
R. T. F. Fancy Crystals 











Write for complete catalogue to 


251 Canal Street BROZEN BROS. New York City 


—— aa 


“Where Crystal Fitting Is an Art” —_——— 
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[Answers are also solicited from our readers to the questions published on this page.]} 
No attention paid to communications unless accompanied by full name and address of the writer. 


With the hydrochloric 
acid pickle used in the proper vessels, very 


Question No. 3985.— Lacquering Clock 
Plates. —//ow can clock plates be lacquered 
without getting the lacquer in the pivot 
holes? Also tell me how clock verges or 
pallets are bent, in order to change the locks, 
shakes and draw. O. T. 

AnsweR.—-The proper method to follow in 
lacquering clock plates is to clean your 
plates thoroughly after buffing to a bright 
fnish. The cleaning may be done with a 
potash dip and the plates should be chemi- 
cally clean as for plating. A good dip 
lacquer should be used and the plates 
should be strung on a wire or in any man- 
ner that will insure proper drying of the 
lacquer without leaving marks on the plate. 

After the ‘lacquer has thoroughly dried, 
the pivots hole may be carefully pegged out 
from the inside of the plate with a pegwood 
dipped in lacquer thinner. If the work is 
carefully performed, all of the lacquer may 
be removed from the pivot hole and with- 
out marring the finish of the plate on the 
outside surface. 

If it is required to bend a clock verge or 
pallet, we must first anneal the steel and 
then bend it to the required form. When 
possible, it is much safer to make such 
bends while the steel is red hot, then there 
is no risk of breakage. After the proper 
form has been obtained in this manner the 
verge or pallet should be hardened again and 
the angles ground to the proper degree and 
then highly polished. 

Question No. 3986.— Preserving Color 
of White Gold While Soldering. —Please 
advise us how we can preserve the color of 
white gold while soldering. As you may 
know, white gold turns very black when 
heated for soldering and after pickling same 
in the usual manner, it is much more difficult 
to repolish than the regular yellow or green 
gold. K. & Co. 

Answer.—You should use an anti-oxidizer 
on any gold, especially on white gold, while 
soldering. As a matter of fact, the anti- 
oxidizer preserves white gold color even 
better than on the regular yellow or green 
golds. The simplest method of using the 
anti-oxidizer is simply to dip the article 
into water, then into powdered boracic acid. 
Heat it over a bunsen flame until the boracic 
acid melts and if all parts of the work are 
not covered, dip it in the boracic acid again, 
then proceed with your soldering in the usual 
manner. Instead of the regular sulphuric 
acid pickle, we would advise a pickle of 
hydrochloric acid one part and water 10 


Parts; also use a porcelain or Pyrex glass 
vessel to contain the pickle for white gold, 
as the sulphuric acid pickle used in a copper 


= will deposit copper on the white gold 


ich will entail considerable polishing to 


refinish properly, 


little will be required on your 
work, 

QueEsTION No. 3987.— Recovering Silver 
from Old Plating Solutions. —How can I 
economically recover the silver from old 
plating solutions? 

ANSWER.—Silver can be easily recovered 
irom old plating solution by means of liver 
of sulphur. Prepare a strong solution of 
liver of sulphur; about three ounces to the 
pint of water. Add this solution slowly to 
the old silver solution while constantly stir- 
ring same. The silver will be precipitated 
as silver sulphide. Be sure to add sufficient 
of the liver of sulphur solution to precipi- 
tate all of the silver; while no harm will 
result from an excess, there is no need of 
adding too much. The proper amount of 
liver of sulphur may be computed by 
chemical arithmetic, but for small lots, this 
is unnecessary. Allow the solution to settle 
for a few hours, then syphon off the super- 
natent liquid, add clean water and repeat 
this washing several times. The resultant 
precipitate may then be run through a filter 
paper and allowed to dry. The pure silver 
sulphide may be readily melted with borax 
and converted to metallis silver. 

QuesTION No. 3988.— Test for Silver.— 
How can I determine if an article is real 
silver and also the approximate purity of 
same? H. L. 

ANSWER.—Experienced workmen can 
usually determine at a glance if an article 
is real silver by the appearance or by cutting 
into the sample with an engraver. A good 
acid test is to apply C. P. nitric acid to the 
sample. If it be real silver, the acid will 
produce a brown stain; if it turns green or 
any color other than brown, it is not silver. 
Another and more delicate test is made by 
using a test solution composed of 32 parts 
distilled water and 16 parts C, P. chromis 
acid. Scrape a clean spot on the sample 
yout wish to test and rub the exposed part 
on the touch stone. Then apply some of 
the testing solution to the metal which has 
been rubbed on the stone, then rinse the 
stone in clean water. If the sample is real 
silver, a red mark will appear on the stone, 
but if the sample is not silver, the red color 
will not appear. The finer the quality of the 
silver, the more intense will the red mark 
appear. 

Question No. 3989.— Should the Bal- 
ance Arm Be Stretched ?—/ had an argu- 
ment some time ago with my watchmaker. 
I claim that new watches sometimes come 
from the factory with the balance arm 
stretched. My watchmaker says ths is 
hotch work; that no factory ever sends out 


polishing 
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watches with the balance arm stretched. I 
am equally certain that they do, as I have 
had new watches in which the arms were 
stretched. Please advise us on this matter? 
pm 

ANSWER.—You can rest assured that no 
reputable watch manufacturer ever sends 
out watches in which the balance arms have 
deen stretched. The only possible excuse 
for stretching a balance arm would be be- 
cause the balance staff hole is not correctly 
centered or that the balance staff is not 
concentric. In either case, the defective 
material would be discarded and perfect 
parts selected. You should consider the fact 
that the factory cost of any part is approxi- 
mately small, and that no reputable manu- 
facturer will jeopardize his product by using 
defective material. By the same token, a 
first class watchmaker will not use defective 
parts in repair jobs, 

Question No. 3990.— Mahogany Finish 
on Metal. —One of our customers brought 
in @ lot of brass and copper articles and 
wants refinished to match a sample. The 
sample is a_ rich brown color with 
streaks of red and black. Can you tell us 
the name of the finish and how to produce 
it? H. & Co, 

ANSWER.—The finish you describe is prob- 


’ ably what is known in the metal trade as 


“Mahogany Red.” Copper articles may be 
finished directly on the base metal but brass 
or any other metal must first be heavily 
copper plated. Then the articles should be 
scratch brushed, throughly cleaned and 
dipped for an instant in a weak solution of 
liver of sulphur. Remove and rinse well in 
cold water; hot water will change the color, 
The proper shade is a mottled brown 
streaked with fiery red, also with patches 
of blue and black mixed in. When the de- 
sired color is obtained, dry with a soft 
clean cloth and finish with a dip lacquer. 

Question No, 3991.— Defective Dies.— 
I find that the dies used in impressing 
forms on jewelry work often give after a 
certain amount of usage and sink in at the 
center, thus failing to flatten the metal or 
give satisfactory impressions. Can you in- 
form me how the tempering should be done? 
C&G 

ANSWER.—The reason that dies “sink” in 
the center is because cold water is not 
constantly enveloping the die until cool. If 
a die is plunged into a tub of water the 
water immediately surrounding the die be- 
comes hot, so- that that die’is not cooled as 
quickly as it should be and in such cases, it 
is possible for the center of the die to be 
softer than the outer skin of metal. Some 
die-makers overcome this by submerging the 
top of the die only for a depth of about an 
inch, keeping it moving around. Others 
place a tub in the sink under a stream of 
cold water from the faucet. The tub being 
filled, the water turned on full flow, the 
die, which has been heated to a full, cherry 
red, is held under the stream of running 
water until cooled. Still others use a 
gusher, having the water rise like a geyser. 
After testing with a file, edges and center 
to see if it is hard, place on a red hot 
block of iron with face of die up and temper 
to a light brown remove and plunge into 
water. It is best to temper as quickly as 
possible; slow tempering tends to soften the 
steel more than the surface color will in- 
dicate. 
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PENNANT MAINSPRINGS 


FOR 
American and Swiss Watches 


THE SUPERIOR QUALITY 
PENNANT SWISS MAINSPRINGS 



























Now being supplied for all makes of 


MAINSPRING AMERICAN WATCHES MAINSPRING 


for 










































WALTHAM Order from Your Jobber 3 x 9 
18 Size N. M. 2203 9Y4 inches 
aon Pennant Watch Supply Corp. “- 
__ Swiss Made __| 119 Fulton St., New York lL Swiss Made | 










































REFINERS and SMELTERS 


Precicus Metals 


PLATINUM 


In all Degrees of Hardness Welded on Gold in all Ratios 


Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 











LEES & SANDERS 


Customer writes us: “Returns 20% higher 
than any we have had elsewhere.?! 








SWEEP SMELTERS. 
BIRMINGHAM, Enc. 
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The Story of the Spoon 





By A. F, Saunpers, Designer, in The Metal Industry 




















peeve to the middle of the last cen- 
tury there was but little variety in the 
size of spoons. Up to the time of Queen 
Anne, 1702-1714, the spoons used for do- 
mestic purposes were about the size of our 
present day dessert spoon, tea spoons not 
coming into being until after the introduction 
of tea into England in 1650. At first all tea 
spoons were small affairs, not much different 
in size from our coffee spoons. Tea was a 
very precious and costly article in those 
early days. Strange to say, tea at first was 
drunk exclusively on account of its supposed 
medicinal properties. As its use became 
more general, the tea spoon increased in size 
until by the middle of the 18th century, it 
assumed the proportions of the tea spoon we 
now use. During the time of George II, 
1727-1760, the bowl became long and narrow 
in shape and very thin. This fine old type 
of tea spoon is very rare and is eagerly 
sought by collectors of old silver. With the 
use of tea came the Caddy spoon, more of 
a scoop than a spoon, the bowl usually being 
in the form of a shell with a queer stubby 
handle. It was made in large variety and 
greatly prized by the housewife of olden 
days, who used it to dole out her precious 
chop of tea at meal times. When not in use 
the spoon reposed in the caddy or canister, 
from whence it gets its name. 

The table spoon, essentially a server, came 
into general use at table during Queen 
Anne’s time and still holds the major place 
in the serving of food at the table in spite 
of the numerous fancy shaped servers of 
great variety that have been designed by the 
spoon makers of recent years. There are 
some 30 different kinds of spoons or spoon- 
shaped servers made in silver today and 
when viewed together, it would seem that 
there is now a spoon for every conceivable 
purpose. 

The salt spoon is a very old type but did 
not come into general use at table until the 
time of George I, 1714-1727. In England 
during the middle ages and up to the time 
of Elizabeth, the principal article of plate 
that was used on the tables, or rather the 
boards of the rich and noble, was the salt 
cellar and the social status of the guests 
was determined by whether they sat above 
or below the salt. Those were the days 
when each guests supplied his own spoon 
made of silver, pewter or wood, but those 
who did not carry the silver spoons were 
far removed from the silver salt. At first 
salt spoons were quite large in size, the 
small individual open salt cellars of the 18th 
century making necessary the smaller sizes 
which are used on many tables today. 
Mote or Punch spoons made in several 
sizes_ were another development from tea 
drinking. This interesting utensil served a 
two-fold purpose. The perforated bowl 
strained the tea and removed the cloves and 
fruit pits from the punch, the long pointed 
handle serving to keep clear the straight 
spouts on the tea pots and for extracting 
the slices of fruit from the flowing bowl. 


handles of that period. 
end is still a favorite type with spoon de- 
signers, several patterns of recent years hav- 
been inspired by this fine old shape. 


This was about the extent of variety of 
spoons the housekeeper had to choose from, 
previous to the beginning of the 19th century. 

Contemporary with the Old English pat- 
tern was the French pointed end type, which 
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The ap- 


shaped like the body of a violin.. 
pearance of the sharp angular shoulders in- 
troduced at either side of the stem just above 
the bowl was a peculiar feature of the Fiddle- 
headed pattern and was used to add strength 
to the narrow stem at its junction with the 


bowl. The Fiddle-headed pattern may be 
said to end the fine series of English spoon 
types from which our early American silver- 
smiths drew their models and we may now 
transfer the story of the spoon to our own 
shores. 
AMERICAN SPOONS 
From earliest Colonial times the art of 





| 























19 20 21 


followed in general the plain outline of the 
English spoon, though of more slender pro- 
portions, the top of handle ending in a sharp 
point, rather than rounded as in the English 
type; the tip turned down as did all spoon 


22 23 24 


spoon making has been practiced in America. 
Naturally the early patterns followed those 
of the mother country, severely plain in 
style, of fine proportions and most substantial 
in weight. Previous to about 1840, prac- 























3 26 27 28 


The French pointed 
and French Fiddle- 


Both the English 


headed types are variations in outline of the 
Old English, the handle of the former being 


2 Kt] 31 


32 33 


tically all spoons made in this country were 
hand made, actually hammered out of a flat 
strip of silver, and the fine craftsmanship 
shown in many of these old pieces handed 
down to the present generation are worthy 





(Continued on page 138) 
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REFINERS 


ee ‘ . . e re real gree 
Let us supply you with Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, 
soft platinum plates, and solders in 10Kt., 14Ke. | 


solders and wires, also Platinum and Plated Scraps. 18Kt., also white golds and 
red golds. DEE GOLDS 


5%, 10% and 15% irid- 
jum platinum MANUFACTURERS cic eg 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings.  Selecti Sent R t. 
Purchasing and Sales Dept.: . ee Refining and Manufacturing Plant: 
5 So. Wabash Ave. 5 | (67-0 O18) 317-319 E. Ontario St. 
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Series No. 210 
IN ANY WIDTH 
Send for Catalog 
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JOHN C. NORDT HANDY @ HARMAN 


Camp and Orchard Streets 31 Gold St., New York City Bridgeport, _ 














NEWARK, N. J. SHIP TO EITHER PLANT 
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We remit promptly for your 


Gold, — Silver Scrap Gold, Platinum, 
Silver, Etc. 


You'll like that service. Goods returned 


Platinum 
Refiners and Assayers on demand if remittance is not satis 


factory. 


T. B. HAGSTOZ @ SON A. ROBINSON & SON 


70S Sansom St., Philadelphia REFINERS - 
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nts Granted by the United States 
“ the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of December 30, 1924 
1,520,790. SUNDIAL. Harvey J. Wier, Opelousas, 
La. Filed Dec. 4, 1922. Serial 604,940, 2 
Claims. a ; 
In a combined sun dial and advertising device, a 
disk, means for supporting the disk, a plate having 
an apertured boss internally threaded secured to 





it, a threaded shank engaging the threads of the 
boss, said shank having a slot in its outer end, a 
socketed element having a shank  oscillatably 
mounted in the slot, and a gnomen extending out- 


wardly from the disk and carried by the said 
socket. 
1,520,866. CLOCK. Atsert P. Hopce, Winsted, 


Gilbert Clock 
1922. 


Conn., assignor to William L. 
Co., Winsted, Conn. Filed Dec. 22, 
Serial 608,397. 4 Claims. 
A clock of the type having its casing provided 
with a removable back cover, in combination, a 
frame having frcnt and réar frame members, means 














for detachably securing said frame to the back 
3B rf "ia 8 1 as 
( -afcz 
3 Reni ern 8 
P 0 0 
Nad as . ‘ 
4 PLN. J. 3 
Cia 6 / 1| 6 4 2 
4 yw fa ©, Z<' }4\\>26 
e “4 7 
4 
cover, a clock mechanism comprising a driving 


gear, an arbor for said gear having one end journ- 
aled in the front frame member, a bearing member 
for the other end of said arbor secured to said back 
cover and through which said end extends, and a 
main spring having one end detachably connected 
= said frame and its other end connected with 
said arbor, said parts being constructed and ar- 
ranged so as to enable the arbor, gear and spring 


' 
© be removed from said frame when said frame is 
cover, 


COMBINED 


removed from the 


1,521,051. FINGER RING AND 





CORD CUTTER. Yarcutro Su1sa, San Jose, 


THE JEWELERS’ 


Cal. Filed Feb. 24, 1923. Serial 620,959. 2 
Claims. 
A ring comprising a body porticn, a setting 


hinged adjacent one end to the body portion, a 
knife located between the setting and body portion 
and arranged to be accessible when one end of 
the setting is raised, a spring at all times tending 
to raise said end of the setting and means for 
moving and holding the setting in position flat 
against the ring body portion and preventing access 
to the cutter, said setting substantially concealing 
the knife and its associated elements. 


1,521,151. WATCHMAKER’S LOUPE. Witttam 
FaustMANN, Brooklyn, N. Y., assignor to Ham- 
mel, Riglander & Co., New York. Filed 
March 2, 1923. Serial 622,425. 1 Claim. 

An article of the class described comprising a 
pair of spaced apart rings adapted to lie on opposite 
sides of a spectacle rim, said rings being smaller 
in diameter than said rim, a lens frame located at 
a distance from said rings, struts secured to said 
lens frame and connecting said lens frame with 





said rings, said struts having outwardly bowed por- 
tions located between the rings and adapted to rest 
on the edge of the spectacle rim to hold the lens 
centrally located with respect to said spectacle rim. 


1,521,208. SAFETY ATTACHMENT FOR STOP 
WATCHES. Harry E. Von Kerssurc, New 
York, assignor to R. H. Macy & Co., Inc., 


New York. Filed May 18, 1923. Serial 639,- 
931. 3 Claims, 
A stop watch having a 


stem provided with an aperture, 


and resetting 
pivotally 


winding 
and a 





within the 


adapted 
accidental resetting operation 
substantially as set forth. 


mounted member to engage 
aperture to prevent 
of the stem, 
1,521,427. CUFF BUTTON. 
New York. Filed Sept. 
199. 1 Claim. 
A cuff button device 
button consisting of a 


Lovis P. Buisson, 
6, 1923. Serial 661,- 


having two buttons, each 
front and a back flexibly 


5 6 
4 ] —~s 
1" 44 


connected together, attaching means on said backs, 

and a resilient means engaged at opposite ends by 

said attaching means independently of their flex- 
ible connection to enable movement of one button 
as a whole relatively to the other button. 

1,521,439. BELT BUCKLE. Frans Epwarp For- 
sELL, Providence, R. I., assignor to Parks 
Bros. & Rogers, Providence, R. I. Filed Nov. 
3, 1921. Serial 512,513. 5 Claims. 

A belt buckle comprising a face plate, a belt end 
clamping member pivoted on the rear side of said 
face plate, and having an opening formed centrally 














thereof, an angularly disposed jaw carried by said 
clamping member and adapted to clamp the belt 
end against the rear side of the face plate when 
operative, said jaw having a slotted opening formed 
intermediate its ends, a snap member having an 
eyelet at one end for the attachment thereto of the 
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opposite end of the belt, and resilient latch arms 
carried at the opposite end of said snap member 
and adapted to be passed through the said central 
opening of said clamping member and engaged in 
the said slotted opening of said jaw. 
1,521,456. WATCHCASE. Lew1 Lusin, Brooklyn, 
N. Y. Filed Dec, 27, 1923. Serial 683,055. 
3 Claims. 
A watch case including cooperating shells, the 
side wall of one of which is bent along one edge 





to form a reflector and instruck along its other edge 
to form a center extending parallel to said side 
wall and over which the other shell fits when in 
closing position. 


DESIGNS 


66,328. RING. Ranpatt H. Jones, Indianapolis, 





Serial 10,831. 


1924, 
years. 


Ind. Filed Sept. 19, 
Term of patent 34% 


UNITED STATES TRADE-MARKS 

[The fcllowing trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


Trade-Marks Published Dec. 16, 1924 
Ser. 133,679. (CLASS 23. CUTLERY, MACHIN- 


ERY, AND TOOLS, AND PARTS THERE- 
OF.) 
Ser. 188,562. (CLASS 28. JEWELRY AND 


PRECIOUS-METAL WARE.) Harry LERNER, 
-_ business as H. Lerner Co., Brooklyn, N. 
Y. Filed Nov. 19, 1923. 


LERNER S65? WARE 


Particular description of goods.—Flat and Hollow 
Table and Toilet Silver-Plated Ware. 

Claims use since Aug. 15, 1923. 
Ser. 202,884. (CLASS 28. JEWELRY AND 
WARE. Onsen & 
Filed Sept. 22, 1924, 


PRECIOUS-METAL 
Epann, Chicago. 





Particular description of goods.—Jewelry for Per- 
sonal Wear—Namely, Finger Rings, Bracelets, Bar 
Pins, Scarf Pins, Cuff Links, Watch Chains, Neck 
Chains, Lavalliéres, Necklaces, and Fraternal Jewel- 
ry All Made of Gold and Either Plain or Carrying 
Diamonds or Other Jewels. 

Claims use since June, 1913. 

203,420. (CLASS 28. JEWELRY AND 
PRECIOUS - METAL WARE.) Katz & 
Ocusu, Inc., New York. Filed Oct. 4, 1924. 


KAYANC) 


Particular description of goods.—Finger Rings, 
Bar Pins, Scarf Pins, Bracelets, Sautoirs, Watch 
Chains, Gem Settings, Mesh Bags, Vanity Cases, 
Barrettes, Brooches, Belt Buckles, Collar Pins, 
Cigarette Cases, Cigar Cutters, Collar Buttons, Ear- 
rings, Watch Fobs, Necklaces, Neck Chains, Neck- 
lace Clasps, Medals, Cuff Buttons, Shoe Buckles, 
Lockets, Tie Clasps, Watch-Chain Snaps, and Veil 


Ser. 
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Pins, all of the Articles Being Made of or Coated 
with Precious Metal. 
Claims use since Sept. 1, 1924. 

203,674. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Generar CHAIN 
Co., Providence, R. I. Filed Oct. 10, 1924. 


ES 


Particular description of goods.—Chains for Per- 
sonal Ware Which are Made of or Plated with 
Precious Metals. 

Claims use since July 1, 
Ser. 204,12. (CLASS 28. JEWELRY AND 

PRECIOUS-METAL WARE.) GeEorGE Ern- 
gest Stuppy, London, Eng. Filed Oct. 18, 1924. 


BONZO 


Particular description of goods.—Jewelry, Partic- 
ularly Brooches, Buttons, Stick Pins, and Badges 
Made of or Plated with Precious Metals. 

Claims used since Nov. 2, 1923. 


Ser. 


1919. 


Trade-Marks Registered Dec. 23, 1924 
(Continued) 

193,227. WEDDING RINGS. 

& Son, Philadelphia, Pa 
Filed Dec. 15, 1923. Serial 

LISHED JUNE 3, 1924. 

193,247. GOLD-PLATED COLLAR BUTTONS. 
Ss. B. Lavicx Co., Chicago. 

Filed April 17, 1924. Serial 

LISHED SEPT. 2, 1924. 

193,272. FINGER RINGS, ORNAMENTAI. 

PINS, ORNAMENTAL BUTTONS MADE 
OF OR PLATED WITH PRECIOUS MET- 
AL; BADGES, EMBLEMS, AND MEDALS 
MADE OF OR PLATED WITH PRECIOUS 
METAL, CHARMS, FOBS, AND EAR- 
RINGS. Tue Crart Co., Indianapolis, Ind. 

Filed May 29, 1924. Serial 197,802. PUBLISH- 

ED OCT. 14, 1924. 

193,276. WATCHES, WATCHCASES, WATCH 
MOVEMENTS, AND PARTS THEREOF. 
Mimo Watcu Co., doing business as Manu- 
facture Internationale Montres Or, Graef et 
Cie., and Fabrique Mimo, La Chaux-de-Fonds, 
Switzerland. 

Filed June 11, 1924. PUB- 

LISHED SEPT. 2, 1924. 

193,291. PINS, EMBILEMS, BUCKLES, AND 
CLASPS MADE OF OR PLATED WITH 
PRECIOUS METAL, FINGER’ RINGS, 
BRACELETS, CUFF BUTTONS, LOCK- 
ETS, BIB HOLDERS, PENDANTS, 
CHARMS, AND FOBS. Haro_p W. Munro, 
Providence, R, I. 

Filed June 28, 1924. Serial 199,289. PUBLISH- 

ED SEPT. 30, 1924. 

193,302. RINGS, CUFF LINKS, CHAINS, BELT 
BUCKLES, BRACELETS, AND PINS 
WHICH ARE MADE WHOLLY OR IN 
PART OF PRECIOUS METAL OR PLAT- 
ED THEREWITH. Attsorp Bros., Newark, 
mM 3; 

Filed July 8, 1924. Serial 199,739. PUBLISH- 

ED SEPT. 30, 1924. 


Trade-Marks Registered Dec. 30, 1924 


193,404. CLOCKS, CLOCKWORKS, AND PARTS 
THEREOF. VeEREINIGTE FREIBURGER UHREN- 
FABRIKEN A.-G. INCL. vorM GusTAV BECKER, 
Freiburg, Germany. Filed May 5, 1923. Serial 
180,253. PUBLISHED OCT. 9, 1923. 


ALFRED HUMBERT 


189,722. PUB 


195,696. PUB- 


Serial 198,418. 








J. A. Lewis, who has been through a long 
siege of sickness, having undergone four op- 
erations, has regained his health. Some time 
ago he purchased a store in Tunkhannock, 
Pa. His son, Loren, is managing the Tunk- 
hannock store, which was purchased last 
March. Last April his business was moved 
from 18 N. Main St., Pittston, Pa., to 5 S. 
Main St., in that city. He was taken sick 
on April 6, so he did not have time to get 
well located in his new place of business. 
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of our greatest admiration and praise. Our 
spoon makers of those days were silversmiths 
in the fullest sense of the term; they were 
master of the fine art, and we have but to 
study the work of such men as William and 
Joseph Moulton, John Coney, Paul Revere, 
Jacob Hurd, and the very oldest of all, John 
Hull (1624-1683), to prove the truth of this 

Mechanical methods of spoon making be- 
gan with the forming of the bowl by means 
of a punch, or what was later called a bowl- 
ing die. The next step was to impress the 
handle by means of a pair of iron rolls, 
which method, with gradual improvements, 
reached its height of development during the 
80’s. The next advancement made was to 
stamp or press the entire spoon by means 
of steel dies, which method has been brought 
to such a fine state of mechanical perfection 
that the only hand work on a modern spoon 
is the polishing. 

The first highly ornamented spoon pattern 
to appear was the old “Kings,” named in 
honor of William IV, 1830-1837. This was 
followed with a slightly more ornate varia- 
tion called the “Queens” for Victoria when 
she ascended the throne in 1837. Both pat- 
terns were popular in this country as well 
as in England. Both patterns are still made 
in fair quantities in both plate and solid 
silver, to supply a limited demand. 

Following the Civil War, spoon making, 
like all other industries in America, received 
a new impetus. As previously mentioned, 
mechanical methods began to develop, much 
to the detriment of design from the stand- 
point of the artistic. Perhaps the less said 
about the ugly, inartistic patterns produced 
during the 1870's, the better, but the awak- 
ening of our people, produced by the Cen- 
tennial Exposition (1876) to the crying need 
of a new industrial and household art began 
to show its effect by the middle 80’s. This 
was the era of the Acanthus Leaf, the shell 
and fantastic scroll work of the Louis XV 
(Rococo) style, all most decidedly inartistic 
as compared with our standards of taste in 
decorative art today. Yet the spoon pat- 
terns produced between 1880 and 1900 show 
a marked improvement over the absurdities 
of the preceding 20 years. 

The beginning of the present century 
started a new era in art in America. This 
Renaissance was reflected in the silverware 
styles as in other things of an artistic nature. 
For several years almost all designs in 
spoon patterns showed strongly the spirit of 
the so-called “Art Nouveau.” This was 
closely followed by highly ornate floral pat- 
terns carried to such an extreme that finally 
there was,a complete revulsion and every- 
thing went back to first principles, as it 
were, a revival of the simplicity of the 
Colonial Period patterns. To anyone familiar 
with the changes that have taken place in 
the design of spoon patterns during the past 
20 years, it is most gratifying to note the 
great improvements that have been made, 
both in artistic beauty of design and quality 
of workmanship. All table silver is now 
designed as a complete service, all pieces of 
flat ware and hollow ware matching even 
to the smallest detail. ‘No finer spoons either 
of sterling or plate are produced in any 
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country. It is no idle boast to say that we 
lead the entire world both in design ang 
production. 


OLD ENGLISH SPOON PATTERNS 

Fig. 19 is the Old English Pattern, George 
III, 1760-1820. During this period the spoon 
constantly grew more simple, the bowl be 
came still more elongated and pointed, the 
stem and handle perfectly plain and turned 
down or backward at the top. The Old 
English Pattern is still made by practically 
all manufacturers of flat ware and forms the 
basis of the spoon as we know it today, Fig, 
20 illustrates the French Pointed End Spoon, 
This type of handle was contemporaneous 
with the Old English Pattern in England, 
Fig. 21 is the “Fiddle Headed” Pattern, of 
about 1793. This form of spoon handle came 
into vogue in the early part of the 19th cen- 
tury and is still a popular pattern. An an- 
gular shoulder on either side of the stem just 
above the bowl is a peculiar feature of the 
Fiddle and it continued to appear on suc- 
ceeding patterns until about 1840. Fig, 22 
is the “French Fiddle Head” of about 1800, 
a modification of the old “Fiddle Headed” 
type, very popular up to about 1860. Fig, 
23, the “Threaded Shell Pattern,” came in 
about 1830. Both the shell and thread dec- 
oration were used as an embellishment from 
about 1830 and is still a popular pattern in 
modern form. Fig. 24, the “Kings” pattern, 
1830-1923, is practically the beginning of the 
highly decorated spoon patterns that have 
been so popular up to our own day. The 
“King’s” Patterns was so named in honor 
of King William IV, 1830-1837. When 
Queen Victoria ascended the throne, a varia- 
tion of the “Kings” pattern became the 
“Queens.” 
AMERICAN SPOON PATTERNS FROM 1860 To 1923 


Figs. 25 and 26 show typical patterns of 
1860 to 1870. Figs. 27 and 28 show how 
spoon patterns became more elaborate in 
ornament between 1870-1880. Fig. 29 illus- 
trates the spoons of 1880-1900. Although 
much over-ornamented, they show a decided 
artistic improvement,over the patterns of the 
preceding 10 years. This was largely a 
“Rococo” period in things decorative. Fig. 
30, 1900-1910, shows how spoon designers of 
this period came under the influence of the 
so-called “Art Nouveau” craze, floral motifs 
predominating. As in Fig. 31, the next 10 
years, 1910-1920, showed a complete change 
in style. A revival of the simplicity of the 
Colonial occurred in spoon design as well as 
other things. Figs. 32 and 33 give spoon 
patterns of the past five years, showing 4 
decided tendency to follow period styles, es- 
pecially the various phases of the English 


Georgian. 








Jung & Klitz, manufacturing jewelers, 1 
Maiden Lane, New York, have sent an af 
nual souvenir to customers in the form of a 
pocket memorandum book, neatly bound in 
red leather, which contains in addition 4 
number of valuable features, such as the 
birthstone list and appropriate verses, illus- 
trations of the average sizes of diamonds 0 
different weights, list of wedding anniver- 
saries and other matter of particular interest 
to the jeweler, together with general in- 
formation in regard to postal rates, weights 
and measures, legal helps, and calendar of 
the years 1925 and 1926. 
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